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The Old Line Life Insurance Co. 


of America 


Milwaukee 


ANNOUNCES 


That in 1926 its paid-for insurance was more than 


SIXTEEN MILLION DOLLARS 


That its life insurance in force on December 31, 1926 was more than 


SEVENTY-FOUR MILLION DOLLARS 
That its admitted assets amounted to over 


NINE AND ONE-HALF MILLION DOLLARS 


which is an increase of more than 


ONE AND ONE-QUARTER MILLION DOLLARS 


That its income for the year 1926 was 


OVER THREE MILLION DOLLARS 


Since its organization The Old Line Life Insurance Company of America has paid to policyholders 
- and their beneficiaries over 


TWO AND THREE-QUARTER MILLION DOLLARS 


Life—Accident and Health—Insurance 


RUPERT F. FRY, President WM. S. HANLEY, Agency Secretary 
JNO. E. REILLY, Secy. and Treas. H. A. WOODWARD, Mgr., Accident and Health Dept. 
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OUR earning ability may be 100 horse power, yet, you 

may be developing only 20. It may be caused by terri- 

Here’s the Successful Man! torial restriction. A general agent may be taking a large por- 
tion of your earnings. It may rest with the service you provide. 


Perfect Protection is the service designed for the successful 
underwriter. It goes where he goes and commands enthusi- 
astic approval everywhere, for it appeals to the prospect 
who could not be interested in life insurance alone. It is an 
adequate service which does not limit either selling ability 
or earning power—for, beside Perfect Protection, the Reliance 
Agency Contract gives the right of unencumbered commis- 
sions and the freedom of Reliance territory. 


In 1925 Need one question the Perfect Protection Man’s enthusiasm 
a and prosperity ? 


for over $600,000. 27 others paid for over Perfect Protection Men are not geared to “‘snail pace” pro- 
the entire ccgatization of over 690 under- gress. Neither is this institution content that its underwriters 
si aa anne ahaa esrminass tm be other than successful in their profession, representative of 
Reliance Life and responsive to the opportunities it affords. 

















If you are further interested in the Perfe& Protestion Man’s prosperity, write for our booklet, “Perfec& Protedion—How and Why.” 


RELIANCE LIFE INSURANCE CO. of PITTSBURGH + FARMERS BANK BLDG., PITTSBURGH, PA, 


Tre Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 1879, 
at the Postoffice, New York, N. Y., under the act of March 8, 1879. Tue Spectator, Volume CXVIIJ. Number IV, January 27, 1927; $4.00 per annum. 
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THE SPECTATOR 


INTERNATIONAL CONGRESS 


Actuaries Meet in London to Discuss 
Wide Range of Subjects 


EIGHTH OF KIND 


Affair Expected to Draw Mathematical and 
Financial Experts from Entire World 
—June 27 to 30 Are Dates Set 


The eighth International Actuarial Congress 
will be held in London under dates of June 27 
to 30. The program arranged covers a wide 
range of subjects as follows: 

1. Recent Developments in Industrial Insur- 
ance. 

2. Disability Benefits in Life Insurance Con- 
tracts. 

3. Group Insurance. 

4. Social Insurance and Problems Connected 
therewith. 

This expression is used in its widest sense 
and is intended to include not only National 
Schemes of ipsurance against sickness, old age, 
widowhood, etc., but also the insurance required 
by Employers to cover liabilities to injured 
workpeople (Employers Liability Insurance) 
and the Voluntary Schemes of Employers and 
Employees for providing superannuation bene- 
fits. 

5. Insurance of Under-Average Lives. 

6. “Risk Premium” Method of Reinsuarnce. 

7. Currency Depreciation as Affecting Life 
Assurance Contracts. 

The Congress is under the immediate direc- 
tion of a permanent international committee 
which has accepted an invitation from the In- 
stitute of Actuaries, the president of which is 
Sir Joseph Burn, K.B.E., the general manager 
of the London Prudential. It is said in the an- 
nouncement that “preliminary arrangements are 
now being made and it is hoped to secure the 
interest and support of a number of prominent 
personages in what it is felt will be an impor- 
tant gathering of mathematical and financial 
experts from all parts of the world.’’ Atten- 
tion is directed to the fact that the insurance 
business of the United Kingdom alone repre- 
sents contracts amounting to over £2,000,000,- 
000. No International Congress has been held 
in London as far back as 1898. The list of 
subjects for discussion has been issued in a 
tentative form comprehending a wide range of 
subject matters. 

Former International Congresses held in 
Europe have not been as well attended by 
American representatives as would be desirable. 
The present Congress will afford an exceptional 
opportunity for the interchange of views and 
the forming of valuable acquaintances. Those 
who have been fortunate enough to participate 


(Concluded on page 9) 


COTTON |INSURANCE GOOD 


Big Crop Carefully Handled With 
Good Loss Result 


INTERVIEW WITH E. G. SEIBELS 


Moral Hazard Reduced by Legal Ware- 
housing Restraints 

“From the underwriter’s standpoint, cotton 
insurance during 1926—that is, since August 1 
—was considerably better than we anticipated,” 
said Edwin G. Seibels, manager of the Cotton 
Fire and Marine Underwriters Association, of 
New York. “Especially is it so when one con- 
siders that this last season had one of the larg- 
est crops ever produced and that the ensuing 
congestions in handling it were indeed difficult. 

“East of the Mississippi—or ‘the River,’ as 
we say—warehouse facilities far exceed the 
crop, while west of the river there are practi- 
cally no warehouse facilities and the merchants 
had to hold their cotton in compresses. This 
lack of warehouse facilities is because the 
West is new territory, when it comes to the 
cotton business. However, this congestion can 
be thanked for making the 1926 season one of 
the best as to fire losses, for owing to this very 
congestion there has never been such a thor- 
ough system of inspection, supervision and 
checking up. 

“When prices in cotton are high there seems 
to be a call for more fires than in a low price 
cotton season, because during the latter there 
is less activity of movement, less people fool- 
ing around the warehouses and therefore a 
greater elimination of fire hazards.” 

Mr. Seibels went on to say that there is 
practically no moral hazard per se in cotton, 
because all a man can collect is what he could 
sell his cotton for; therefore, it is much simpler 
for a man to sell his cotton than to go to all 
the fuss of trying to make an adjustment. Also, 
that while all fire policies carry the right to 
replace, in cotton it is a case of grade and 
staple, thus making it quite easy to replace. 
However, there is the hazard of a dishonest 
warehouseman or shipper who sells his cotton 
without reporting it and then burns up his 
warehouse to cover the shortage; but this is 
thwarted for the most part by the fact that it 
is hard to sell cotton without leaving a record 
of some sort. Cotton is nearly always shipped 
by rail and so it is easy to trace. Shipping it 
by wagon is practically the only loophole. But 
even this is an infrequent happening, because 
there is a law which permits cotton to be sold 
only between sunrise and sunset. 

“The main difficulty confronting the cotton 
industry here in the States is the increase in 
cotton raised in other parts of the world,” con- 


(Concluded on page 17) 
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BAIL BONDS 


Licensed Company Agents Must 


Compete With Law Breakers 


SITUATION IN NEW YORK CITY 


Criminal Code Being Violated With Im- 
punity—The Spectator Suggests 
Remedy 
In New York city last week, “Fat Joe’ Bin- 
tel was murdered. Back of the murder lies an 
explanation that leads directly to the deterrent 
influence of the Baumes laws which THE 
SPECTATOR, together with daily newspapers, 
aided in putting on the statute books. This is 
the theory advanced by the police who are at- 
tempting the solution of the crime. The man, 
Bintel, was a professional bondsman, himself 
convicted of crime, who bonded many crimi- 
nals. When the Baumes laws began to be en- 
forced and those criminals saw themselves fac- 
ing lifetime sentences as “repeater” malefac- 
tors, it is said that many jumped Bintel’s bail. 
Fear that others would do likewise and so 
would cause his financial ruin is said to have 
led Bintel to withdraw bail and tell where the 
bonded criminals could be found. For this. it 

is believed, he died. 

In addition to the finger of the Baumes laws, 
there is in this crime an example of the wide- 
spread violation of the provisions of the crimi- 
nal code and the insurance department’s ruling 
which is rampant in New York city. 

The New York code of Criminal Procedure, 
Section 554b, declares that any personal bonds- 
man who writes two or more bonds a month 
must procure a special license for the purpose. 
James A. Beha, Superintendent of Insurance 
for the Empire State, has ruled that anyone 
writing two or more bonds a month as a per- 
sonal bodnsman is, in fact, transacting an in- 
surance business, and when applying for a li- 
cense must meet the capital requirements of 
the New York insurance law for this business. 

Neither the criminal code nor the insurance 
department’s ruling in this respect is being 
obeyed; and, as a result, the properly licensed 
agents of corporate surety companies are ‘in 
constant competition with law violators who do 
as they please in the matter of issuing bonds 
to criminals and others. 

A representative of THE SPECTATOR examined 
the court docket in one court house for a single 
month and found many instances where the 
same professional bondsman had issued not one, 
but several bonds within that month in direct 
violation of the criminal law and the- insurance 
department’s ruling. This, it should be re- 
called, was in one court house only. How many 
bonds those same men wrote in other courts 
was not determined. The names of some of thir 


(Concluded on page 25) 
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| § pootdam efforts to prolong life, Dr. 

Mathias Nicoll, Jr., State Health Com- 
missioner, thinks it more appropriate that health 
service should be along the line of prolonga- 
tion of years of healthful usefulness rather 
than years of life. Dr. Nicoll finds that in the 
main centenarians have neither attractiveness 
nor utility. He quotes Francois Villon as fol- 
lows: “A man might live a hundred years and 
be no greater in the end than a great eater of 
dinners.” Mr. Nicoll, who was addressing the 
New York Tuberculosis and Health Confer- 
ence, went on to say, “However eminent their 
historic prototypes the lot of modern Methu- 
selahs is far from enviable. They are of real 
interest only to biologists, statisticians, life in- 
surance companies and the villages in which 
they usually first saw the light; the despair of 
undertakers and an annoyance to their friends 
and relatives. And not infrequently they have 
attained their conquest of the years in spite of 
breaking all the rules of health or hygiene.” 
All of which forms an interesting sidelight on 
the efforts of life insurance companies to pro- 
long life. 


* * 


R. FREDERICK L. HOFFMAN, consult- 

ing statistician, Prudential Insurance 
Company of America, and well known for his 
contributions to the columns of THE SPeEcrTarTor, 
has been appointed one of the vice-presidents 
of the forthcoming Congress of the Royal In- 
stitute of Public Health, which will be held in 
Ghent, Belgium, during the first week in June. 
Dr. Hoffman subsequently will attend the In- 
ternational Actuarial Congress in London, dur- 
ing the last week in June, making in the mean- 
time a visit to Geneva to confer with the cancer 
and malaria committees of the League of Na- 
tions and the International Labor office, return- 
ing by air to London. 

From London he will go by air to Berlin and 
subsequently to Moscow and other parts of 
Russia, returning via Finland and Scandinavia 
to Hamburg and New York by about August 
15. He expects to sail from Quebec via the 
Canadian Pacific line on May 18. 


*x* * * 


OLLOWING a dinner party given to a 

number of friends and business associates 
on Friday, January 21, at his beautiful home, 
Hazeldene Manor, J. C. Maginnis, president of 
the Eureka-Maryland Assurance Corporation 
of Baltimore, was married to Miss Adelaide M. 
Clarke, a member of an old, illusttrious family 
of New England, on Saturday, January 22. 
Miss Clarke is also widely known as an edu- 
cator. The affair was presumably “just a din- 
ner party” such as Mr. Maginnis is accus- 
tomed to give prior to his departure for Cali- 
fornia each year. None of the guests knew 
of the marriage that was to take place shortly 
after. Mr. and Mrs. Maginnis will return to 


Hazeldene Manor after an extended tour of 
California and the West Coast. 


PROPOS of :the fact that Miss Alice 

Lakey, long the publisher of “Insurance,” 
recently lost a case in which she alleged that 
the defendant’s radio set was a public nuisance; 
the town of Reading, England, has passed a law 
providing a heavy fine for any individual whose 
radio loud-speaker can be heard by neighbors. 
Some of the bawling radios I have heard in use 
as advertisements for novelty shops and other 
stores certainly are a pest. The councilmen of 
Reading have my support, if that’s of any in- 
terest to you. 

* * Ox 


JIFTY years is a long time in the modern 
history of insurance, but F. Norie-Miller, 
general manager and director at the home of- 
fice of the General Accident, Fire and Life As- 
surance Corporation, Perth, Scotland, is near- 
ing the conclusion of that length of service to 
the business. He began his career with the 
London and Lancashire Fire in London, and 
then, in 1880, joined the Ocean. Next, he be- 
came chief clerk in the accident department of 
the then newly organized Employers. Liability 
and remained with that corporation four years. 
Leaving London for Glasgow, Mr. Norie- 
Miller, in 1885, became assistant secretary with 
the Mercantile Accident and Guarantee. In 
1887 he became connected with the General Ac- 
cident, Fire and Life as secretary and, 1n 1880, 
was made general manager. Subsequently he 
was elected to the board of the company. In 
addition to his post with the General Accident, 
Mr. Norrie-Miller is chairman of the board of 
the General Life Assurance Company, chairman 
of the English Insurance Company and direct- 
or of the Road Transport and General Insur- 
ance Company.: He is a justice of the peace, a 
Fellow of the Chartered Insurance Institute and 
honorary president of the Perth Insurance In- 
stitute. On his visits to this country, Mr. 
Norie-Miller’s engaging personality and knowl- 
edge of his business have won him the respect 
and friendship of insurance executives. 


* * * 


HE Police Department Traffic Board of 

New York city states that vehicular acci- 
dents on the streets killed 1151 persons in 1926 
and injured 46,695. In 1925 there were 1113 
deaths and 39.759 Motor vehicles 
caused 1015 deaths of the total vehicular fatali- 
ties in 1926. There were i6.83 persons killed 
for every 10.000 of registered automobiles in 
1925, as compared with 19.60 deaths per 10,000 
October accidents 


injuries. 


registered vehicles in 1926. 
were most numerous and the lowest number of 
accidents occurred in February. 
ae 

T one time, only men took out insurance. 

These days women, earning their own liv- 
ings and directing their own afiairs, make up a 
large insurance sales market. It is said that 
one-quarter of the women of America over fii- 
teen years of age are paid workers and that of 
this total only one-quarter are married. 
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“SMOKE” 











-HO, for a fireman’s life! 

Not only does a fireman have to res- 
cue beautiful damsels, ugly ones, fat ones and 
thin ones from window ledges, but Dame 
Pussy Cat demands a bit of heroism occasion- 
ally—especially the cats in Yonkers. The lat- 
ter made Sunday anything but a day of rest 
for the firemen of that city. Three times the 
fire department was called out to save “tabbies” 
whose ambitions led them to climb too high. 

x ok Ox 
HE first action on the repeal of the Kan- 
sas Anti-Cigarette law was taken last 
week. When it goes through—and I wager 
those husky “cornfeds” have hed enough of that 
blue stocking law—the fire hazard, cf course, 
will be greater; but there are a lot of people 
who would just as soon have their house burn 
down as to be deprived of their “tobaccy.” 
x * x 
READ that in Stockholm, Sweden, the 
names Peterson and Anderson belong to as 
many people as Jones and Smith do to the 
cliff-dwellers of New York. It takes twenty- 
eight pages of the Stockholm telephone direct- 
ory to list all the Andersons and so the postal 
department is trying to induce the government 
to pay a premium to all the Andersons and 
Petersons who will change their names. If 
New York should take such measures, I hope 
the Cohens will 2!'so be offered the inducement. 
A lot of them are changing their names, any- 
how, and if they will get money for it—even 
just changing the ‘“e” to an “a” (come on, you 
Irish!)—results should be the desired ones for 
all who have to use the ’phone book as part 
of their daily bread and butter grind. 
x oe ok 
: gene is many a town that has been ruined 
by fire, but to-day I read where a town has 
been purified by the Old Devastator. Magnolia, 
Miss., considered itself naughty and wild; ac- 
cordingly, 1500 citizens aligned themselves 
against the Devil and his playthings—such as 
cards, dice, daring pictures and salacious litera- 
ture—and so they built a community bonfire, 
into which went the cards, the dice, the daring 


pictures et al. * * * Gosh and gee whiz! 
a we 





: ioe consensus of opinion among a goodly 

number of agents is that incendiarism is in- 
creasing, especially as to the amount of values 
involved. In the fall, when “moving days” 
come along, merceniile losses are noticeably on 
the increase and many of these are of a 
decidedly suspicicus origin. * * * In the 
old days, store fixtures were very much of a 
standard pattern and would usually fit well into 
a new location. But to-day store fixtures are 
practically made to order and the market for 
second-hand equipmert is poor. Moving, to- 
day, is therefore considerably more expensive 
than it used to be and evidently some store 
owners feel that the fire insurance companies 
should be forced into giving them a helping 
hand financially. 
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PUT THE “FENCE” OUT OF BUSINESS 

RIMINAL receivers and dealers in 

stolen property, better known as 
“fences,” are the real hub around which 
the wheel of crime revolves. Put the 
“fence” out of business and you destroy 
the incentive to organized theft and rob- 
bery by taking away the market for the 
pilfered articles. Insurance underwriters 
as well as civic authorities should be in- 
terested in this problem, for the “fence” 
is the man through whose planning and 
machinations many fraudulent burglary 
insurance claims are paid by the com- 
panies. 


In THe Spectator last week it was 
noted that the report of the Prison Com- 
mittee of the Association of Grand Jurors 
of New York County, in which this paper 
is given credit for its investigations with 
regard to burglary hazards, has been filed 
with the State and national crime com- 
missions, the trade relations committee of 
the United States Chamber of Commerce 
and the Association of Casualty & Surety 
Executives. All the work in this report 
of the committee, of which Robert Apple- 
ton is chairman, has been in the direction 
of eliminating the “fence” and suggest- 
ing methods of apprehending and pun- 
ishing receivers of stolen goods. In this, 
the Prison Committee deserves the sup- 
port of insurance interests all over the 
country inasmuch as its findings can be 
applied to any State as well as to New 
York. Speaking of the value of the re- 
port to the jewelers in New York city, 





The Jewelers’ Circular, in its issue of 
January 19, says: 

It will no doubt be the basis on which many 
of our committees will proceed at once to for- 
tify our present legislation against receivers of 
stolen merchandise, and, in addition, it will act 
as a brace and incentive to prosecutors to pro- 
ceed under the statutes that we have. 

Discussing the ease with which receiv- 
ers of stolen precious metals can dispose 
of their “loot,’ the Prison Committee’s 
report describes operations along this 
line. Insurance companies writing burg- 
lary insurance on homes or on specified 
jewelry may well be interested in these 
remarks, taken from the report, and fol- 
lowed by suggestions for laws to remedy 
the situation: 

Existing regulations do not inquire as to the 
source of the gold and silver, whether it is the 
by-product of a manufacturing industry or the 
metal obtained from melted watch cases and 
jewelry or other manufactured articles. Infor- 
mation which would enable the police to trace 
stolen articles or to verify the names, addresses 
and connections of the depositors is not re- 
quired. 





UTOMOBILES rented without 

drivers, generally known as “Drive- 
Yourself” or “U-Drive-It” cars, are evi- 
dently not in high favor with either fire 
or liability insurance companies. An 
agent recently wrote THE SpecrTator’s 
Special Service Bureau requesting its aid 
in obtaining agencies of companies writ- 
ing the type of cars above mentioned, but 
as yet no company has signified any in- 
terest in such a proposition. One liability 
company tersely stated that “we do not 
write this class of business,” while an- 
other wrote us: “Thanks—not interested 
in U-Drive It risks.” Fire companies are 
equally disinclined to cover such risks, 
one prominent company saying “we don’t 
insure cars under such circumstances,” 
while another big company writes: 
“Please note that U-Drive-It cars are not 
acceptable as a class.” It looks as though 
owners of cars to be rented without driv- 
ers are risking more than the rentals, and 
will be out of luck if damage to the car 
or injury to person or property of others 
occurs through the operation of such cars 
by persons hiring them. 





OWN in Louisiana they use their 
heads. The gentlemen of that State 
evidently have a system and it surely is 
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a remarkable one. They run things to suit 
themselves and make outsiders fodt the 
bill. Which, after all, is a most remark- 
able accomplishment. So, when the re- 
cently created fire insurance commission 
there decided to refuse much needed rate 
revisions in fire and tornado schedules, 
they calmly hired themselves a publicity 
man whose duty it is to spread abroad 
the news that the commission has saved 
Louisiana residents thousands of dollars 
already by their action in the proposed 
rate revisions. As the fire insurance com- 
panies are assessed for the upkeep of 
the commission they now stand in the 
position of hiring a man to spread propa- 
ganda inimical to their own interests. 
Wherefore we take off our hats to the 
Louisianians. What a bold, yet subtle, 
move! A minor consideration is the fact 
that the companies are rapidly with- 
drawing from the tornado field and may 
take some similar action in respect to fire 
insurance. Probably the commission will 
soon really need a press agent, to explain 
to Louisiana business men how it is that 
they cannot buy tornado insurance. 
Business men sometimes exhibit a re- 
markable keenness about such things and 
also a lack of tornado insurance in a gulf 
city is something to think about. 


Final Payment in Missouri State Life Pur- 
chase to Be Made Soon 


St. Louts, Mo., Jan. 20.—Rogers Caldwell 
announced final purchase payment for the Mis- 
souri State Life Insurance Company by him- 
self and associates will be made about Febru- 
ary I instead of being spread over three more 
years as originally provided in the purchase 
contract made last February. The price paid 
for 150,540 shares involved in the deal was ap- 
proximately $14,000,000, of which about $10,- 
000,000 remains to be paid. Mr. Caldwell at- 
tended the Missouri State Life annual meeting 
Tuesday, at which all directors and officers 
were re-elected. M. E. Singleton will remain 
as president for some time and still retains a 
small amount of stock in the company. As an- 
nounced the sale will not effect administration 
of company affairs. 


Speaks to Boston Life Underwriters 

Boston, Mass., January 24.—Vice-President 
Winslow Russell of the Phoenix Mutual Com- 
pany of Hartford, Conn., was the principal 
speaker at the first meeting of this year of the 
Boston Life Underwriters Association at the 
City Club last week. He urged local insurance 
men to co-operate with the educational news- 
paper advertising of life underwriters through- 
out the country which is sanctioned by the na- 
tional body. 
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A Great Year Closed— 


A Greater Year Ahead! | 


eee Twenty-Six was a great year for the 
Missouri State Life—the greatest in the Com- 
pany’s entire 34 years of history. 





Insurance in Force 


December 31, 1926, over $670,919,000 
December 31, 1925, 587 586,508 


Gain for the year, over $ 83,000,000 


Admitted Assets 


| December 31, 1926, over $ 70,000,000 
December 31, 1925, 61,889,485 


Gain for the year, over $ 8,000,000 








The wonderful spirit which prevails throughout the 
entire organization assures even greater success for 


1927. 


A GREAT COMPANY DAILY GROWING GREATER 





Missouri State Life 
Insurance Company 


M. E. Singleton, President Home Office, Saint Louis 
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LIFE RECORD BROKEN 


Presidents’ Association Estimates Six 
Per Cent Increase in 1926 


EIGHTY BILLION IN FORCE 


Industrial Insurance Showed Greatest 
Growth—Nearly Entire Population of 
Country Vitally Interested in 
Business 


For the fifth successive year, Americans in 
1926 broke all former records in the purchase 
of new life insurance. The new life insurance 
bought from United States companies during 
the year just closed will equal sixteen billion, 
four hundred million ($16,400,000,000) dollars. 
This amount exceeds by nine hundred million 
($900,000,000) dollars—or 6 per cent—that pur- 
chased during 1925. 

Adding this new insurance to the $71,690,- 
000,000 outstanding at the close of 1925 and 
making proper allowance for deaths and other 
terminations, it is found that life insurance in 
force in all United States legal reserve com- 
panies has now reached the total of eighty bil- 
lion ($80,000,000,000) dollars. 

Such is the statement of the Association of 
Life Insurance Presidents, based on the 1926 
aggregate new business accomplishments of 
forty-five member companies, a composite re- 
port of whose records has been forwarded 
recently to the United States Department of 
Commerce for publication in the Government’s 
“Survey of Current Business.” 

The combined new paid-for business of these 
forty-five companies, which have in force 81 
per cent of the total business outstanding in all 
the United States legal reserve companies, 
shows new life insurance—exclusive of revivals, 
increases and dividend additions—during 1926, 
of $11,398,000,000, as against $10,757,000,000 in 
1925. Thus, there was a gain of $641,000,000, 
6.0 per cent over: 1925. The forecast that the 
total life insurance purchased during 1926 will 
reach $16,400,000,000 is made by the Associa- 
tion on the assumption that the revivals, in- 
creases and dividend additions of these forty- 
five companies, as well as the entire business 
of the companies representing the other 19 per 
cent of life insurance in the United States, in- 
creased also at the rate of 6 per cent, during 
1926. This is regarded as a conservative basis. 

New ordinary insurance of the forty-five con- 
tributing companies during 1926 amounted to 
$7,782,000,000, as against $7,399,000,000 in 1925, 
an increase of $383,000,000, or 5.2 per cent. 
New industrial insurance purchased in 1926 
amounted to $2,565,000,000, as against $2,359,- 
000,000 in 1925, an increase of $206,000,000, or 
8.7 per cent. New group insurance aggregated 
$1,051,000,000, as against $999,000,000 in 1925, 
an increase of $52,000,000, or 5.2 per cent. 

“The month of December, 1926, witnessed 


the production of the largest amount of life in- 
surance ever paid for during any one month 
in the history of the country,” said George T. 
Wight, manager of the Association of Life In- 
surance Presidents, who continued: 

For December the figures of these forty-five 
companies aggregated $1,281,000,000, as against 
$1,259,000,000 in December of 1925 and $1,- 
048,000,000 in December, 1924—the two highest 
previous months. Last month’s production was 
as much as was written in six months by these 
same companies prior to 1916. For instance, in 
the entire year of 1915, these companies wrote 
$2,506,000,000, not quite double their production 
last month. 

During 1926, these companies wrote nearly 
fovr times as much life insurance as they did 
ten years ago. This is striking testimony to 
the progress of American thrift. 

Each class of life insurance during this ten- 
year period has responded to the needs of the 
people and has made an immediate contribution 
toward the development and progress of the in- 
stitution of life insurance. New ordinary busi- 
ness of these companies increased from $2,177,- 
000,000 in 1916 to $7,782,000,000 in 1926, a gain 
of $5,605,000,000. Industrial increased from 
$704,000,000 to $2,565,000,000, a gain of $1,- 
861,000,000. Group insurance, in its infancy 
ten years ago, increased from $79,000,000 to 
$1,051,000,000, a gain of $972,000,000. 

The writing of the vast volume of new insur- 
ance during 1926 following the large amounts 
written in recent years, is cumulative evidence 
of the growing popularity of life insurance as 
a medium for saving and protection. At the 
close of 1926 there were, in the United States, 
approximately 58,000,000 individuals who had 
taken out life insurance in some form. Add- 
ing to these policyholders the vast number of 
those who are not insured but who are bene- 
ficiaries, it is clear that a great majority of the 
population of the United States has a direct in- 
terest in the institution of life insurance. 


IS NOW ABRAHAM LINCOLN LIFE 
Mutual of Illinois Changes Name by 
Charter Amendment 


The Mutual Life Insurance Company of IIli- 
nois, Springfield, Ill., has amended its charter, 
with the approval of the Illinois Insurance De- 
partment, to provide for a change of name to 
the Abraham Lincoln Life Insurance Com- 
pany. 

The former name had been found to cause 
misunderstandings as not being indicative of 
the fact that the company is a legal reserve 
capital stock corporation, and also on account 
of its similarity to names in use by other com- 
panies. It is considered that the new name 
is particularly appropriate for a company lo- 
cated in Springfield, Ill, which city was the 
former home and final resting place of Abra- 
ham Lincoln. 

The status of the company un- 
changed otherwise. It will continue to write 
life, accident and health insurance in the States 
of Illinois, Indiana, Iowa, Michigan, Missouri, 
and Ohio. H. B. Hill is president of the com- 
pany and James Fairlie is vice-president and 
actuary. 


remains 


CONTROL IN DOUBT 


Central Life of Des Moines Elections 
Contested 


T. C. DENNY WINS PRESIDENCY 


0. C. Miller Gets Temporary Injunction 
Against New Officers 

Des Mornes, Iowa, January 20.—Following 
a meeting of the policyholders of the Central 
Life Assurance Society of Des Moines, on Jan- 
uary 18, Dr. T. C. Denny, long-time secretary 
of the company and a son-in-law of the late 
George B. Peak, founder and former president 
of the company, was elected president, and 
Horace N. Havner, former attorney-general 
of Iowa, was chosen vice-president and general 
counsel. They succeeded respectively, O. C. 
Miller, who came into the presidency upon the 
death of Mr. Peak, and Fred Carr, who had 
been vice-president and general counsel. The 
board of directors of the company was in- 
creased from 8 to I5 members. 

Immediately following the election, Mr. 
Miller and Mr. Carr sought an injunction in 
the District Court seeking to estoppe the new 
officers from taking over their duties. A tempo- 
rary injunction was granted. Meantime, at- 
torneys for Messrs. Denny and Havner sought 
an injunction in the Federal Court forbidding 
Messrs. Miller and Carr to longer function as 
officials of the company. The Federal judge 
disclaimed jurisdiction. 

The controversy is based upon a provision 
in the company’s charter which states that any 
amendments thereto must be filed with the 
secretary of the company at least 90 days prior 
to the annual meeting of policyholders. Well 
within this time, two such amendments were 
presented to Dr. Denny, the first of which in- 
creased the number of members of the board 
of directors from 8 to 15, and the second pro- 
vided that the terms of office of all present of- 
ficers and directors should end at Io a. m, 
January 18. These amendments were carried 
in the policyholders’ meeting and a new and 
enlarged board of directors was elected. Fol- 
lowing this, the new board of directors met and 
elected Dr. Denny president and Mr. Havner 
as vice-president. Other elections were: F. 
G. Wolfinger, second vice-president, George M. 
Buck, secretary, and Dr. Martin I. Olsen, med- 
ical director. Dr. Olsen is thus the only old 
officer re-elected to his former position. 

The action for an injunction against Dr. 
Denny and Mr. Havner was based upon the 
fact that the new amendments had not been 
published. Dr. Denny maintains that * the 
charter requires only that the amendments be 
submitted to the secretary and does not re- 
quire him to publish them to the other officers 
or directors. 

The board of directors, as elected at the pol- 
icyholders’ meeting, consists of Mrs. George 








Life Insurance 








THE SPECTATOR 








B. Peak, widow of the founder, elected to fill 
the unexpired term of Dr. Denny; Dr. Denny 
was elected to a new five-year term; F. C. 
Wolfinger, to succeed George N. Ayres; David 
P. Smith, to succeed. Martin I. Olsen; R. Z. 
Staudt, J. F. Branton, Ivan Hasbrook, W. C. 
Irvin and George M. Buck. Old members re- 
elected were: O. C. Miller, A. C. Larson, 
Homer A. Miller, Fred P. Carr and D. W. 
Smouse. 

George N. Ayres, formerly a vice-president 
and director, retains his title as manager of the 
loan and investment department. George M. 
Buck, the new secretary, has been head of the 
company’s Iowa Department for five years. Mr. 
Wolfinger was formerly assistant secretary. 


Des Mornes, IA., Jan. 25.—The temporary 
injunction granted by Judge Franklin in the 
District Court Friday, on petition of the Miller 
and Carr faction restraining Dr. T. C. Denny 
from becoming president, and H. M. Havner 
from becoming vice-president and general coun- 
sel, set for hearing Monday afternoon, has been 
before that tribunal for two days, and the end 
is not in sight. The old administration is 
endeavoring to prove that the alleged secrecy 
surrounding the enlargement of the board and 
the election of new officers was a conspiracy. 
Dr. Denny admitted on cross-examination that 
C. L. Coffmann, the plaintiff in the ouster pro- 
ceedings, a resident of Spokane, Wash., is his 
brother-in-law. 


NEW ENGLAND MUTUAL’S 
STATEMENT 
83rd Annual Report Warrants the Direc- 
tors in Liberally Increasing 
Dividend Scale 
The eighty-third annual report of the direct- 
ors of the New England Mutual Life Insur- 
ance Company, as presented by President 
Daniel F. Appel, demonstrates that the busi- 
ness of the past year was the ‘largest in the his- 
tory of this, the oldest chartered life insurance 
company. The report reflected the growth of 
the company and the satisfactory results of its 
administrative policy in such a gratifying man- 
ner as to lead the directors to adopt a more lib- 


eral dividend scale effective on January 1, 
1927. $8,150,000 was set aside for distribution 


in 1927, which is $1,000,000 more than would 
have been required on the former scale. 

New insurance increased $10,154,328 and 
amounted to $127,801,463. The insurance in 
force grew to $938,220,116, or an increase of 
$80,790,300. The total income of the company 
from all sources amounted to $39,517,872, which 
is $3,362,667 greater than the income of 1925. 
$7,954,499 over $1,000,000 more than in the 
previous year was paid the policyholders and 
beneficiaries. The policy reserves, according to 
the Massachusetts basis, were increased to $155,- 
690,607 from $143,120,534. Assets on Decem- 


ber 31 last, amounted to $184,438,201, or an 
increase of $16,315,707; liabilities totaled $171,- 
929,634, an increase of $14,901,789; the sur- 
plus was $12,508,566, an increase of $1,413,- 
o18. The report of President Appel is replete 
with ‘ interesting : sidelights on the company’s 
business year. 


Thirty-four members of. the 





company died in 1926, each of whose policies 
had been in force 55 years or more. The com- 
pany paid $97,355 to their beneficiaries. On 
the other side of the picture 65 members died 
who held policies which had been in force less 
than one year, their insurance aggregating 
$496,000.. Worthy also of attention, is the 
marked increase in deaths due to violence: 57 
to suicide, 47 to automobile accidents, 7 to car- 
bon monoxide gas poisoning, 4 to murders, 4 
to railroad accidents and 11 to drownings. 
At the annual meeting of the members held 
at the home office of the company at 87 Milk 
street, on January 24, 1927, the following direct- 
ors were re-elected for a term of three years: 
Charles B. Barnes, Alfred D. Foster, Philip 
Stockton. At the meeting of the directors 
immediately after the annual meeting the fol- 
lowing officers were re-elected: Alfred D. 
Foster, chairman of the board; Daniel F. Ap- 
pel president; Reginald Foster, Jacob A. 
Barbey and George W. Smith, vice-presidents ; 
Frank T. Partridge, secretary, and John Walter 
Tebbetts, assistant actuary, was promoted to 
the new position of agency vice-president. 


Lincoln Life Sectional Meetings 

Agents of the Lincoln National Life Insur- 
ance Company from Pennsylvania, New Jer- 
sey, Maryland, North Carolina and West Vir- 
ginia will assemble in Philadelphia, February 
I, 2 and 3, for the first of the series of sec- 
tional agency meetings to be held in 1927. 

Vice-President and Manager of Agencies W. 
T. Shepard is in charge of the meeting and 
President Arthur F. Hall will take part in the 
programs at Fort Wayne, Los Angeles and 
Dallas. Other home office officials who will 
present subjects on the program are Superin- 
tendent of Agencies A. L. Dern, Medical Di- 
rector W. E. Thornton, and Assistant Super- 
intendent of Agencies V. J. Harrold. 

The sectional meeting for agents from In- 
diana, Ohio, Michigan, Tennessee and Ken- 
tucky will be held in Fort Wayne on Febru- 
ary 8, 9 and 10. Agents from Iowa, Illinois, 
Missouri, Nebraska, South Dakota and Kansas 
will assemble in Daveiport, Ia., February 17, 
18 and 109. 

The meeting for agents from Wisconsin, 
Minnesota, North Dakota will be held in Min- 
neapolis, February 22, 23 and 24. 

There will be a one-day meeting in Denver, 
Col., February 26; a two-day meeting in Salt 
Lake City, February 28 and March 1, and a 
two-day meeting in Seattle, Wash., on March 
4 and 5. 

California agents will meet in Los Angeles, 
March 9, 10 and 11, and the representatives 
from Oklahoma and Texas will meet in Dallas 
March 17, 18 and 19. 


G. F. Murrell Agency Wins Cup 

The G. F. Murrell ageny at Pittsburgh won 
the sweepstakes cup in the Bankers Life Com- 
pany’s agency gains contest of 1926. When the 
contest was inaugurated, the field was divided 
into groups ,and to the monthly leader of each 
group was awarded a shield. The winner of 
the sweepstakes cup was then determined by a 
score computed on the basis of monthly. shields 
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won, and on the gain in paid-for business over 
quota. The Pittsburgh agéncy was well in the 
lead of all other’ agencies’ with a score of 30001 


points. To the same agency was also awarded 
a smaller cup as a reward for having six 
monthly shields, the greatest number of shields 
won by any agency in that particular group. 


Dinner to Neil D. Sills 

RICHMOND, Va., January 22.—The Sun Life 
Assurance Company of Canada honored its 
Richmond manager, Neil D. Sills, with a din- 
ner at the Jefferson Hotel, on the evening of 
January 20, in honor of Mr. Sills’ silver anni- 
versary as manager of the agency. - Mr. Sills 
is internationally known in the life insurance 
business, having served as president of the Na- 
tional Association of Life Underwriters. 


Phoenix Mutual Report 

The seventy-sixth annual report of the 
Phoenix Mutual Life Insurance Company, soon 
to be issued, will show the greatest volume in 
figures announced to-day by the home office at 
the company’s history, according to preliminary 
Hartford. 

Paid new business written for the year was 
$76,800,000, an increase of I9 per cent; insur- 
ance in force increased $43,000,000 to a total of 
$473,000,000 and assets held in trust for policy- 
holders on January I were in excess of $101, 
000,000. 


Death of Lewis A. Anderson 

Mapison, Wis., Jan. 20—Lewis A. Ander- 
son, former actuary in the State Insurance De- 
partment and one of the best insurance men in 
the State, died suddenly at his home in Madi- 
son, Thursday. During the famous Ekeri- 
McGovern controversy, Governor McGovern 
attempted to appoint Mr. Anderson as commis- 
sioner of insurance in Wisconsin, but the Sw- 
preme Court refused to recognize the validity 
of the appointment. Thereafter Mr. Anderson 
was, connected with an insurance company in 
Iowa and recently returned to Wisconsin to 
form another insurance organization. 


Mr. Anderson was born in the western part 
of Dane county in February, 1870. 


A Correction 

In the Annual Organization Number of THE 
Spectator, published December 9, 1926, am 
article appeared which was furnished by John 
C. Snyder, president of the National Fraternal 
Congress. In the first paragraph of this article 
the concluding sentence read: “Year after year 
these same men. and women are to be found in 
these meetings for no other purpose than to 
furnish their ideals, strengthen their societies 
and advance the real interests of their meti- 
bers.” 

The word furnish, .as italicized, should have 
been further. It was a regrettable error for 
which the editors of. THe Spectator desire t0 
apologize; 
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The Kansas City Life in 1926 

The annual, statement for the year ending 
December 31, 1926, of the Kansas City Life 
Insurance. Company, of Kansas City, Mo., is 
indeed a picture in figures of Western progress 
and the. continued growth of a company capably 
managed throughout its career. It indicates 
that in the year 1926 the Kansas City Life In- 
surance Company widened its field of operation 
and strengthened its position as one of the most 
progressive and growing life insurance com- 
panies in the country. During 1926 it issued 
more new insurance than during any year in 
its entire history, the total amount being $82,- 
949,723. The total amount of insurance in 
force throughout the forty States in which the 
company is authorized to transact business is 
now $342,840,934 on the lives of more than 
155,000. policyholders. It reflects the largest 
gain in total insurance in force for any year 
of the company’s history. 

The net increase in admitted assets of the 
company as of December 31, 1926, was $4,779,- 
193 and the total on that date was $44,027,758. 
The total reserves of the company are invested 
in first mortgage real estate loans and other 
high-grade securities, guaranteeing strength 
and endurance and the ultimate return of these 
funds to policyholders or their beneficiaries. 
The company has invested funds in excess of 
all liability requirements to the amount of $6,- 
328,154. The average interest rate earned on 
all the company’s investments in 1926 was ap- 
proximately 6 per cent and the total interest 
earnings from all investments amounted to $2,- 
262,603. $3,318,506 was paid out by the com- 
pany in death claims, matured endowments, 
dividends and surrender values to policyholders 
during 1926. In every respect the annual state- 
ment of the company as of December 31, 1926, 
indicates financial strength and _ progressive 
practices. The principal officers of the com- 
pany are: J. B. Reynolds, president, and C. 
N. Sears, secretary. 


Amercan Life of Detroit Makes Gains 

During the past year the American Life In- 
surance Company of Detroit, Mich., made sub- 
stantial progress, having increased its assets by 
$1,407,668, its surplus to policyholders by $93,- 
356 and its insurance in force by $8,529,557. It 
closed the year 1926 with assets amounting to 
$11,808,237, and after providing for all liabili- 
ties, including a policy reserve of $10,364,498 
(an increase of $1,124,000), its statement shows 
a surplus to policyholders of $707,369. This 
last amount includes capital, $200,000, contin- 
gency fund, $240,116, and surplus, $267,252. 
[he company now has paid-for insurance in 
force amounting to $84,339,083. During 1926 
the income was $3,098,437, payments to policy- 
holders and their beneficiaries having aggre- 
gated $779,852. This brings the total of pay- 
ments to policyholders and beneficiaries from 
organization up to $5,300,937. Adding to this 
sum the amount of assets now held for the 
benefit of policyholders, $11,808,237, there re- 
sults a total amount paid to and now held for 
the benefit and protection of policyholders of 
$17,118,174, which demonstrates the practical 


usefulness of this strong organization. 

Included in the resources are first mortgages 
on real estate and real estate bonds valued at 
$8,378,153; real estate carried at $668,863; cash, 
$302,451; policy loans and renewal premium 
notes, $1,991,534, and other. lesser items. Presi- 
dent Clarence L. Ayres and his associates in 
the management are entitled to congratulation 
upon the handsome results achieved. 


United States Life Makes Good Statement 

During the past four years, under the presi- 
dency of Henry Moir, the United States Life 
Insurance Company, of New York, has made 
satisfactory progress and has now practically 
completed the work of economy and consolida- 
tion begun nearly four years ago. The com- 
pany’s seventy-seventh annual report shows 
healthy progress and gives ground for antici- 
pation of excellent results in the future. The 
surplus of the company has increased substan- 
tially, and the assets and outstanding insurance 
also show considerable growth. The admitted 
assets of the company now amount to $6,512,- 
000, the policy reserve stands at $5,837,000, and, 
after making due provision for other liabilities, 
and setting aside a contingency reserve of $111,- 
000, the capital and surplus amount to $408,000. 
In 1926 the income totaled $986,000, embracing 
$99,000 of new premiums, $574,000 of renewal 
premiums and $313,000 of interest and miscel- 
laneous items. During the year the death claims 
paid aggregated $419,000, endowments, annui- 
ties, etc., $100,000, and surrender values in cash 
or applied to pay premiums, $204,000. Year by 
year the renewal premiums of the company 
show excellent increases, and the insurance in 
force has grown from $24,323,000 in 1922 to 
$29,337,000 in 1926. The new insurance paid 
for last year amounted to $4,360,000. It is 
gratifying to note that the overhead expense of 
conducting the business has been reduced very 
largely during the last four years, notwith- 
standing the increase in the business transacted. 
For example, the amounts expended for agency 
supervision, branch office expenses and rents at 
agencies have declined annually from $73,000 in 
1922 to $44,000 in 1926. Changes in invest- 
ments have improved the interest income. A 
gratifying increase in the total amount of cap- 
ital, surplus and contingency fund held for the 
protection of policyholders, is shown, these 
now amounting to $519,000, against $323,000 in 
1922. The company is thus shown to be in 
excellent financial standing, and President Moir 
and his associates are entitled to credit for the 
steady improvements made from year to year. 








International Congress 

(Concluded from page 3) 
in former Congress, including the one held in 
New York in 1903 will agree that these gather- 
ings are milestones in insurance progress. They 
bring out the best thoughts on leading topics 
and tend to visualize the increased importance 
of insurance in all branches of social relations, 
industrial and trade. Those who would care 
to participate in the Congress should address S. 
H. Jarvis, assistant secretary, Institute of Act- 
uaries, Holborn, W. Ci, England. 
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‘of cash and paid-up insurance. 


New Optional Policy Out ! 

The Northwestern National ‘Life of Minne- 
apolis has announced a new policy called the 
7-3 special optional policy. The contract is in 
the form of a twenty-three-year endowment 
policy, but it is convertible to a twenty-payment 
life or ordinary life any time between the third 
and twentieth year without examination. The 
rate after conversion is lower than the rate on 
the form to which the policy is converted would 
have been if taken out on that form originally. 
In addition, there are seven options of settle- 
ment at maturity including several combinations 
The policy 
makes a special appeal to young men. 

The company will, in the future, grant in- 
come total disability and double accidental 
death benefit on straight term insurance. The 
company has also decided to issue permanent 
and total disability benefit on the male life un- 
der joint policies with waiver of premium on 
both lives. This is issued at a premium 25 
per cent in excess of the usual total disability 
premium. 

The company has tightened up on the rules 
for the delivery of C. O. D. policies, only thirty 
days being allowed now instead of, sixty days. 


Becomes Agency Supervisor of Willard 
Regan Company 

The Willard Regan Agency of the Connecti- 
cut Mutual Life Insurance Company, located 
at 100 East 42nd street, New York (Pershing 
Square building), announces the appointment 
of Joseph L. Bachman as field supervisor. 

Mr. Bachman’s ‘fifteen years’ experience in 
the field as soliciting agent. and assistant gen- 
eral agent for the Equitable Life in New York 
and the State Mutual Life of Massachusetts, 
eminently qualifies him for his new duties. 


His time will be devoted exclusively to the 
assistance of brokers and agents in the pro- 
gramming and closing life insurance cases. 


Federal Union Life’s New Officers 

Orrin L. Gessley has been chosen assistant 
secretary and Lester A. Wanninger, actuary, 
of the Federal Union Life of Cincinanti, O. 
President Frank M. Peters and other officers 
of the company were re-elected at the recent 
annual meeting. With $25,242,873 of insurance 
in force at the end of 1926, the company shows 
an increase of nearly $2,500,000 during the year 
The company’s assets on December 31 last were 
$2,618,054, and its total income last year was 
about $939,000. 


Pioneer National Life Chartered 

The Pioneer National Life Insurance Com- 
pany of Topeka, Kan., has been granted a 
charter by the Kansas State Charter Board. 
Some of the incorporators are: H. H. Motter, 
internal revenue collector; Hugh Duff, former 
State oil inspector; John McCoy, former State 
Senator, and Ralph Johnson, postmaster of 
Seneca. 
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Massachusetts Mutual Life’s 75th Annual 
Statement 

Following the completion of three-quarters 
of a ecntury of honorable business life, the 
Massachfusetts Mutual Life Insurance Com- 
pany of Springfield, Mass., presents its seventy- 
fifth annual statement, showing handsome gains 
made during the year just closed. The com- 
pany’s new business in 1926, $226,952,368, ex- 
ceeded that of the preceding year by $21,000,- 
ooo. Of the new writings, 35 per cent were 
required to replace insurance terminated, and 
about 65 per cent were added to the insurance 
in force, bringing the latter amount up to $1,- 
433,385,074—the increase having been $147,- 
075,208. The company’s resources increased 
last year $28,310,584, so that the assets now 
aggregate $258,813,264. The premiums paid 
by policyholders in 1926 amounted to $46,075,- 
717, while the total payments to policyholders 
amounted to $26,073,412 (exclusive of payments 
under supplementary contracts). The mortality 
in 1926 reached only 50.66 per cent of the ex- 
pected, and the expenses only amounted to 18.9 
per cent of premium receipts, or 15.2 per cent 
of premiums, interest and rents, these rates be- 
ing less than those for 1925. 

The chief liability of the company is the pol- 
icyholders’ reserve, $211,587,697. Also listed 
among the liabilities is an item of dividends to 
policyholders, $5,273,688, which includes the bal- 
ance of dividends up to June 1, 1927, and any 
for 1926 remaining unpaid. There is also an 
item exceeding $900,000 of taxes to be paid in 
1927 on account of 1926 business. After pro- 
viding for all liabilities, the company shows an 
excess of assets over liabilities of $16,418,712 
—this amount representing an increase of $1,- 
386,237 during the year. 

During the past ten years the amount of ordi- 
nary life insurance in force in the United 
States is stated to have increased about 197 per 
cent, whereas the rate of increase shown by 
the Massachusetts Mutual Life is 244 per cent. 
Similarly, more than average increases are 
shown by the Massachusetts Mutual in new 
business and in assets. The Massachusetts Mu- 
tual has given every evidence of success and 
of solid and substantial growth. In referring 
to the compariy’s excellent progress, President 
W. W. McClench says: “A successful institu- 
tion can be continued successfully only by the 
co-operation of all interested—the home office, 
the field, and the policyholders themselves. We 
have always been fortunate in this respect and 
have enjoyed such loyal and efficient co-opera- 
tion to a great degree. The test of time has 
been applied to your company during these sev- 
enty-five years, and the opportunities for larger 
and better service are greater than ever before. 
We have every reason to look forward with 
confidence to the years that lie ahead.” 

President McClench has the full support and 
co-operation of the strong and experienced staff 
of officials, in every department of the busi- 
ness, and of a board of directors consisting 
largely of prominent business men. The Mass- 
achusetts Mutual has won a fine reputation 
throughout the country, and is steadily broad- 
ening its field of usefulness and improving its 
service to its policyholders. 


LEE J. DOUGHERTY ELECTED VICE- 
PRESIDENT 
Guaranty Life Promotions at Recent Elec- 
tions 


Lee J. Dougherty, formerly secretary and 
general manager of the Guaranty Life Insur- 
ance Company, Davenport, Iowa, becomes vice- 
president and general manager of the com- 
pany as a result of a recent election. August E. 
Steffen remains as president, W. T. Meiburg, 
who has been assistant secretary, now becomes 
secretary of the company. 

Mr. Dougherty has been general manager of 
the company for many years. He is a former 





Lee J. DouGHERTY 


president of the American Life Convention 
and is particularly well known in Western life 
insurance circles. 

Other officers of the company who were re- 
elected are: Julius Hasler, treasurer; Dr. W. 
L. Allen, medical director; Dr. C. E. Glynn, 
assistant medical director; W. F. Voss, assist- 
ant secretary and cashier; Eugene Parkes, 
actuary. 


Plan Agents’ Convention 

The Minnesota Mutual Life Insurance Com- 
pany, of St. Paul, Minn., has plans made for a 
big agents’ convention during September, 1927. 
The first three men to qualify for the conven- 
tion, in the order in which they qualified, are: 
Charles McClanahan of Cookeville, Tenn.; C. 
H. Simpson of Fargo, N. D., and Jack Hines 
of Sacramento, Calif. 





Manhattan Life’s New York Agency 
James G. Ranni, who was associated with 
Julius Rosenman under the firm name of Ranni 
& Rosenman, general agents of the Manhattan 
Life, has taken over the agency of the company 
himself and continues the office at Suite 105, 








The company will soon occupy its handsome 
new home office building, which is a dignified 
structure commensurate in its proportions with 
the advancing business of the company, and 
which is being equipped to handle the com- 
pany’s growth business with the utmost efh- 
ciency and economy. 


II 


Melrose National Bank building, 560 Melrose 
avenue, New York city. 


Pan-American Life of New Orleans 


A very sound financial condition is reflected 
by the financial statement of the Pan-Ameri- 
can Life Insurance Company, of New Orleans, 
La., for the year ending December 31, 1926. 
Increases of size were noted in the important 
items of the company’s statement, which further 
establishes it as one of the leading life insur- 
ance companies in the country. Its net admitted 
assets at the end of last year totaled $18,193,- 
246, which was an increase of $1,961,177 over 
the year previous. The company’s invest- 
ments, which have in the past yielded a com- 
paratively high rate of interest, are chiefly 
made up of selected first mortgage loans on real 
estate, and amounted to $0,645,037. Bonds of 
the company, composed principally of a diver- 
sified list of municipal holdings, aggregated $3,- 
836,038. Policy loans and liens amounted to 
$2,709,583. Other assets, including $349,301 of 
real estate and premium notes of $423,383, 
totaled $2,002,588. The company’s legal policy 
reserve was increased $3,093,034 to $15,758,- 
328. There were no death claims due and un- 
paid. Despite the fact that the company shows 
an increase of $1,000,000 more in policy re- 
serve than in assets, it was able to satisfac- 
torily increase its surplus to policyholders to 
$1,892,684. 

During the year the company was enabled 
through a large volume of new paid-for busi- 
ness written, to increase its outstanding insur- 
ance by over $11,300,000 to $155,592,638. Since 
organization this company has built up an 
enviable record with regard to claim settle- 
ments and equitable dealings with policyhold- 
ers and has paid either to policyholders or bene- 
ficiaries an amount exceeding $11,300,000. The 
officers of this company, who have been respon- 
sible for its success and development practically 
since beginning business, include: Crawford 
H. Ellis, president; E. G. Simmons, vice-presi- 
dent and general manager; James E. Wood- 
ward, secretary; C. D. Corey, superintendent 
of agents, and T. M. Simmons, assistant super- 
intendent of agents. 


The Old Line Life of America 

During the year 1926 the new paid-for in- 
surance written by the Old Line Life Insur- 
ance Company of America, of Milwaukee, was 
more than $16,000,000, and the company closed 
the year with life insurance in force amount- 
ing to over $74,000,000. On December 31 last, 
the company’s admitted assets exceeded $5,- 
500,000, there having been an increase in this 
item of over $1,250,000 during the year. The 
company’s income last year was over $3,000,- 
000. The Old Line Life writes life, accident 
and health insurance, and since its organization 
has paid policyholders and their beneficiaries 
more than $2,750,000. Rupert F. Fry is presi- 
dent of this progressive organization; Juo. E. 
Reilly is secretary and treasurer; William S. 
Hanley is agency secretary, and H. A. Wood- 
ward is manager of the company’s accident and 
health department. 
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FINANCIAL STATEMENT, DECEMBER 31, 1926 





ASSETS LIABILITIES 
$15 27 .92 
PEE EE TAO Ore” MELO On lich Oey ane $ 349,301.03 Tegal Renerve ..o: 6s oc resistin pti arin enw eg $15,758,327 
i ; ; Death Claims Due and Unpaid............... None 
First Mortgage Loans on Real Estate......... 9,645,036 .88 Death Claims Reported: Proofs Not Received.. 172,464 07 
Bonds ne ee a ee ee 3,836,037 .56 Reserved for Taxes APES: Ee aye ee betes 85,038 .58 
OR Bere fe ©.) 2,709,583 .18 Bills, Accounts, Medical and Inspection Fees ales as 
eINSNARRE IIIS OF coo cosek og Sis ichic wane cv ok he 423,382 .94 Due and Accrued,......-.-+seseeee eee eees 8,150 .68 
Cash in Offi d Bank 242.770 .82 ROR AOE oo ccsies oo ose nie ac s/o 63 Sis oeeeit 2,441 .38 
sails! ee: Oh al a mea: ee Premiums Paid in Advance.................. 6,000 .00 
Accrued Interest. .........-.-++++--seeeeees 304,387 .07 Interest Paid in Advance...............0000- 72,166 .88 
Net Uncollected and Deferred Premiums. ..... 549,406 .93 Reinsurance Companies’ Reserve Account. .... ar aee Ve 
Due from other Companies for Death Claims on Miscellaneous Liabilities. .... Perr re pos — 
Reinsured Policies 39,949 .00 Surplus Apportioned for Contingencies........ f .96 
a? UU 93.39 99 Surplus for Protection of Policyholders Over All oe ee 
sina ooran eeacnabe ed Ee on00. DI snc gaciwlcnaceueaaanen 1,892,684 .03 
Net Admitted Assets.................. $18,193,245 .63 $18,193,245 .63 
SS OPEC TE NO ee EL ee $1,000,000.00 
Insurance Outstanding (Paid for Basis)............................. 155,592,638.00 
NS IL A eee ee ee ee eeT 18,193,245.63 
haa a eo Sasa ng SA AGN nc a oe kp a 15,758,327.92 
Assets in Excess of Liabilities for Protection of Policyholders........ 1,892,684.03 
Total Paid to Policyholders and Beneficiaries since Organization.... 11,334,787.32 




































In the 


Promotion of Thrift 


and the 


Prevention of Dependency 


no agency has been of greater efficiency than 
life insurance. It is the great exponent of 
co-operative and systematic saving and it is 
of the utmost economic value to the nation 
through 


The immediate creation of estates; 


The protection of beneficiaries against a 
rapid dissipation of their funds by unwise 
investment or expenditure, and 


The prevention of possible dependency by 
* guaranteed incomes during the inactive years 
of later life. 


HOME LIFE 
' INSURANCE COMPANY 


ETHELBERT IDE LOW, President 
256 BROADWAY NEW YORK, N.Y. 







































279 Newpaper Reports 


Give just that number of Deaths due to Carbon 
Monoxide Gas Poisoning for the six months 
ending December 31, 1926. 


From Maine to California and Minnesota to Texas, 
these reports were received by the John Hancock 
Mutual Life Insurance Company, in connection 
with its warning to the Public. 


Death from this cause is no respector of localities, 
and cold weather increases the danger. Look 
at the record: 


July 6 October 29 
August 7 November 56 
September 12 December 169 


We think there is need of our Warning and ask 
the insurance fraternity to spread the infor- 
mation. . 


Booklet describing the danger mailed to any 
underwriter interested. 





Apply to 
Inquiry 
Bureau “ae 


197 Clarendon St., Boston, Mass. 








a 

















MERI oc 





Neb., 
The 

now 1 
in its 
exam 
$1,425 
serve 
liabili 
the ye 
had a 
morta 
expect 
suran 
the ye 
an inc 
which 
cated 

provec 
those 

from | 
and re 
779, a 
was 5. 
on the 








E 


Th 
direct to ‘ 
Na 


Amicable 


Colonial L 
Columbus 


Great Sout 


Guaranty ] 
Harvester. 
Jefferson § 
Kaskaskia 


Lincoln Nz 


Louisiana § 
Manhattan 
Massachus 
Midland N 
Minnesota 


Montana L 
National F 
National G 
National L 
New Engla 
New York 

North Ame 
Northweste 


Ohio Natio: 
Pan-Americ 


Policyholde 
Provident I 
Provident } 
Rockford L 
Seaboard Li 
Security Lit 
Southwester 


Atlantic Lif 
Continental 
Indianapolis 
State Mutu: 
State Reser 
Toledo Trai 
United Ben 
United Fide 
Victory Life 


* Inclu 
Life Ins. Co. 





ay 


























January 27, 1927 





Life Insurance 





THE SPECTATOR: 





Guarantee Fund Life Association, Omaha 

Continued progress through 1926 is denoted 
by the twenty-fifth annual statement of the 
Guarantee Fund Life Association of Omaha, 
Neb., showing its condition on January 1, 1927. 
The statement shows that the association is 
now much stronger financially than ever before 
in its history, covering a quarter century. For 
example, its assets increased last year by 
$1,425,581, and after increasing its legal re- 
serve by $172,890, and caring for all its other 
liabilities, it shows an increase in surplus for 
the year of $1,206,474. As usual, the company 
had a favorable mortality experience, its actual 
mortality having been but 48.65 per cent of the 
expected, while the death rate per $1,000 of in- 
surance was but 6.43. The association closed 
the year with $170,262,450 of insurance in force, 
an increase of $3,173,200. The promptness with 
which the association pays its claims is indi- 
cated by the fact that there were no claims 
proved and unpaid at the end of 1926, while 
those awaiting proof were reduced by $23,000 
from the amount of a year ago. The interest 
and rents collected last year aggregated $532,- 
779, and the average rate of interest earned 
was 5.64 per cent, a very satisfactory result 
on the association’s investments. 


A notable feature of the financial exhibit is 
the increase of $1,789,254 in the amount of 
municipal and county bonds owned. The assets 
of the association now total $11,062,070, and 
embrace the following excellent investments: 
First mortgage farm loans, $4,405,000; mu- 
nicipal and county bonds, $5,157,971; liberty 
bonds, $100,000; home office building and other 
real estate, $811,924; cash, $267,624; accrued in- 
terest, $258,819; deferred net. premiums, $60,731. 
The liabilities include the following items: Re- 
serve required by law, $1,280,630; reserve on 
income policies in process of payment, $730,- 
389; reserve for unreleased guarantee deposits, 
$52,022; reserve for expenses and taxes, $60,- 
000; claims awaiting proofs, $58,000 (no death 
losses proved and unpaid), and advance pre- 
miums and trust funds, $133.034; the excess of 
assets over liabilities being $8,747,904. 

The handsome and substantial home office 
building of the Guarantee Fund Life Associa- 
tion is conveniently located in the financial dis- 
trict at Eighteenth and Douglas streets, Omaha. 

Careful selection of risks has always been 
a feature of the conduct of the business of the 
Guarantee Fund Life Association, and has re- 
sulted in a very favorable mortality experience. 
Since the commencement of business the yearly 











EXTRACTS FROM THE STATEMENTS OF LIFE COMPANIES FOR 1926 


The following ne from the statements of life insurance companies, covering the year 1926, have been compiled from returns made 





direct to The Spectator 
Total Total 
Name and Location of Company Admitted Surplus Total Total New Insurance Increase 
ts, to Policy- Income Disburse- Paid-For in Force er 
Jan. 1,1927 _holders* ments Insurance Jan. 1, 1927 Jan. 1, 1926 
Amicable Life, Waco, Texas................ $6,646,323 $1,640,105 $1,707,567 $1,252,098 ae $39,744,204 $1,315,870 
Athen Tife; Tolan OBA: «....00050.c0cse0ees 1,735,608 573,032 791,417 567,823 7,805,257 22,336,506 3,285,315 
Cedar Rapids, Cedar Rapids, Ia............ 2,974,238 254,386 718,287 386,000 3,306,297 19,176,772 1,577,162 
Central Life Assur. Society, Des Moines, Ia.. 23,224,251 2,087,841 6,909,919 4,254,282 32,129,459 169,801,504 14,318,929 
Colonial Life of Amer., Jersey City, N. J..... 11,386,842 1,619,012 4,467,121 3, 393, 740 eee 91, 757, 866 8,517,465 
Columbus Mutual Life, Columbus, 0........ 9, rin 559 1,156, 4 3,925,631 2,370,351 20,756,797 90,782,983 10,347,601 
Commercial Life, Kansas City, Mo.......... 173,548 71,45 8,143 66,736 886,225 2,184,725 388,921 
Connecticut Mutual, Hartfofd, Conn........ 141,414,890 10,374, 976 29,691,638 20,393,945 105,811,626 673,851,781 65,081,551 
Continental Amer. Life, Wilmington, Del... 8, 722, ‘593 1,678,009 2,316,948 1,531,359 15,316,989 71,095,170 8,929,498 
Equitable Life, Des Moines, Ia............. 806,952 5,109,709 19, 451, 317 10,910,643 83,958,009 475,449,171 51,205,223 
'armers Mutual Life, Des a Be orcs 303,042 45,308 627 140,352 285, Sf Renae 
Franklin Life, Springfield, Ill............... 21,688, 991, 178,564 6,347, "719 4,307,608 i. 191,560,326 16,071,027 
el, O 
Great Southern Life, Houston, Texas........ 19,990,934 2,151,068 5,682,913 3,506,806 eae 162,828,433 16,771,908 
ela, 
Guaranty us. Davenport; Is. ......50000.+ 3,812,490 83,003 1,218,764 694,517 10,256,025 38,422,438 4,120,884 
Harvester Life, Dallas, Texas.............. 466,000 eee RO CE ,000 Ce 
Jefferson Gentad, Greensboro, N.C....... 35,841,807 3,920,285 11,296,011 7,271,724 66, 852, = 300,164,776 34,347,999 
Kaskaskia Life, Shelbyville, Ill............. 164,344 149,025 39,833 ,08 862, ,232,450 729,550 
Lincoln National, Fort Wayne, Ind......... 37,180,245 4,000,000 13,646,227 8,287,335 a126, a 366 460,499,883 56,438,690 
Louisiana State, Shreveport, La............ 1,753,029 380,427 522,086 342,736 4,390, eo 16, ro 000 1,833,382 
Manhattan Life, New York ‘City Se acaedialee 9,342,645 1,312,672 3,376,506 3,107,047 8,603 76,496,210 "447.9 
Massachusetts Mutual, Springfield, Mass. . 258,813,264 16,418,712 66,386,749 39,568,978 226, 952, 368, 433, 385 074 147; 075, 207 
Midland National, Watertown, | 4 SRR e 420,658 641, 1,006,314 676,873 4,613,616 27,734,037 —891, 
Minnesota Mutual, St. Paul, Minn.......... 15,209,022 1,105,794 4,704,763 3,344,791 430, rs roe 132,612,443 10,766,788 
Montana Life, Helena, Mont..............- 7,497,896 1,107,429 2,039,289 1,273,455 9,372,112 45,047,843 2,118,772 
National Fidelity Life, Kansas City, Mo..... 2,594,356 325,089 848,470 541,353 072,048 22,167,469 1,776,098 
National Guardian, Madison Sa ee 4,135,327 454, 1,330,000 734,138 7,343,620 35,350,216 4,111,425 
National Life, Montpelier, , ae 7104,983,702  +6,000,870 22,647,431 16,974,288 73,037,087 499,361,313 37,230,462 
New England Mutual, Boston, Mass........ 184,438,202 12,508,567 39,759,087 24,483,114 127,801,463 938,220,116 80,790,300 
New York Life, New York RU catawteicss- yatarcae | ieesaece 204,862,853 ........ 900, on 8005, _ 828,977 533,745,048 
North Amer. Reasssurance, New York City. 5,400,739 2,019,080 2,502,837 815,240 48,726 0,205,900 37,406,400 
Northwestern National, Moaaedie Minn.. 24,876,466 1,322,647 7,794,516 4,846,635 oo. 4 994576, 697 22,176,999 
Ohio National Life, Cincinnati, O........... 7,783,131 801,000 2,392,130 1,528,824 14,119,839 64,332,688 4,253,408 
Pan-American Life, New Orleans, La........ 18,185,525 = 1, 882,220 5,771,501 3,857,250 — 155,592,638 11,316,029 
Policyholders National, 6-3 £D.. 181,591 17,508 181,317 209,039 1,368,961 4,637,461 466,461 
Provident Life, Bismarck, N 2,037,399 426,196 628,734 339,550 3,612,204 16,985,576 1,806,314 
Provident Mutual, Philadel i. Pa.. CEO en dtvaabbiaun llweshan aes 105,484,000 806,888,000 49,299,000 
Rockford Life, Rockford, ill. Bot acke te : 1,902,593 311,258 668,889 487,181 7,567,967 21,986,870 3,737,111 
board Life, my Texas... “as 384,877 351,386 76,868 71,168 2,059,912 3,282,253 1,981,413 
Security Life, Tulsa, Okla................- 18,438 18 21,490 16,836 580,500 GENE aicscces 
Southwestern Life, Dallas, Texas........... 22,708,108 2,974,684 6,869,873 4,075,354 a 198,746,135 15,782,116 
clu, ’ 
Atlantic Life, Richmond, Va............... 17,379,966 1,651,664 5,174,020 3,756,981 c23,250 138,525,869 11,502,385 
Continental Life, eS | er erere 11,659,056 698,310 4,752,071 3,327,192 24,282, poe 92,192,994 9,933,509 
Indianapolis Life, Indianapolis, Ind......... 6,460,395 359,881 2,258,581 1,268,042 15, oor 998 62,456,982 7,456,982 
State Mutual Life, Worcester, Mass......... 880,863 7,535,607 22,742,870 14,806,895 66,792,521 512,680,844 39,854,241 
State Reserve og bai Worth, , eee 232,732 156,786 112,979 81,126 2,317, 109 4,754,945 1,727,040 
Toledo Travelers, Toledo, O..........-.-+++ 679,869 219,612 221,550 141,535 2,123,750 4,312,715 1,506,181 
United Benefit Life, Omaha, Xi De canckends 298,319 293,035 304,611 15,502 310,500 ee ate 
United Fidelit i ok Bee Aeneas 1,299,951 330,275 693,366 504,638 $6,835,882 22,243,777 2,122,532 
Victory Life, Topeka, Oe eee 797,202 227,595 502,631 280,474  §3,500,000 §14,000,000 2,120,000 
Includes capital. a eGroup. § Apporximately. t+ Includes $651,500 reinsured business of Texas Mutual 


Lite nana Dallas, Tex. {Basis 


Facet me ‘values i. 31, 1926. 
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ratios of actual to expected mortality have 
been as follows: 1902, 40.42 per cent; 1903, no 
deaths; 1904, 21.58 per cent; 1905, no deaths; 
1906, 18.63 per cent; 1907, 19.76 per cent; 1908, 
15.97 per cent; 1909, 12.27 per cent; 1910, 29.66 
per cent; IQII, 27.26 per cent; I9I12, 31.07 per 
cent; I913, 35.10 per cent; I914, 34.41 per 
cent; I915, 3850 per cent; 1916, 40.39 per 
cent; 1917, 42.93 per cent; 1918 (year of 
influenza epidemic), 88.56 per cent; 1919, 46.44 
per cent; 1920, 44.96 per cent; 192I, 43.37 per 
cent; 1922, 51.07 per cent; 1923, 59.26 per cent; 
1924, 49.91 per cent; 1925, 42.69 per cent; 1926, 
48.65 per cent. 

Claims paid in 1926 aggregated $1,113,154, 
while for the twenty-five-year period the total 
of claims paid is $8,553,548. 

From the foregoing it is evident that the 
Guarantee Fund Life Association made fine 
progress in its twenty-fifth year, and that its 
members, officers and agents should feel satis- 
fied with the results achieved last year. The 
record of the association through its career of a 
quarter century shows almost uniformly large 
and increasing gains in assets, and a con- 
sistently favorable mortality experience, which 
even in the influenza epidemic year did not 
reach 90 per cent of the expected. The asso- 
ciation is transacting business in some twenty- 
six States, and has excellent territory available 
for qualified agents, to whom it can offer de- 
sirable contracts. J. C. Buffington, president 
and organizer, has been the assoication’s active 
executive official through the whole period of 
its existence, and its success is largely ascrib- 
able to the reputation it has built up by reason 
of its capable and equitable management. The 
exceptionally capable staff of officials is con- 
stituted as follows: President, J. C. Buffing- 
ton; vice-presidents, Edward M. Martin and 
J. W. Hughes; secretary-treasurer, R. E. Lang- 
don; medical director, Dr. A. C. Stokes; as- 
sistant secretary and auditor, L. E. Gillespie, 
assistant secretaries A. D. Hunter, J. F. Mulli- 
gan and J. F. Kinney; superintendent of 
agents, F. A. Hicks; cashier, J. S. Helgren; 
actuary, John W. Barth; advertising manager, 
C. R. Connolly. 
Retired Official Reads and Enjoys The 
Spectator 

Lincoln K. Pasmore, formerly an officer of 
the Penn Mutual Life, of Philadelphia, and now 
retired, writes: 

“Having been a reader of THE SPECTATOR 
in my official activities with the Penn Mutual, 
I find interest in its columns in my retirement. 
I therefore now become a personal subscriber 
and enclose check for $4 annual subscription. 
I have now reached the age of reader—not 
a critic—therefore subscribe to learn and enjoy 
your news and reports.” 


Inter-Southern Elections 
At the annual stockholders’ meeting last week 
of the Inter-Southern Life, Frank B. Russell 
and William Black were elected directors. Mr. 
Russell is a retired capitalist of Louisville and 
a director of the United States Chamber of 
Commerce, and Mr. Black is president of a 

farm implement manufacturing firm. 
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JOHN KAY, Vice-President 


WEAL BASSETT, President 


LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 











A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President 


JANUARY Ist, 1926, STATEMENTS 
FIREMEN’S INSURANCE COMPANY OF NEWARK, Organized 1855. 


ASSETS comsceta 
$21,285,738.13 
$5,800,834.29 $3 461,203.02 
Mi 
$4,478,489.10 
$5,508,164.57 $4,071,227.38 


HEAD OFFICES: NEWARK, N. J. 
Western Department, CHICAGO, ILLINOIS, WAITE BLIVEN, Vice-Pres. and 


CAPITAL 


$5,000 $6,3 
THE’G GIRARD FIRE AND — INSURANCE CO., Organized 1853 


ECHANICS INSURANCE co* OF PHILADELPH'A, Organized 1 
049.18 
NATIONAL-BEN FRANKLIN FIRE "INSURANCE CO., Organized 18 
$1,000,000 


PHILADELPHIA, PA. 
DEPARTMENT OFFICES 
Manager. Pacific 


SURPLUS POLICYHOLDERS 
$11,330,428.58 


NET SURPLUS 
30,428.58 


$2,339,631.27 
$1,507,434.92 


$1,436,937.19 
PITTSBURGH, PA. 


$1,339,631.27 
854 

$907,434. ae 

$436, 937. ° 


Department, SAN FRANCISCO, CAL., W. W. and E. G. POTTER, Managers 


General Agents for Southern Territory 
Florida, Loren H. Green, Jacksonville; Maryland, Poor & Alexander, Baltimore; Texas, Cravens, Dargan & Co., Houston 


LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 



























EUREKA MARYLAND ASSURANCE CORP. 
f 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOSH. N. WARFIELD, Jr., Sec’y & Treas 
J. HOWARD IGLEHART, Medical Director 


JOHN C. MAGINNIS, President 
J.BARRY MAHOOL, Vice-President 














Address Home Office For Agency Connection 


7 HAMPTON ROADS 
FIRE «> MARINE 
Insurance Company 


Naat NORFOLK, VA. 


HENRY G. BARBEE 
President 


P. D. BAIN 
Chairman of the Board 











THE PURITAN LIFE 


of PROVIDENCE, R. I. 


Operates in just two states, Rhode Island and Con- 
necticut. Non-Participating insurance. Extra inter- 
est dividend granted under settlement options. No 
double indemnity. No monthly Income in event of 
disability. Waiver of premium only. Company’s 
practice makes new benefits retroactive for old policy- 
holders so far as possible. Agents contracts upon 
salary basis direct with company. 














THE 
TWO-REPUBLICS 
Life Insurance Compa ny 


Offers exceptionally favorable 
contracts to men who will work. 


Openings in Texas, New Mexico and Arizona. 
ALLEN H. RODES, President 











Ambitious men of sales experience will be interested in the liberal agents 
contracts we are offering. 
Good openings for the right type of men. 
ASSETS OVER EIGHT MILLIONS 
INSURANCE IN FORCE OVER SEVENTY MILLIONS 


THE CAPITOL LIFE INSURANCE COMPANY 


Clarence J. Daly, President. DENVER, COLORADO 

















Great American 
FSusurance Company 


Ss New Pork = ox" 


INCORPORATED - 1872 
mee ao 1, 1926 


$12, 500, 000.00 


VE FOR ALL * THER LIABILITIES 


21.732,720.96 


16. 541,250. 58 


50.774,00 1.54 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$29,041,280.58 


$175,146,238.21 


HOME OFFICE, ONE LIBERTY ST. 
NEW YORK CITY 


WESTERN DEPARTMENT PACIFIG DEPARTMENT 
310 S. Michigan Ave., Chicago, Ill. 233 Sansome Street, San Francisco 
GC. R. STREET, Vice-President CLIFFORD CGONLY, Manager 
BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 
MARINE DEPARTMENT 


NEW YORK—Wow. H. McGee & Co.,General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sansome Street 
CHIGAGO—Ww. H. McGee & Co., Gen’! Agts., Insurance Exchange Bid¢. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA: 
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FIRE INSURANCE 





DEATH OF CHARLES 
JANVIER 


New Orleans Insurance Man Had 
Been II] Some Time 








WAS ACTIVE IN CIVIC AFFAIRS 





Served as Postmaster for 8 Years—Had 
Been King of Mardi Gras and Was a 
Former State Senator 


Charles Janvier, president of Janvier & Com- 
pany, Ltd., of New Orleans, died at 1:15 p. m., 
Friday, January 21. His death followed an ill- 
ness of several weeks, the immediate cause hav- 
ing been an operation performed Thursday, 
from which he never rallied. 

Mr. Janvier had been closely connected with 
the insurance business during his entire busi- 
ness life. In 1890 he became secretary of the 
Sun Mutual Insurance Company and was 
elected president of that organization in 1894. 
At the same time he became Southern manager 
of the Palatine Insurance Company and still 
later became general agent for Louisiana and 
Mississippi of the Sun Fire Office. In 1904 
Mr. Janvier became connected in the banking 
business as president of the Canal Bank and 
Trust Company. Subsequently the bank passed 
through several consolidations, he retaining the 
office of first vice-president until February, 
1914, at which time he resigned and returned to 
the insurance business. At that time he organ- 
ized the firm of Janvier & Company, of which 
he has since been president. Mr. Janvier con- 
tributed to Tue Spectator for many years, for 
some time under the nom de plume O’Hacerty. 
Recently illness prevented his sending his reg- 
ular letter. 

Mr. Janvier always maintained an interest in 
politics and was especially active in civic af- 
fairs. He was active in the famous reconstruc- 
tion movement in Louisiana in 1874 and in 1896 
he was elected president of the Citizens League. 
In 1904 he successfully managed the guberna- 
torial campaign of Governor Blanchard and 
was himself elected to the State Senate during 
the same year. This post he resigned after 
having served one term. In 1916 he was ap- 
pointed postmaster of New Orleans by Presi- 
dent Wilson and served in that position until 
February, 1925, nearly nine years. 

Mr. Janvier was prominent socially in New 
Orleans, having been a member of the leading 
clubs and carnival organizations for many 
years. He was king of the carnival in 1896. 
He was a member of the board of adminstra- 
tors of the Tulane Educational Fund and was 
also a member of the board of liquidation for 
city debt. He was president of the New Or- 
leans School of Design and of the Royal Host 
of the Rex, a Mardi Gras organization. 


Mr. Janvier was born in New Orleans in 
September, 1857, of a very prominent Ameri- 
can family. 


He was educated at the College 





DINNER TO GUSTAV KEHR 
Retiring President of National Liberty 
Feted by Friends 
Gustav Kehr, retiring president of the Na- 
tional Liberty Insurance Company of New 
York, was tendered a testimonial dinner at the 
Commodore Hotel early last week. Charles 
H. Coates, . vice-president of the company, 
proved an able toastmaster. Those present at 
the dinner included officers and directors of 
the company and a large group of Mr. Kehr’s 

friends. 

George U. Tompers, recently elected presi- 
dent of the company, was the principal speaker 
of the evening. He presented Mr. Kehr with 
a “sack of gold” and a diamond studded service 
medal, stating at the same time that Mr. Kehr 
had been provided with an ample retiring allow- 
ance. Mr. Tompers, in his address eloquently 
portrayed the career of Mr. Kehr from his 
start with the company as a boy up to the time 
of his retirement. 

Mr. Kehr responded with words of apprecia- 
tion for the sentiments of his friends and of 
thanks for the gifts received. 

Other speakers included: Norman T. Robert- 
son, vice-president of the company; Charles A. 
Porth, Albany; S. C. Williams, Atlanta; Mr. 
Goodwin of Hall & Henshaw; Edward M. 
Wilhelm, Buffalo; Carl Koch, Chicago; A. M. 
Barrett, Flushing; Henry Martin, St. Paul; 
Charles F. Kees, Cleveland, and Louis Pfing- 
stag, former vice-president and secretary of the 
company. 


Extracts from Statements of Fire and 
Marine Insurance Companies 


Surplus to 
Assets = 


Name and Location of Company ™/ i 
$13,364,745 *$7, 059, 478 


Atlantic Mutual, N. Y.......... {1926 
Hose 17,799,177 *7,012,089 
Buffalo, Buffalo, N. Y........... 1926 5,220,649 2,633,113 
(1925 4,977,104 2,761,650 
Hoses, New Wetlisni.ccccccevas f1926 91,604,550 40,068,477 
\1935 87,898,327 39,483,828 
Illinois Fire, Peoria............. 1926 788,210 494,481 
1925 664,322 408,550 
Illinois Motor Cas., Springfield... {1926 481,950 348,561 
1925 416,719 312,622 
Lafayette Fire, New Orleans, La.. {1926 776,467 646,078 
1925 750,962 633,25: 
Liberty Fire, Louisville, Ky...... 1926 757,082 690,797 
1925 702,578 637,047 
Merchants Fire, Indianapolis. ... . {1926 412,630 308,067 
 - 378,718 282,161 
National, Denver, Colo.......... 926 66,435 55, 
Old Dominion Fire, Roanoke, Va. { 126 753,710 631,179 
711,409 613,362 
Safety First Fire, Chicago. ...... he 164,743 142,584 
1925 152,831 131,445 
Seaboard, Baltimore, Md........ J 1926 350,000 309,000 
\1925 369,313 306,537 
William Penn Fire, Phila........ 1926 238,153 136,388 


* Includes certificates of profits outstanding. 


George Whitney a Director of Provident 
Fire 
George Whitney, of J. P. Morgan & Co., 
was elected a director at the annual meeting 
of the Provident Fire Insurance Company, held 
last week at Concord, N. H. 








of Immaculate Conception in New Orleans. 
He is survived by his wife, one son, George 
Janvier and six daughters. 

Funeral services were held Saturday. 
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ANNOUNCES PROMOTIONS 





Three New Secretaries for America 
Fore Group 





ALL EXPERIENCED IN BUSINESS 





John G. Derby, Frank A. Christensen and 
Sumner T. Pike Honored by Chairman 
Ernest Sturm 


Ernest Sturm, chairman of the boards of 
directors of the America Fore group of fire in- 
surance companies, has announced the promo- 
tion of Assistant Secretaries John G. Derby, 
Frank A. Christensen and Sumner T. Pike to 
secretaryships of each of the America Fore 
companies. 

Secretary John G. Derby was born in 1880 
in Newport, R. I. After graduating from 
Harvard, his first business connection was with 
the Maine Central Railroad. Later on he be- 
came interested in fire prevention and after 
devoting several years to this work in various 
capacities, he joined the engineering depart- 
ment of.the America Fore companies as field 
engineer in December, I912. In 1914 he was 
brought to the home office as examiner in the 
engineering department. Two years later he 
was sent to New England as special agent for 
the Fidelity-Phenix, with headquarters in 
Boston, from which place he was brought to 
the home office in 1923 as agency superintendent 
of the Fidelity-Phenix. In November, 1924, 
he was made assistant secretary, assisting in 
the supervision of the middle department un- 
derwriting of which he was given full charge 
in November, 1926. 

Secretary Frank A. Christensen was born in 
Greenwich, Conn., on July 13, 1894. His first 
work was with the London & Lancashire, for 
which company he became office boy in their 
Hartford office in 1910. He subsequently filled 
various positions with that company and in 
1916 was made examiner. During the world 
war Mr. Christensen served with the Yankee 
Division throughout their entire campaign in 
France and came out of the service as a sec- 
ond lieutenant. After the war, Mr. Christensen 
became special agent for the Automobile In- 
surance Company in New York State and in 
1921 entered the employ of the America Fore 
companies as special agent for the American 
Eagle in the Connecticut field. On January 1, 
1924, he was brought into the home office as 
agency superintendent for the American Eagle, 
supervising the business of the middle depart- 
ment. In November, 1924, at the time the un- 
derwriting departments of the companies were 
put under the unit plan, Mr. Christensen was 
made assistant secretary and assistant to Secre- 
tary Dooley in charge of New York and New 
England for all companies. More recently he 
has been given charge of office detail for the 
entire home office underwriting organization. 

Secretary Sumner T. Pike was born in Lubec, 
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Since 1809 


NORTH BRITISH 





NONE BETTER 


Writing Fire, Windstorm and all Kindred Lines 
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We are prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 


For Contracts and Territory, address 


H. M. HARGROVE, President BEAUMONT, TEXAS 














Manufacturers’ Liability Insurance Co. 


37 Montgomery St. Jersey City, N. J. 


A General Line 
also 


Accident and Health 
Plate Glass 


AGENCIES 


United Agency, 280 Broadway, New York 
Ajax Underwriters, Inc., 26 Court St., Bklyn., N. Y. 


New York Office, 99 John Street 











Security— 


When the Mutual Benefit was or- 
ganized in 1845 there were only a 
few Life Insurance Companies in 
the United States. Through the 
Wars, Panics and Epidemics of all 
these years, it has always stood 
safe and secure as a foremost 
disciple of Pure Life Insurance. 


THE 
Mutual Benefit Life Insurance Co. 


Newark, New Jersey 
Organized 1845 





























THE LONDON & LANCASHIRE 
/ INSURANCE COMPANY, Ltd. 
i meee P- OF LONDON, ENGLAND ®& 
, LONDON & — 
} LANCASHIRE 
mesuraiete CO. ) New York Department: 





44-48 Cedar Street 





~ 


A. G. McILWAINE, Manager 














Missouri Insurance Company 
ST. LOUIS, MISSOURI 


CAPITAL FULLY PAID $200,000.00 


Admitted Assets December 31,1925 $718,265.95 











meee socraeate 


/ THE GUARANTY LIFE INS, CO, 


DAVENPORT, IA. 

























New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mgr. 
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Me., August 30, 1891. He is a graduate of 
Hebron Academy and Bowdoin College. From 
1913 to 1917 he was connected with Stone & 
Webster at Bostcn, Savannah, Ga., and Lowell, 
Mass. 

During the war, he was a captain of Coast 
Artillery, and foliowing it, with the Eastern 
Texas Electric Company at Beaumont, Texas. 

From 1920 to 1922, he was in business for 
himself, selling oil well supplies and equipment. 
In February, 1923, he became assistant to the 
president of the Amsinck Company, which posi- 
tion he left in December of that year to join 
the financial department of the America Fore 
companies at their New York office. He was 
made assistant secretary in June, 1925. 


FRANK J. MC FADDEN DEAD 
Secretary of Home Insurance Company 
Dies at Desk 

As the result of a sudden heart attack, Frank 
J. McFadden, secretary of the Home Insurance 
Company of New York, died unexpectedly at 
his office last Friday. He was removed to the 
company’s medical department, but expired al- 
most immediately. 

Mr. McFadden had been with the Home since 
October 12, 1905, and was considered one of 
the foremost improved risk underwriters in the 
country. He was also in charge of both the 
engineering and rain insurance. When the Rain 
Insurance Association was organized, he be- 
came its secretary, a position he held up until 
the time of his death, Mr. McFadden was 
elected assistant secretary of the Home in 1921 
and secretary in October, 1925. 

He was born June 24, 1864, and had a very 
interesting and colorful career. As a youth he 
was in the United States Navy and saw service 
in all parts of the world. Later he joined the 
Grinnell Sprinkler Service, then he became sec- 
retary of the Southern Inspection Bureau and 
was afterwards assistant secretary and engineer 
of the South-Eastern Tariff Association, now 
the South-Eastern Underwriters Association. 
At one time, Mr. McFadden was engaged in 
newspaper work. 


Alfred J. Barrett Elected Vice-President 

Alfred J. Barrett, who has been comptroller 
of the Baltimore American Insurance Com- 
pany, of New York, has been elected vice- 
president of the company, the other officers hav- 
ing been re-elected. 
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PACIFIC BOARD MEETING 
Committees Appointed to Take Up Im- 
portant Questions 


San Francisco, Cauir., January 24.—There 
are only two visible serious situations puzzling 
the members of the Board of Fire Underwriters 
of the Pacific apparently now that the more 
acute controversy over agency conditions have 
been practically ironed out as a result of a 
meeting of the Board of Fire Underwriters in 
San Francisco last week. 


These two questions are, first, a recurrence 
of trouble in Seattle over the appointment of 
general agents and the enforcing of the rule 
under which the companies are now supposed 
to operate and the conflict of opinion in the 
board over the oil insurance business. 


A committee to take up the Seattle problem 
with agents in the State of Washington, headed 
by Executive Committeeman Clifford Conly and 
George O. Hoadley has departed for the North- 
west. The other committeeman is Willard O. 
Wayman, Pacific Coast general agent of the 
National of Hartford. 


The second question—that of the Oil Insur- 
ance Association depends mostly upon the ac- 
tion of the Association itself in receiving the 
request from the Coast Board to permit the 
present non-association companies to join that 
body for coast business only. There is fear 
expressed in San Francisco that the Associa- 
tion will not amend its constitution to permit 
sectional membership. If the latter is the 
definite decision of the Association the entire 
question will again be thrown back into a board 
which is divided because forty members of the 
board are not members of the pool. The only 
other alternative then would be to disassociate 
the pool from the board on the coast. — 


In accordance with a resolution adopted by 
the board members recently President Hoadley 
has appointed the following as an oil commit- 
tee of the board, which will endeavor to bring 
about harmonious relations between the pool 
members and non-members: <A. L. Merritt, 
America Fore companies; Ward S. Jackson, 
Crum & Forster; Arthur M. Brown, Edward 
Brown & Sons; R. H. Griffith, Glens Falls; J. 
C. Griffiths, Jr.. Commercial Union; Edwin C. 
Fox, Fred S. James & Co.; Walter M. Speyer, 
New Zealand; Fred H. Rhoads, Atna (fire) ; 
Thos. H. Anderson, Liverpool and Londen and 
Globe. 
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NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Head Office: 709 Sixth Avenue, New York 


Losses paid since organization over 65 millions. 
DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 


W. B. Clark Celebrates Seventieth Year 


Seventy years in the insurance business is 
the record of William B. Clark, chairman of 
the board of the A®tna Fire Insurance Com- 
pany of Hartford. When he arrived at his 
office last Thursday, he found his desk be- 
decked with flowers and received the heartiest 
of congratulations from all. 
Mr. Clark was with the Phoenix and then he 
went with the A*tna, where he has been ever 
since. 


tinued Mr. Seibels. 


ing it from us. 


in Business 


Cotton Insurance Good 

(Concluded from page 3) 

“While the United States 
raises about 60 per cent of the world’s cotton, 
India is a formidable competitor. 
upon Japan as new market, but India is steal- 
However, I don’t believe there 
is any need to worry about our cotton industry. 
I don’t think substitutes will ever be found for 
certain varieties of cotton. 
in great profusion west of the river, and this 
growth in the future will probably be confined 
to certain American grades that can be only 


grown in the United States. 


“The insurance angle of the cotton business 
Due to the 


is handled by groups of companies. 


nature of the business, no individual company 
could stand safely alone under some of the 
It must be handled by groups 
of companies—between all of these groups 
there is keen competition and rivalry—having 
automatic reinsurance agreements.” 

Mr. Seibels explained that cotton insurance 
covers the interest of the insured in cotton 
wherever it may be and cannot be confined to 
placing any specific amount of insurance as is 
The rates on cotton are covered 
throughout the world and are dependent upon 
the points of destination. 
terim storage is all that cotton insurance covers. 
Havre and Liverpool are the bases for making 


large accounts. 


usually done. 


destination rates. 


When asked about the inroads the manufac- 
ture of rayon—imitation silk—is making upon 
the cotton industry, he said: 
stopped wearing underclothes—of course, I 
don’t mean these modern ‘inspirations’ and what 
are considered silk that go under that name 
to-day—it caused a small disaster in the cotton 
However, I think that the silk, not 
the cotton, industry should be more concerned 


market. 


over rayon.” 
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LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 
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MAN IN HIS HOME TOWN. THINK IT OVER! 
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Fire Automobile 
Tornado Windstorm 
Rent and Rental Values 
Explosion and Riot 
Use and Occupancy 
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Tourist Baggage 
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(IN PRESS) 
Complete Surrender Value 


READY RECKONER 


Term Extension Net Premiums for all Periods of Years and Days Com- 
plete from Age 15 Upwards; Also for All Yearly Intervals for Ages O-15; 
Reciprocals of Single Premiums for Life Insurance, Endowments and 
Pure Endowments American Experience 314%. 


By FACKLER & BREIBY, 


Consulting Actuaries 


This valuable new work contains all necessary factors for calculating paid-up values and term 
extensions. ‘The term extension tables entirely eliminate the mechanical operations of calculation 
for attained ages 15 and upwards. 

The period of extension or the single premium equivalent to such period of extension is found at a 
glance. 

Net single premiums for term insurance are shown for all possible 
periods of years and days for all ages attained 15 and upwards; also 

The needed tables of reciprocals for $1.00 of life insurance, endow- 
ment and pure endowment. 


INDISPENSABLE FOR CALCULATING PAID UP VALUES AND TERM 
EXTENSIONS 


This book saves time and work and insures greater accuracy. 

Branch offices and general agents having this book may eliminate much correspondence concerning 
adjusted term extensions and paid-ups or their cash equivalents. 

The tables are arranged primarily by age and the age and years covered, as well as the lowest and 
highest single premiums appearing on the page are printed in the upper outside corner of each page, 
thus helping to quick reference. 


Reciprocals are given of single premiums for life insurance, endow- 
ment and pure endowment. 


Following the Term Extension Tables are the Reciprocals per $1.00 of premium for life insurance, 
endowment and pure endowment for the same ages and year-periods. 

These tables provide factors for calculating paid-up values by a sinyle multiplication; cash equi- 
valent values of such paid-ups are found by a single division. 


COMPLETE SURRENDER VALUE READY RECKONER 


is an exceptionally indispensable work for actuaries, branch offices and general agents. ‘This large 
handsome volume, printed on clear white heavy quality of paper, contains over 800 pages, measure- 
ment 9144 x 1214”".. The millions of figures in the book are printed by offset process and stand out in 
bold relief, readily and invitingly appealing to the eye. 

The standard actuarial works in four volumes, ILLINOts STANDARD TABLES, are probably the hand- 
son.est mathematical books in point of quality of paper, letter-press and binding that have ever been 
published either on this side or the other side of the Atlantic. The binding for ComPLETE SURRENDER 
VALUE READY RECKONER is similar to the binding of the other actuarial volumes referred to. The 
new book has durable leather back and corners and attractive cloth sides, the binding thus being sub- 
stantial for insuring long life while being continuously used for reference purposes from day to day. 

Send for complete circular containing more elaborate description and also containing sample page 
of Term Tables, which is the important labor-saving feature of the book. 


The value of this publication to life companies, actuaries, branch offices and general 
agents is so pronounced that all interested are urged to place their orders promptly for 
the number of copies which can conveniently be used throughout their organizations. 


Price per copy, Fifty Dollars 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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Fire Insurance 








LACK INSURANCE 
INFORMATION 





Public Tendencies Result of Neglect, 


Says Walter H. Bennett 





CITES LEGISLATIVE EXAMPLES 





Law Inimical to Insurance Gives Evidence 
of Need for More Education of Public 


Walter H. Bennett, secretary-counsel of the 
National Association of Insurance Agents, in 
an address before the Indiana Insurance Day 
audience, said that many of the troubles of in- 
surance may be laid to the lack of informa- 
tion about insurance on the part of the public. 
In proof of his point he cited numerous 
examples of legislation inimical to the insur- 
ance business. 

Mr. Bennett said in part: 


Want of public information has brought 
down upon the heads of insurance nearly all, 
if not all, the ills that now best us. It was 
this that brought forth in the Commonwealth 
of Massachusetts a compulsory automobile lia- 
bility insurance law which has thrown this 


great and important method of transportation. 


into a chaotic condition there. We read in the 
daily press that it has already engendered strife 
and conflict between those who should be lead- 
ers in the public weal; that it has produced 
friction between those officials of that Com- 
monwealth charged with the duty and respon- 
sibility of administering the motor vehicle 
laws, and those who are directly interested in 
this great enterprise; it has temporarily re- 
moved from the highways of the Common- 
wealth thousands of motor vehicles now tempo- 
rarily stored in winter quarters, waiting for 
some solution of the tangle; it has confessedly 
failed to produce that which its proponents ex- 
pected, namely, a panacea for all ills growing 
out of the ownership and operation of a motor 
vehicle. 

Legislators placed this bill on the statute 
books in response to a demand from the public. 
Both groups acted without full knowledge. 
They had the mistaken impression that such a 
law would be a cure for deaths and injuries re- 
sulting from the reckless operation of an auto- 
mobile. It is true that the agents and other in- 
surance men in the State strove valiantly to 
ward off the measure, but public prejudice—the 
fruit of ignorance concerning insurance—in- 
sisted that the bill be passed. It will not de- 
crease preventable accidents, as its operation 
will ultimately show. 


This is but one example of the effect of gen- 


eral lack of information of our business. Now 
take fire insurance, which has so often been 
the object of ignorant attack, especially in the 
newspapers. ‘The ridiculous impression is still 
abroad that that branch of insurance profits 
from constantly mounting fire losses, while 
some still subtract losses from gross premiums 
to determine profit. It is little wonder that 
the business is denied an underwriting profit. 


Lack of public information has produced a 
monopolistic workmen’s compensation law in 
Ohio that denies the industry of that great 
State the opportunity of securing that indem- 
nity from insurance companies. 


Lack of public information has retained in 
a new insurance code in the State of Kansas 
a valued policy law which is a remnant of the 
grossest kind of misunderstanding of the in- 
tent and purpose of the whole scheme of in- 
surance in this country. 


Lack of public information has placed upon 
the statute books of Wisconsin, and perhaps 
two or three other States, a law denying the 
principle that the laborer is worthy of his hire, 
in that an insurance company is prohibited 
from paying compensation to an agent or 
broker for services rendered if, perchance, the 
latter happens to live without the boundaries of 
that State. 

Lack of public information has produced a 


statute in the State of New Mexico prohibit- 
ing an insurance company from contracting 
with any person without that State to do busi- 
ness for it if the subject matter of the busi- 
ness was situated within the State. Paren- 
thetically it may be here stated that the 
Supreme Court of the United States has re- 
cently said that such a law was unconstitu- 
tional and void. 


Lack of public information has caused the 
States to levy millions of dollars of unjust 
taxes against insurance premiums. This money 
is diverted into the State treasuries for gen- 
eral expenses. Such a discriminatory practice 
against a great business is indefensible and ag 
unnecessary as it is unjust. 

Lack of public information is producing 
almost everywhere conditions and circumstances 
unfavorable to the proper functioning of the 
insurance business in this country—all to the 
detriment of those engaged in it, the business 
as a whole, and the public interest. Why is it 
that insurance to-day is the football of legis- 
lators and the easy prey of demagogues every- 
where? 

But is this condition to continue? It seems 
to me that from all the brains and intelligence 
and enthusiasm in the insurance business there 
ought to come forth a combination of effort 
that will forever remedy the situation. 
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AN APPRECIATION— 


The GLOBE INDEMNITY COMPANY during 1926, 


increased its 
Premium Income (net) . $2,734,000 


Assets 


- 4,640,000 


Voluntary Contingent 


Reserve 
Surplus 


December 31, 1912 


(First full year) 
Assets $2,807,000 
Liabilities 1,552,000 
Voluntary Con- 
tingent Reserve — 


Capital 750,000 
Surplus 504,000 
Premiums (net) 2,125,000 


- 1,120,000 
- 1,000,000 


December 31, 1921 | | December 31, 1926 


(Tenth year) (Fifteenth year) 
$15,131,000 $32,327,000 
12,117,000 24,827,000 
ee 2,500,000 
750,000 2,500,000 
2,264,000 5,000,000 
11,850,000 21,581,000 


We record our sincere appreciation of the co- 
operation that has been so generously extended 
to us in the upbuilding of this institution by 
our friends throughout the United States. 


We pledge ourselves to strive ever more earnestly 
to maintain the highest degree of SERVICE to 


our representatives and their clients. 








Newark, N. J. 


President 


“A SUCCESSFUL COMPANY FOR SUCCESSFUL AGENTS” 











CASUALTY INSURANCE and FIDELITY & SURETY BONDS 
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Casualty, Surety and Miscellaneous 








RAPS CARRIERS 


Labor Spokesman Charges Companies 
Aim to Weaken Compensation 
Laws 








CORNELIUS COCHRANE’S VIEWS 





Allegation That F. Robertson Jones Is 
“Desperately Aware” of Increasing 
Cost to Employers 

Charging that stock casualty insurance com- 
panies are making an “unfounded attack on the 
progress of workmen's accident compensation 
legislation,’ the American Association for 
Labor Legislation, in a pamphlet just issued, 
.declares that the attack aims to weaken laws 
protecting wage-earners against industrial in- 
juries. 

The pamphlet contains a reply by Cornelius 
Cochrane to a recent address by F. Robertson 
Jones, secretary-treasurer of the Workmen’s 
Compensation Publicity Bureau, before an aud- 
ience of employers. 

Mr. Jones is characterized as “the leading 
spokesman and lobbyist of the stock casualty 
insurance companies.” 

Among the assertions made by Mr. Jones, 
which are declared to be unfounded, are the 
claims that workmen’s compensation laws are 
gradually being changed so as to cover disease 
and pre-existing disability as well as strictly 
occupational injuries, and give the employee 
free choice of physician with unlimited medical 
benefits—all at the expense of industry. 

Mr. Cochrane, under the heading “ ‘Danger- 
ous Tendencies’ Propaganda Refuted by Facts,” 
sets forth the charges made by Mr. Jones and 
contrasts them with finding taken from and 
found upon examination of forty-two State 
compensation acts and pertinent court opinions. 


“A careful analysis of the fourteen principal 
‘dangerous tendencies’ conjured up by Mr. 
Jones reveals practically no evidence of the 
existence of such trends in compensation devel- 
opment and demonstrates that many of the con- 
clusions he reaches have no basis in fact,” 
Mr. Cochrane declares. 

“Mr. Jones,” he continues, “reveals himself 
as desperately aware of the increasing realiza- 
tion on the part of employers that the insuring 
of compensation risks in stock casualty com- 
panies is steadily becoming excessively costly, 
both for the employer who pays the premium 
and the consumer who bears the ultimate cost.” 


New York Federation to Meet in Buffalo 
May 13 and 14 
The Insurance Federation of the State of 
New York has decided to hold its annual meet- 
ing at Buffalo on May 13 and 14. A local com- 
mittee is being organized there to make ar- 
tangements for the sessions. 


MADE A VICE=PRESIDENT 


Charles E. Millen Advanced by 
American Surety 








OTHER PROMOTIONS ANNOUNCED 





A. E. Cotterell Becomes Chief of Fidelity 
Department—C. G. Eldridge Is Per- 
sonnel Manager 

Having begun work thirty-nine years ago as 
an office boy in the American Surety Company, 
New York, Charles E. Millen was recently 
elected a vice-president of the company, at the 
annual meeting of the board of trustees. Mr. 
Millen took his first job in business in 1888 
and has risen through many of the company’s 
departments, having until his present promo- 
tion been manager of the fidelity department. 
He was presented to his fellow officers at 
luncheon in the company’s dining rooms, fol- 
lowing the meeting, by President R. R. Brown. 

Other elections at the American Surety meet- 
ing were: A. E. Cotterell, formerly manager 
of the schedule department, as manager of the 
fidelity department to succeed Mr. Millen; A. 
A. Nelson, as assistant to the comptroller; and 
Carleton G. Eldridge, formerly assistant man- 
ager of the production department, as personnel 
manager. 

Mr. Millen’s career in the company with its 
office boy beginnings led through several cler- 
ical positions in various departments, and finally 
to a position in charge of the schedule depart- 
ment. He became identified with the fidelity 
department as an underwriter in 1900, and in 
March, 1925, was made manager of this de- 
partment. His new title is vice-president in 
charge of the fidelity business of the company. 
He is married and lives in Hewlitt, Long 
Island, New York. 


Travelers Casualty Celebrates 
Twentieth Birthday 

Des Moines, Ia., January 24——The National 
Travelers Casualty Association, of Des Moines, 
recently entertained a number of the Iowa dis- 
trict agents and State officials and friends at a 
dinner at the Des Moines Club, in celebration 
of the twentieth anniversary of the founding 
of the organization. 


National 


During all of this time, it has been writing 
accident and health insurance in a group of 
Western States with its home office in this city. 


The Association reports a most gratifying 
showing for the year just closed. 
The officers of the Association are: Wm. C. 


McArthur, president; George C. Williams, 
vice-president; Louis J. Adelman, secretary- 
treasurer. Directors: Meyer Brody, H. F. 
Gross, L. S. Hill, E. G. Ragsdale, George C. 
Williams, Louis J. Adelman and Wm. C. 
McArthur. 
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“FREE”? INSURANCE 





Central Bureau Plan Now Completed 





SYSTEM EFFECTIVE FEBRUARY 15 





New York Superintendent Has Approved 
Rules—Responsibility of Producers 
Defined 
James A. Beha, Superintendent of Insurance 
for New York, has approved the revised plan 
for the formation and conduct of the Central 
Bureau, which was organized to do away with 
the “free” insurance evil. The plan becomes 
effective February 15 for new business and 
April 1 for renewals. Insurance on new risks 
will only be issued on uniform blanks, to be 
prepared by the Bureau, which contain a fif- 
teen-day binder providing automatic cancella- 
tion at the end of that period unless a policy 
is substituted that has been accepted by the in- 
sured. A pro-rata premium will be charged for 

the 15-day interval. 

Violations of the Bureau rules are to be re- 
ported, together with the earned premium un- 
collected, according to a system drawn up by 
the Bureau and requiring each company to re- 
port to the Bureau through its accounting divi- 
sion. 

Liability of brokers and agents for the 
earned premium on casualty insurance placed 
under signed order is stated by the Bureau 
rules as follows: 


In consideration of the issuance by the com- 
pany of insurance and its acceptance by the 
producer who submits the insurance order on 
the other side hereof, the producer agrees that 
he will be responsible for the payment of the 
earned premium from the effective date of the 
insurance unless: 

a. The insurance order is signed by the ap- 
plicant or accompanied by written authority 
from the applicant, or unless 

b. The binder or the policy issued in place 
thereof is returned “not taken” or canceled 
within ten days of the effective date of the in- 
surance, or unless 

c. The applicant shall be adjudged a bank- 
rupt or be placed in the hands of a receiver 
after the date upon which the binder or policy 
takes effect, or unless 

d. The applicant has indicated his accept- 
ance of the insurance by written acknowledg- 
ment thereof or by payment of the initial pre- 
mium, or by making a loss claim thereunder. 


New York Casualty Opens Western Claim 
Department 

The New York Casualty Company has 
opened a Western claim department at Chicago, 
of which V. E. Bradford has been made man- 
ager. Mr. Bradford will operate under Harry 
B. Doten, the company’s Western manager. 
The new claim departrnent will permit of much 
better service to agents and brokers in the 
territory. Vice-President H. L. Jones has been 
in Chicago from the home office and supervised 
the details of the new department there. 
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INDEPENDENCE” 
OPPORTUNITY 


URING the past several 

weeks Independence Repre- 
sentatives have written Contract, 
Banker’s Blanket, Tax Abatement 
and Qualifying Bonds on which the 
premiums have ranged from a 
minimum of ten dollars to a maxi- 
mum of $263,250. 


These bonds have been placed in 
many sections of the country, in- 
cluding New York, New Jersey, 
Tennessee; Illinois, Pennsylvania, 
Washington, Oregon, Louisiana, 
Florida, Georgia and California. 


This wide distribution proves three 
things—the splendid ability of 
Independence Representatives; the 
popularity of Independence Bonds 
and the unusual Home Office serv- 
ice behind both. 

















There is an opportunity for a few 
high class agents to secure the 
representation of the Bonding 
Department of the Independence 
Indemnity Company. 


If you are one of them, address the 
Home Office, Fifth and Walnut 
Streets, Philadelphia. 

















INDEPENDENCE INDEMNITY COMPANY 


Home Office: PHILADELPHIA 
CHARLES H. HOLLAND, President 


This Company maintains Human Relations with its Agents, Brokers and Policyholders 
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UNDESIRABLE LINE 


Charles H. Holland So Styles Work- 
men’s Compensation 








SENDS LETTER TO AGENTS 





-Suggests No Solicitation on Risks Involv- 
ing Premiums of Less Than $50 


Charles H. Holland, president of the Inde- 
pendence companies, Philadelphia, has sent out 
a letter to all agents of the Independence In- 
demnity Company in which he reviews the 
work of the past year and states that the vol- 
ume of premiums would be about $8,400,000 for 
1926. President Holland says that burglary 
insurance, which has been going through a try- 
ing time, has returned to the group of profit- 
able lines except for “target” risks and such 
instances wherein co-operation cannot be se- 
cured from the policyholder. 


The Independence Indemnity proposes to go 
out for an increased volume of fidelity and 
surety writings in 1927 and the company also 
urges its agents to prepare for a larger share 
of automobile liability which it styles a “desir- 
able class.” 

Boiler and machinery insurance, according 
to Mr. Holland’s letter, extends now to nearly 
every class of pressure vessel and to engines 
of many descriptions as well as to steam boilers 
and offers splendid opportunities to agents. As 
far as plate-glass insurance is concerned, Mr. 
Holland states that it is a line “which is con- 
stant and practically free from complications.” 

Workmen’s compensation insurance is called 
“the one undesirable” by the president of the 
Independence Indemnity who, with respect to 
that line, says: 

It seems to be a certain loss-maker for the 
companies; and I have to ask you to discour- 
age it just as much as you can without damag- 
ing your connections in other classes. Recent 
exhaustive investigations have shown that the 
risks which carry only small individual pre- 
miums are particularly unprofitable as a class; 
and agents will lose little or nothing by re- 
fraining from soliciting those which involve 
premiums of less than $50. We are willing to 
write it in moderate volume for agents who 
will regard it, as we are compelled to do, as an 
accommodation line; but we must frankly sug- 
gest that no agent who is building up what he 
hopes to be a permanent and satisfactory and 
profitable business should allow his compensa- 
tion premiums to represent more than 20 per 
cent of his total casualty premiums. I firmly 
believe that an aggressive cultivation of the 
other lines, permitting compensation to be a 
side-line only, will amply repay you. 


Connecticut Plate Glass to Enter Massa- 
chusetts and Rhode Island 

The Connecticut Plate Glass Insurance Com- 
pany, Torrington, is making plans to be entered 
in Massachusetts and Rhode Island in the very 
near future for the transaction of plate glass 
business only since that is the line permitted by 
its charter. In addition to this evidence of ex- 
pansion, the company has been making splendid 
progress and during 1926, despite a reduction 
in rates, increased its premium volume by 
about 20 per cent. 


Officers of the Connecticut Plate Glass are 
James E. Mallette, president; Frank J. Damon, 
vice-president; Ennis B. Mallette, secretary; 
and Herman W. Huke, treasurer. 


E. D. BISTLINE MADE COMPTROLLER 


Will Act in That Capacity for Two May- 
flower Companies 

S. M. Hollander, chairman of the organiza- 
tion committee of the Mayflower Fidelity and 
Casualty and the Mayflower Fire and Marine 
insurance companies of Newark, has announced 
the appointment of E. D. Bistline as general 
comptroller of the two companies. 

Mr. Bistline is a member of the National 
Association of Cost Accountants, Engineers So- 
ciety of Pennsylvania and the Society of Naval 
Architects and Marine Engineers and has the 
degrees of LL.B and B.C.S. His accounting 
experience has covered a wide range as comp- 
troller for various industrial and utility cor- 
porations, including his activities as comptroller 
of the Stamford Rolling Mills Company, 
United States Steel Corporation, Bethlehem 
Steel and Bethlehem Shipbuilding corporations. 

The Mayflower companies each have an 
authorized capital of $2,500,000, divided into 
250,000 shares of the par value of $10 each. 
For the present only 100,000 shares in each 
company will be issued. Of this issue the 
directors have subscribed for one-fifth or 20,- 
ooo shares in each company. The remaining 8o,- 
ooo shares in each company have been placed 
for general distribution with McCown & Co. 


ADDS TO DIRECTORS’ BOARD 


United States Fidelity and Guaranty Also 
Increases Official Staff 


The United States Fidelity and Guaranty 
Company, Baltimore, at its meeting held last 
week, elected the following new directors to 
the board: J. P. Butler of New Orleans, La.; 
Philip Acosta Carroll of New York; F. L. 
Maytag of Newton, Iowa, and Morris Whit- 
ridge and Charles L. Phillips of Baltimore. 

Four new vice-presidents were elected to 
join the official staff of the company. These 
executives are Joseph W. Bristor, assistant to 
the president; Dr. D. Z. Dunott, surgical direct- 
or; Clarke J. Fitzpatrick of the executive de- 
partment, and L. R. Sollenberger in charge 
of the judicial department. G. Porter Houston, 
auditor, was named comptroller, and Frank J. 
Maguire was made assistant secretary. 
Cator Woolford Becomes Chairman of Re- 

tail Credit Company and T. G. 
Woolford Is Now President 

At the annual meeting of the Retail Credit 
Company, Atlanta, held recently, Cator Wool- 
ford, who organized the company in 1899 and 
has been president since its incorporation in 
1913, was made chairman of the board and T. 
G. Woolford, who has been secretary-treasurer 
of the company since its incorporation, was 
elected president. C. M. Frederick was elected 
treasurer and George A. Bland was elected 
secretary; Vice-Presidents Walter C. Hill and 
James C. Malone were re-elected. 
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HAD GREAT YEAR 





Globe Indemnity’s Assets Now Total 
$32,327,255 


COMPANY’S REMARKABLE GROWTH 





Net Premiums in 1926 Were $21,581,943 
—Surplus to Policyholders Is 
$7,500,000 


The year just gone by saw the Globe In- 
demnity Company of Newark establish a splen- 
did record for production and push on to a 
high level of growth. The annual statement 
of the company, published in this issue, marks 
the close of 15 years of operation and not only 
reflects a sustained rate of rapid progress, but 
places the Globe Indemnity in the front rank 
of casualty and surety companies. 

During 1926, the Globe Indemnity’s premiums 
increased over $2,700,000; the assets showed 
an increase of $4,600,000; the surplus was 
raised to $5,000,000; and the voluntary contin- 
gent reserve increased by $1,100,000 to the 
very substantial sum of $2,524,000. The care 
which the company exercises in the protection 
of its policyholders is exemplified by the fact 
that $1,200,000 is set aside for incurred but 
not reported losses. 

Under the aggressive and capable direction 
of President A. Duncan Reid, the Globe In- 
demnity has made such a success that the total 
admitted assets now amount to $32,327,255. 
This has been done without any sacrifice of 
that conservatism and examination of risks 
which make for the sound and permanent up- 
building of a company of this character. Net 
premiums written in 1926 were $21,581,943 and 
losses paid totaled $9,047,427. The surplus to 
policyholders has reached to notable figure of 
$7,500,000 and the capital stands at $2,500,000. 
Dividends paid during the year aggregated 
$625,000. All in all, the statement of the com- 
pany indicates an energetic administration 
which does not, because of this, lose sight of 
present financial stability and future safety. 
The company’s reputation for fair dealing in 
its contacts with agents and policyholders has 
won the management the goodwill of the insur- 
ance business and of the public. 

The Insurance Year Book, Casualty Volume, 
published by The Spectator Company, gives 
the complete financial showing of the Globe 
Indemnity since organization and, speaking of 
the company’s administration and repute, says: 
“Its business administration by able officers 
and underwriters has given it wide expansion, 
steadily increased its premium income and 
awarded it an excellent reputation for promptly 
settling claims.” 

The officers of the Globe Indemnity are: A. 
Duncan Reid, president and general manager; 
F. H. Kingsbury, vice-president and secretary ; 
W. J. McCaffrey, vice-president ; Harold War- 
ner, vice-president; Thomas Grahame, vice- 
president; Harry Furze, treasurer; E. Scheit+ 
lin, assistant treasurer, and George F. Coar 
and Kenneth Spencer, assistant secretaries. 
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CHARTERED 1874 


Behind every Metropolitan 
Policy Stands the 

Master Policy 

GOOD FAITH 











Metro-Surance? 


Metro-Surance characterized by the Good Faith emblem shown at 
the left, is insurance made sure by the elimination of all uncertainties. 


Metro-Surance affords the maximum of protection against the care- 
lessness of humanity, the accidents of activity, the catastrophes of 
nature, by the enlightened ‘‘Good Faith” of its dealings. 


Metro-Surance is insurance raised to new levels of service, security 
and foresightedness. 


Metro-Surance believes in “paying with a smile.’’ Its contracts 
are the clearest that words can devise—then it writes ‘‘Good Faith” 
across the face of every policy. 


Metro-Surance believes that in emergencies ‘‘he gives twice who 
gives quickly,” and places its reputation for Good Faith high above 
any narrow technical interpretation of its policies. 


Metro-Surance by its unfaltering adherence to the principle of 
dealing with the public in ‘‘Good Faith’’ has acquired and holds the 
greatest of all insurance assets—an army of satisfied policyholders. 


THE METROPOLITAN CASUALTY 
INSURANCE CO. OF NEW YORK 


J. SCOFIELD ROWE, Pres. 
HOME OFFICE, 55 FIFTH AVE. 


















































MODERN SALES METHODS 


“There is some satisfaction in putting on a 
nice increase when your company gives you 
more than a thank you for it!”” These are 
not his exact words, but they express what 
one International Life man desired to con- 
vey—that the International Life rewards its 
workers in a subst: intial manner. 


Contests, special months, bonuses and 
every other modern sales stimulator are 
utilized to bring up individual production 
of each International Life man. It is this 
wide-awakeness that keeps the agent on his 
toes and gives him a decided advantage. 


INTERNATIONAL LIFE 


INSURANCE COMPANY 
ST. LOUIS, MISSOURI 





—A Decided Advantage THE UNUSUAL PROGRESS 


OF THIS COMPANY, IS 
PERHAPS, THE BEST 


RECOMMENDATION OF 
THE CALIBRE OF SERV- 
ICE IT RENDERS. 


THE EQUITABLE SURETY 
COMPANY 


HAROLD R. CRONIN, President 
HAROLD SPIELBERG, Vice-Pres. and Gen. Mgr. 


W. K. WHITFIELD, DAVID w. HILL, - 
resident ice-President ene e 
W. F. GRANTGES, Vice-Pres. & General Manager Agents 130 William St. New York City 
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COMPULSORY AUTOMOBILE 
INSURANCE 
Bills Proposed in New York and California 
—AIl States Interested 

Compulsory automobile insurance is looming 
up as a near possibility in California where a 
bill to provide such indemnity has been intro- 
duced in the legislature. The measure speci- 
fies that the applicant for an automobile license 
must show that he has a surety bond or an in- 
surance policy or has deposited cash or securi- 
ties covering the risk. The California bill, like 
most of those introduced in the several States, 
gives the Insurance Commissioner authority to 
make rates and to suspend the licenses of in- 
surance company for unfair and discriminatory 
rates. 

Compulsory automobile insurance bills have 
also been introduced in New York during the 
past week by F. A. Miller, Senator Burchill 
and Assemblyman Cuvillier. These proposals 
are all similar in that they seek the financial 
responsibility of the automobile owner in the 
event that his car injures someone. The major- 
ity of the bills are modeled along the lines of 
the law now in effect in Massachusetts. Agita- 
tion in favor of some kind of automobile liabil- 
ity indemnity is going on in many sections of 
the country and all the States are watching 
developments with interest. In not a few cases, 
legislation of this kind will be proposed at the 
first opportunity. 


Examination Report on Underwriters 
Casualty 

The Underwriters Casualty Company, Mil- 
waukee, has been examined by the Wisconsin 
Insurance Department and the findings show 
that, as of December 31, 1926, $200,000 had 
been paid in to the recently-organized company. 
As of November 6, there was a $100,000 cap- 
ital and $54,500 surplus. The company will 
write principally automobile business and has 
excess reinsurance over the customary $5000 
and $10,000 limits with the Employers Indem- 
nity. 


American Surety Makes Big Gains 
During the year just closed, the American 
Surety Company, of New York, added nearly 
$1,700,000 to its assets and well over $700,000 
to its surplus. It also increased its premium 
receipts by nearly $500,000. The company now 
possesses $20,965,146 of resources, and has a 
capital of $5,000,000, with surplus and un- 
divided profits of $3,791,974, so that its surplus 
to policyholders is $8,791,974. In 1926 the net 
premiums of the company amounted to $9,257,- 
184, or $481,649 more than in 1925, while its 
claims paid last year amounted to $2,330,703, 
the number of claims having been 6836. The 
company now has 15,128 local representatives 
who report through 41 branch office managers. 
The principal items among the assets of the 
company are its home office building at 100 
Broadway, New York, valued at $8,739,225; 
bonds and stocks, $8,855,279, including $4,005,- 
223 of United States Government bonds; cash, 
$1,098,489, and premiums in course of collec- 





tion, $2,024,148. The unearned premium re- 
serve amounts to $6,477,530, and the company 
carries a reserve for contingent claims of $4,- 
027,801, in addition to other specific reserves. 
The list of directors of the company embraces 
numerous men of importance in business and 
banking circles. F. W. Lafrentz is chairman 
of the board, R. R. Brown is president and 
Henry C. Willcox is first vice-president and 
counsel of this strong and well managed com- 


pany. 


To Open North Carolina Branch 

Spencer Welton, president of the New York 
Indemnity Company, has announced that on or 
about February 1 the company will open a 
Northern California branch office at San Fran- 
cisco for the handling of casualty and surety 
lines. Herman’ Schroder, vice-president in 
charge of the Pacific Coast department, has ap- 
pointed Harry Leonard as manager of the new 
branch. Mr. Leonard resigns from the Metro- 
politan Casualty Insurance Company to accept 
the new post. 


Pass Bill to Bond Busses in Philadelphia 

The City Council of Philadelphia last week 
passed an ordinance requiring every motorbus 
operating there to furnish a bond for $5000 in 
liability coverage. The measure provided that 
the City Solicitor may waive the execution and 
filing of a $5000 bond on proof that the owner 
or lessees carry sufficient coverage through reg- 
ular liability insurance to meet requirements. 





Bail Bonds 
(Concluded from page 3) 

violators are in THE SPECTATOR’S office now. 

The New York Insurance Department has 
felt that inasmuch as the violations of Section 
554b is an infraction of the criminal code and 
not the insurance law it is not up to the depart- 
ment to interfere. THe Spectator has sug- 
gested the remedy that the various courts in- 
terchange the names of all personal bondsmen 
issuing bonds at the conclusion of each week 
or month and that the judges and magistrates 
then refuse to accept any further bonds from 
the violators of Section 554b until they have 
presented the required license obtained from 
the Superintendent of Insurance. Mr. Beha 
would not issue such license until the capital 
requirements had been met by the applicant. 

This course would check the ruthless compe- 
tition that licensed agents of corporate surety 
companies now face in New York city with re- 
spect to bail bonds and would permit them to 
engage in their business along this line un- 
hampered. In fairness to regular insurance 
agents and to the public at large, Section 554b 
should be enforced instead of being disre- 
garded. 
Liberty Surety Bond’s Annual Meeting 

The Liberty Surety Bond Insurance Com- 
pany, Trenton, held its annual meeting last 
week and re-elected all the officers as well as 
the following directors: Newton A. K. Bug- 
bee, James W. West, Enoch L. Johnson, Rob- 
ert M. Johnston, Emerson L. Richards, Elias 
Rosenbaum, Meyer Krechmer, John C. Slape, 
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Joseph Laningan, Thomas H. Thropp, Stephen 
H. Barlow, David Baird, Jr,. Joseph Burke, 
and John P. White. 

The paid-in capital and surplus of the Lib- 
erty Surety Bond amounts to $652,650 and dur- 
ing the part of 1926 when the company was 
operating and getting started the net premiums 
written aggregated $150,598. At present the 
company operates only in New Jersey. 


Commercial Casualty on 20 Per Cent 
Dividend Rate 
The Commercial Casualty Insurance Com- 
pany, Newark, held a meeting of the board of 
directors last week at which it was decided that 
the dividend rate be advanced from 16 to 20 
per cent annually. 











Real 
Accident 
Insurance 







Accwent insurance is not 
bought to create an estate and 
to pay undertakers’ bills. 






Ir is bought to provide an 
income and to pay doctors’ bills 
while one is disabled. 










Our Income Protection 
Contract provides honest-to- 
goodness accident insurance. 
Death benefits are minimized so 
disability benefits may be em- 
phasized. 










Great American 
Indemnity Company 
New York 


CASUALTY SURETY 
ACCIDENT AND HEALTH } 























Upon request we shall gladly send a char 
for analysing rates and coverages of any 
accident policy sold. This can be used for 
comparing policies of other companies as 
well as our own. Ask for form AB-1. 
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Reserve Loan Ik 








WE WANT 
Insurance Men 
Who Have 
The Ability To 
Take A Territory 
And Develop It 


Better Policies 
And Service 
To Sell And We Will 
Pay You 
For Selling Them 


We Will Give 
You A 
Super Generous 
Contract 
With Real First 


Year Commissions 


Renewals Non- 


Forfeitable. 















INDIANAILIS 








PRELIMINARY FINQPIAI 


For the Year Endiecer, 


Admitted Assets - |- 


Reserves Covered by Déwitl 
State Insurance Depamt fo 
Protection of all Polplder: 


Surplus to Policyholdpver 











Insurance in Force Dec. 31, 1926 - $73,319,511 Insure 
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fe Insurance Co. 


AILIS, IND. 








NEIAL STATEMENT 
dilecember 31, 1926 


-|- + $9,334,753.00 


Dé with 
pat for 
oldlders  8,280,679.00 


yidpver - 823,000.00 








119 Insurance Gain in 1926 - - - $5,846,719.00 








POLICIES 


Standard And Sub- 
Standard 


Same Rates 
For 
Men And Women 


Up To Date Juvenile 
Policy Age 1 Day Up 


Special 
Business Man’s 
Contract 
20 Pay Life 
Guarantee 
Cost Return 


No Other Company 
Has This Policy 


These With Our 
Other Regular 
Forms 
Give You A 
Complete Line Of 
Policies 


Are You Interested? 
Write Or Wire 


For Interview. 
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Consult Your Agent or Broker 
As You Would Your 
Doctor or Lawyer 


N this, our thirtieth year, we 

point with pride to the fact 
that the Resources of the United 
States Fidelity and Guaranty 
Company have passed fifty-one 
millions—far greater than those 
of any other company in the 
casualty-surety business ex- 
clusively. Why? An aggressive 
agency force, plus efficient 
underwriting and claim service 
is the answer. 


uo AND 
eo" a Me, 
q Q “% 





Claims paid since 1896—$135,439,138.31! 





United States Fidelity and Guaranty Company 


Home Office: Baltimore, Maryland 














ROYAL UNION LIFE 


INSURANCE COMPANY 


Des Moines, Iowa 


Offers an unexcelled line of policy contracts. 


Our Juvenile policies, written on children as young as 
one day old, go in full benefit automatically at age 5 
without re-examination. 


Our special low rate policies to business and profes- 
sional men are fast sellers. 


We write women on equal basis with men. 


Splendid agency openings are now available. Write 
William Koch, Vice President and Field Manager. 


ROYAL UNION LIFE 
INSURANCE COMPANY 


Des Moines, Iowa 


A. C. TUCKER, President 














STANDARD HANDBOOKS 
OF FIRE INSURANCE 


Published by Charles and 
Edwin Layton of England 


Insurance Guide and Handbook 
Sixth dition by Rk. C. Simmonps, F. 1. A., and Jos. H. Mar- 
Tanws, F.C. 1.1 
In 2 vols. 1. Life Assurance Price $7.50 
2. Fire, Accident, Marine, etc., Insurances. 
Price $7.50 
The whole of this well-known treatise has been most thor- 
oughly revised by leading experts, and the work completely 
covers the Syllabus of the C. I. I. 


Vade Mecum for Fire Insurance Officials 

By Joun Gisss, F.C. 1.1. Price $3.00, orinterleaved, $3.25 
A pocket guide for the use of surveyors and others, in which 

Fire Risks, Terms, etc., are arranged under a newsystem of 

numbers. 


Bunyon’s Law of Fire Insurance 

Seventh Edition by R. A. Bateman, lb Sc. Price $17.50 
This recognized authority on the Law of Fire Insurance has 

been thoroughly revised and brought up-to-date so as to include 

all recent decisions. 


Noverre’s Pocket Guide to Drafting Fire Insur- 


ance Policies 
Third Edition by Wo. H. J. Cox. Price $2.50 
This popular pocket guide has again been carefully revised, 
and will be found indispensable to the Policy drafter. 


Fire Insurance Surveyor 
Third Edition (revised and enlarged) by JAMES BLACK. 
Price $3.50 
An instructive tutor to the student for the Chartered Insur- 
ance Institute Examinations. The definitions and detailed 
explanations of warranties, and the articles relating to mineral 
oils, etc., will interest the rank and file engaged in the business 
of Fire Insurance; while the special points, such as ‘‘Hands,”’ 
“Management,” ‘‘Plant,” etc., will specially appeal to those 
in command of branch offices. 


Average and Contribution in Fire Insurance 

By H. S. Be. (Barrister-at-Law). Price $3.00 
Including clauses under consideration, History of the Average 

Clause, Contribution Clause, Effect of the Average and Con- 

tribution Clauses, Second Condition of Average, Percentage 

Average Clauses, Average Condition, Average and Contribu- 

tion, New Method of Apportionment. 


Fire Loss Settlements and the’ Conditions of 


Fire Insurance Policies 
By Tuomas J. MILNES. Price $3.00 
A handbook both for the Insurance man and for general use. 
Recommended to C. I. J. students. 


Insurance Principles (other than Life and 


Marine) 
By ErnEsT Brooke, F. C. I. I. (Assessor). Price $1.00 
A pocket reference book for the use of Insurance men, inter- 
eaved. 


Fire Insurance Contracts 
By Eqpest Brooks, F. C. I. I. Price $4.00 


Fire Reinsurance 
Second Edition. By GkorrrEY W. WILKINSON. Price $1.25 


Common Hazards in Fire Insurance 


By GEOFFREY W. WILKINSON. Price $1.50 
Outlines of Burglary Insurance 
Second Edition. By F. D. McMIL an. Price $5.00 


Address orders to 


THE SPECTATOR COMPANY 


Sole Selling Agents 
INSURANCE EXCHANGE 135 WILLIAM STREET 


CHICAGO NEW YORK 
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‘“‘“FENCES’”’ AND CRIME 





Punishment for False Proofs of Loss 
Described 





INSTALMENT BUYING OF CARS A 
FACTOR 





Continued Extracts from Prison Commit- 
tee’s Report of Widespread Interest 

The report of the Prison Committee of the 
Association of Grand Jurors of New York 
county is, in effect, a description of the opera- 
tions of criminal receivers of stolen goods and 
contains described laws and methods of ap- 
prehending and punishing this class of crimi- 
nals. Police authorities, magistrates 
judges, criminologists, and leading public and 
civic experts have approved the report and the 
recommendations its contains. Part of the re- 
port was printed in THe Spectator last week. 
Continued extracts from the document are as 
follows: 

‘No person can be prosecuted for making a 
false insurance claim before he has made an 
affidavit stating his proof of loss. The claim- 
ant, however, is usually allowed 60 or go days, 
to change his mind and waive claim of loss, in 
which case no prosecution can be instituted. 
Thus a dishonest claimant waits until the in- 
surance company has made its investigation be- 
fore withdrawing or pressing his claim. What 
is the law applying to such a situation? In 
New York State are drastic statutes. 


PRESENTING FaLseE Proors oF Loss IN Sup- 
FoRT OF CLtArm Upon Poricy or INSURANCE 
“Sec. 1202. A person who knowing it to 

be such: 
“*y. Presents, or causes to be presented, a 

false or fraudulent claim, or any evidence in 

support of such a claim, for the payment of a 

loss upon a contract of‘ insurance or, 

Prepares, makes or subscribes a false 

or fraudulent account, certificate, affidavit or 

proof of loss, or other document or writing, 
with intent that the same may be presented or 
used in support of such a claim 

“Ts punishable by imprisonment for not more 
than five years, or by a fine of not more than 
five hundred dollars, or by both such fine and 
imprisonment.’ 


SE Sa 


DESTROYING PROPERTY INSURED 

“Sec. 1201. A person who, with intent to 
defraud or prejudice the insurer thereof, wil- 
fully burns, or in any manner injures or de- 
stroys property not included or described in 
section fifteen hundred and six, which is in- 
sured at the time against loss or damage by 
fire or by any other casualty, under such cir- 
cumstances that the offense is not arson in any 
of its degrees, is punishable by imprisonment 
for not more than five years, or by a fine of 
not more than five hundred dollars or by both 
such fine and imprisonment. 


ARSON AND THE “FENCE” 
“Another form of fraud which plays into 
the hands of the ‘fence’ relates to fire losses. 


and 


Unscrupulous dealers obtain insurance on stocks 
of goods which they then surreptitiously re- 
move from the premises, leaving only a few 
odds and ends of poor merchandise, and then 
set fire to their stores: The goods which were 
supposed to have been burned are in reality 
transferred to the ‘fence’ who disposes of 
them through dishonest auctioneers and mer- 
chandising or other devious channels. 

“At this writing five instances of this repre- 
hensible practice in which it is alleged that fire 
insurance underwriters and brokers are parties, 
are being investigated by James A. Beha, New 
York State Superintendent of Insurance. 


INSURANCE OF AUTOMOBILES SOLD ON THE IN- 
STALLMENT PLAN 

“A discussion of the ramifications of buying 

and selling in our crime problems demands ref- 

erence to the instalment buying of motor cars. 





The article on this page is part of the 
report of the Prison Committee of the As- 
sociation of Grand Jurors of New York 
county. The committee, of which Robert 
Appleton is chairman, recently made its 
report, entitled “Criminal Receivers in the 
United States,’ to the New York State 
Crime Commission, National Crime Com- 
mission, National Commissioners on Uni- 
form State Laws, National Trade Rela- 
tions Committee of the United States 
Chamber of Commerce and the Associa- 
tion of Casualty and Surety Executives. 
Last week’s issue of THE SPECTATOR con- 
tained a digest of the report and its rec- 
ommendations, together with the first 
article of a series dealing with the sub- 
stance of the Prison Committee’s findings. 
THE SPECTATOR aided in the investigations 
preceding the report and is therein given 
due credit for its efforts—Enp1tor’s NOTE. 


established subsidiary finance companies for the 
purpose of intensively promoting instalment 
business. The insurance company is essentially 
interested in increasing the volume of its pre- 
mium income so that underwriting thousands of 
cars marketed by a finance company brings 
quicker returns than does selling to individual 
policyholders. 

“Persons who buy automobiles on the instal- 
ment plan, however, usually work on a salary 
or wage basis. They have families to support 
and other payments to meet on insurance on 
their lives or mortgages on their homes; possi- 
bly they also have purchased a radio, furniture 
or other things on the deferred payment plan. 
What happens if they lose their jobs, or when 
there is sickness in their families, or other con- 
tingencies arise which prevent making payments 
on cars? 

“The result is that temptation may be of- 
fered to a point beyond that which their 
strength of character will withstand. They 
know of other people who have had their cars 
stolen or accidentally burned, so they may begin 
to think of their motor insurance as an invest- 
ment, as a means to meet financial difficulties. 
The day may come when they report the dis- 
appearance of their cars, which they may have 
secretly sold, or they may inform the company 
of the ‘accidental’ destruction of their automo- 
biles by fire. 

“Such buying and selling of cars is undoubt- 
edly one reason for the lowering of the na- 
tional honesty factor of the United States.” 


(To Be Continted) 














It is stated by competent authorities that 70 
per cent to 80 per cent of the automobiles, of 
the 1926 model, disposed of during the current 
year were sold on the instalment plan and that 
nine-tenths of the instalment-sold cars were 
sold by finance companies. One finance com- 
pany for example, will sell 25,000 cars through- 
out the country. Thus the financial risk of 
many individual dealers is taken by a single 
corporation. 

“The finance company, in turn, passes the 
fire and theft risks on to one or more insurance 
companies. Those concerns underwriting risks 
for thousands of automobiles issue blanket poli- 
cies covering each and every car sold by the 
finance company. The wholesale insuring of 
cars by a company precludes the same careful 
scrutiny it would give to the risk attached to 
the individual policy or dependent on the char- 
acter of the individual policyholder. Losses 
due to the bad risks, of course, are passed on to 
the public. 

“Making a record number of sales is the 
chief concern of a finance company. One or 
two of the larger manufacturers, indeed, have 
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SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Statement as of 
December 31, 1925 


(Condensed from Statement of 
U.S. Treas. Dept.) 
Admitted Assets. ..... $7,297,020 
Se ee 1,228,500 
Dias scaacewsean 720,161 
Thirteen Years of SteadyGrowth 
Prompt and Dependable Service 

to Both Patrons and Agents. 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary andAutomobile Insurance 
Credit Insurance 





Let the Southern Serve You 
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Prominent Agents and Brokers 


Actuarial 


Actuarial 











LEON IRWIN & CO., Inc., New Orleans, La. 
Representing 
mo New Yor United States Fire National Fire of 4 
ow Hartford 


of Y of New York 
Automobile of Hart- National Liberty of New Amsterdam 
York Casualty Co. 








HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 














Standard of New Btate of Penn. indemnity Company 
York Stuyvesant of New of America INDIANAPOLIS é 
National Union of Ler es, SOLICITED ontaen ocnven DES MOINES 29 South La Salle St., Chicago 
GEORGE B. BUCK HENRY R. CORBETT 
, ACTUARY ACTUARY 
Actuarial Specializing in Employees’ Specialty — Pension Funds 








Established 1865 by David Parks Fackler 
EDWARDB.FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 
50 BROAD STREET NEW YORK 





Benefit and Pension Funds 
28 SPRUCE ST. NBW YORK 





and Employee’s Benefits. 


175 W. JACKSON BLVD. CHICAGO 











SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bidg. ATLANTA, GA. 








Inspectors and Adjusters 











MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 








Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 
Actuarial and Statistical Service in all Branches 
of Insurance and for Pension Funds—Office 
and Reorganisations—I ‘Accounting and 
Auditing. 
78 Fulton Street 





New York 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 














A.SIGTENHORST,F. A.I.A. 
CONSULTING ACTUARY 


National City Bunk Bidg., WACO, TEXAS 








COPELAND and COTHRAN 


CONSULTING ACTUARIES 


1027 Candler Building 
ATLANTA, GEORGIA 





EMPIRE INSPECTING AND ADJUSTING CO 


SPECIALIZING IN FIRE AND CASUALTY 
INSPECTIONS AND ADJUSTMENTS 
FOR COMPANIES 


314 McKINLEY BLDG. BUFFALO, N. Y. 




















E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 


Agency Wanted 














T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA. 





St. Petersburg, Florida 


desires Insurance Agency. Address 
Howard A. Williams, 476 First 
Ave. North, St. Petersburg, Fla. 

















Statisticians 








F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 











JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIFE INSURANCE -Ordiner?. Intermediate, Group, 
ndustrial and Special Classes 
wsaumers COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY NEW YORK CITY 
Room 101 Memorial Bidg., Nashville, Tenn. 











ABB LANDIS 
CLARENCE L. ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 








Underwriters 
Statistical 
Bureau, Inc. 





We render complete statistical service and 
relieve you of the pressure of annual statement 
filing. 

We are also equipped to prepare cancellation 
and reinsurance schedules, or handle any job 
where the use of tabulating machines or comp- 
tometers is desirable. 


Phone: BEEKMAN 1461 


81 Fulton St. New York City 
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CHARLES D. LIVINGSTON IS MICHI- 
GAN COMMISSIONER 
Has Been General Agent of Royal Ex- 
change in Detroit 

LANSING, Micu., January 21.—Charies D. 
Livingston of Detroit, general agent for the 
Royal Exchange for the past seven years, has 
accepted the post of State Insurance Commis- 
sioner at the behest of Governor Fred W. 
Green, it was announced late last week. Ever 
since Governor Green’s election, it had been 
rumored in insurance circles that Mr. Livings- 
ton could have the job of Commissioner suc- 
ceeding Leonhard T. Hands if he wished it, 
so the appointment did not come as a particu- 
lar surprise, although it had been reported from 
time to time that the Detroit man had refused 
the proffered position. 

Mr. Livingston is a popular selection for 
Commissioner as he has an unusually wide 
acquaintance in the Middle Western insurance 
field, is well liked by everyone, and is known 
to have abundant ability. 

Commisisoner Livingston is not coming to 
the office filled with radical plans for reorgan- 
izing the department or for purging the State’s 
insurance business. He believes the department 
is functioning quite efficiently at present and 
that the insurance business does not need purg- 
ing. But he does purpose to give the State 
an honest, unbiased departmental administra- 
tion, he says. “My program is merely,” he de- 
clared, “to run the department honestly and 
fairly for everyone concerned.” 

Horace B. Corell, first deputy commissioner, 
and Ralph Wade, second deputy, will be re- 
tained, Mr. Livingston promised. 


INDIANA INSURANCE DAY 
Plan for National Event Set Afoot 

INDIANAPOLIS, IND., Jan. 25.—Joseph W. 
Stickney of Indianapolis was elected president 
of the Insurance Federation of Indiana at the 
annual Indiana Insurance Day, held in the Clay- 
pool hotel January 25, and attended by 1,000 
leaders in all branches of insurance organiza- 
tions in the State. Joseph G. Wood of In- 
dianapolis was elected treasurer, and C. Curtis 
Duck of Indianapolis secretary. Seven vice- 
presidents were chosen, as follows: Howe S. 
Landers, Fred M. Dickerman, William L. 
Leonard, Robert E. Throckmorton and J. J. 
Fitzgerald, all of Indianapolis; H. J. Gescheid- 
ler of Hammond and E. F. Johnson of South 
Bend. The retiring president, H. L. Barr, of 
Indianapolis, was awarded the Chandler Trophy 
for rendering the most valuable service for 
life insurance in Indiana during the past year. 
Holding of the first National Insurance Day in 
Indianapolis was called for in resolutions 
passed at the assembly, and the officers were 
instructed to ask the Insurance Federation of 
America to call such a celebration not later 
than 1929. Opposition to any form of State 
or national insurance was voiced. 

Claris Adams of St. Louis, former Marion 
county prosecutor and now serving as general 
counsel and secretary for the American Life 
Convention, was master of ceremonies at the 
speechless banquet held last night. 


MERGER FEES EXPLAINED 





Ben C. Hyde Acted in Compliance 
With Missouri Law 





PRECEDENTS PLENTIFUL 





Previous Commissioners Have Accepted 
Similar Remuneration According to 
Present Official 

St. Louts, Mo., January 24.—Insurance 
Superintendent Ben C. Hyde of Missouri is 
prepared to go before the insurance committee 
of the Missouri Senate or the entire Senate to 
explain fully approximately $4000 in fees he 
has received from various insurance companies 
for services rendered in connection with merg- 
ers and reinsurance deals, including the $2500 
fee paid him in November, 1924, by the Inter- 
national Life Insurance Company of St. Louis 
in the merger of that company with the Stand- 
ard Life Insurance Company of Decatur, III. 


Superintendent Hyde will inform the senators 
that in accepting the fee from the International 
and compensation from other companies for 
similar service he followed a custom of many 
years’ standing, and, as he understood it, was 
completely within the law, the Missouri insur- 
ance statutes covering mergers and reinsurance 
deals providing that the companies should com- 
pensate the Insurance Commissioners acting on 
special commissions in connection with such 
deals for services rendered. 

Senator Lon Haymes of Springfield, chair- 
man of the Senate Insurance Committee, 
author of the resolution calling upon Mr. Hyde 
for a statement of the various mergers and re- 
insurance deals approved since he has taken 
office and fees received in connection with such 
transactions, and other senators have ques- 
tioned whether Superintendent Hyde was 
legally entitled to retain personally the fees 
paid him. Some have expressed the belief the 
money should have been turned into the State 
treasury. 

Although Chairman Haymes has declined to 
discuss the subject it is understood the Sen- 
ate Insurance Committee plans to investigate 
other activities of Superintendent Hyde before 
it makes any recommendation regarding his 
confirmation by the Senate for a second term 
as head of the Missouri Insurance Department. 
Governor Baker several months ago reap- 
pointed Hyde subject to confirmation by the 
Senate. 

Superintendent Hyde has admitted that he 
received the $2500 fee from the International 
Life. Similar fees were paid to Clifford Ire- 
land, then director of trade and commerce of 
Illinois; Frank N. Julian, Insurance Commis- 
sioner of Alabama, and Bruce T. Bullion, In- 
surance Commissioner of Arkansas. 

The four sat as a special commission to pass 
on the merger of the International Life and the 
Standard Life in St. Louis on November 20 
and 21, 1924, but company officials have ex- 
plained that Superintendent Hyde had put in 
several weeks more in connection with the deal 
prior to the hearings by the commission. 

The inquiry into Superintendent Hyde’s fees 
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Albany Legislation 

Agpany, N. Y., January 26.—Little of impor- 
tance in insurance legislation has appeared 
either in Senate or House thus far this session. 
Proposed amendments to the workmen’s com- 
pensation law also have been fewer than a 
year ago. 

Recent bills introduced are the following: 

Senator Wales, amending section 11, stock 
corporation law, by excepting corporations or- 
ganized under the insurance law from the pro- 
vision empowering stock corporations to issue 
shares of stock. 

Senator Burchill, enacting the Motor Vehicle 
Compensation Law creating the New York 
Motor Vehicle Owners’ Mutual Compensation 
Association, and amending section 282, high- 
way law, in relation to filing insurance policies. 
Senator Straus sponsored the bill last session. 

Assemblyman Cuviller has reintroduced two 
of his bills of last winter. One establishes a 
system of compulsory insurance for employees, 
in case of old age, unemployment, death, sick- 
ness, and accident, not covered by the work- 
men’s compensation law, and for dependents 
and also to furnish maternity benefits. It 
creates a health insurance commission, and ap- 
propriates $200,000. 

The other Cuvillier bill adds new section 281- 
a, highway law, providing that no owner or 
operator, who has caused death or injury to a 
person, shall receive a license for any motor 
vehicle, unless satisfactory proof is furnished 
as regards his financial respons bility. 

Assemblyman Schwartzward, amending sec- 
tion 49, insurance law, by providing that an 
agent shall be deemed to be the agent of the 
insurance company writing the policy, insofar 
as representations made or acts performed by 
such agent in procuring policies are concerned. 


Alexander’s Educational Series 
“You will please find enclosed check for $10 
for one set of Alexander’s Educational Series, 
which I prize most highly."—E. C. SauNprrs, 

assistant manager, San Antonio, Texas. 








does not question the merits of the Interna- 
tional-Standard merger, but apparently is con- 
fined to bringing out the fact that such a fee 
was paid to Commissioner Hyde and not turned 
into the State treasury. 

“Every Insurance Superintendent since 
Frank Blake, the superintendent during the 
Hadley adminstration, received these fees in 
merger and reinsurance deals,” Superintendent 
Hyde explained upon his return to Jefferson 
City to gather the data requested by the Sen- 
ate. “There is an official opinion in this office 
somewhere which was rendered to the late 
Judge John Kennish, when he was Insurance 
Superintendent, holding that the superintendent 
was entitled to receive and retain the fees paid 
in such cases. 

A letter from Frank N. Julian, Superintend- 
ent of Insurance of Alabama, addressed to the 
editor of THE SpeEcTAToR, points out that 
“the full record of the merger in question is 
shown by the records of the company and the 
transaction was entirely legal, honest and based 
on precedents of a number of years.” 
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Incorporated 1835 


DANIEL F. APPEL, President 


Gross Assets . . . 
Total Liabilities . . 
Surplus, Mass. Standard 


NEW ENGLAND MUTUAL LIFE INSURANCE COMPANY 


87 Milk Street, Boston, Massachusetts 
Began Business 1843 


GEORGE W. SMITH, Vice-President 


FRANK T. PARTRIDGE, Secretary 


Abstract from the Ejighty-third Annual Report 
For the Year ending December 31, 1926 


$184,438,201.63 
Increase, $16,315,707.81 


171,929,634.84 
Increase, 14,901 ,789.67 


12,508,566.79 
Increase, 1,413,918.14 





Premiums Received . 


Total Income : : 


Payments to Policyholders 


29,764,992.65 
Increase, 2,158,612.95 


39,517,871.83 
Increase, 3,121 452.23 


17,954,498.61 
Increase, 1,079,560.17 





New Insurance, 1926 . 


Insurance in Force : 


127,801,463.00 
Increase, 10,154,388.00 


938,220,116.00 
Increase, 80,790,300.00 








ALLEN & SCHMIDT, General Agents, 217 Broadway, New York City 

LATHROP E. BALDWIN, Manager, 5 Maiden Lane, New York City 

ISADORE FREID, General Agent, 1440 Broadway, New York City 

STUART D. WARNER, General Agent, 25 West 43rd Street, New York City 
RAYMOND L. KORNDORFER, General Agent, 2804 Third Ave., Bronx, New York City 
THOMAS E. HARTMANN, General Agent, Kinney Building, Newark, N. J. 























The Colonial Life 
Insurance Company of America 


Industrial Life Insurance— 
Especially attractive and favorable to the 
Insured. 


Ordinary Life Policies— 
All forms of Life, Limited Payment and 
Endowment, containing attractive and 
novel features, with High Values at Low 
Cost. 


Give Agents Unusual Money-Making 
Opportunities 


OFFICERS 


E, J. Heppenheimer, President 
Geo. T. Smith, Vice-President S. R. Drown, Secretary 
Chas. F. Nettleship, 2nd Vice-President E. C. Wise, Treasurer 


HOME OFFICE: JERSEY CITY, N. J. 











We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 
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INSURANCE STOCKS 
All Bids and Quotations Subject to Con- 
firmation 

The following quotations, as of Jan. 24, 
1927, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SPECTATOR will endeavor to give to any cor- 
respondent whatever information may be de- 
sired. 

It can be readily understood that these quo- 
tations are not firm, due to the fluctuation of 
the market and are only intended to indicate 
the activity of their trading: 


Bid Offered 
Alliance Fire 


McCown & Co., Phil ............ 48 52 
Agricultur 1 Ins. Co. 

Arthur Atkins & Co., N. Y........ 250 
American Alliance 

Ciptin er wemget, Be, WY .. . 5 acces 318 322 

¥. ee, Je, ee Ce., Ne Ye 3 ccs 318 323 

Arthur Atkins & Co., N. Y........ 315 325 
Bankers & Shippers 

Custisie: Gemger, N.Y... cc ciccs 285 300 

Arthur Atkins & Co.,N. Y........ 285 300 
Camden Fire 

Crmcom Greet, WY oo kcccsciecce 154% 164% 
Carolina Insurance 

Arthur Atkins & Co., N. Y........ 34 36 

J. Mi. Bae, It., & Co., No Y... oes 35 37 
Continental Ins. Co. 

Arthur Atkins & Co., N. Y........ 136 188 

Clinton Gilbert, N. re er. Ae 135 138 
Federal Union Life 

A. & J. Frank Co., Cincinnati...... 23 28 
*Fidelity Phenix 

Crntom Gribert, N.Y... sscccc. 95 97 

Arthur Atkins & a Ne ea ae 96 98 

J. Rice, Jr., & Co., Ds Was tone 97 99 
Fidelity & Casualty 

Arthur Atkins & Co., N. Y........ 154 158 

Clinton Gilbert, N. ye N Rafa Ciete: si aticet® 6 154 158 
Fire Association of Philadelphia 

McCown & Co., Phila. and N. VY... 52 53% 
Fireman’s Ins. Co. of Newark 

Arthur Atkins & Co.. N. Y........ 218 222 
Franklin Fire 

Arthur Atkins & Co., N. Y........ 183 188 
Girard Life 

McCown & Co., Phila. and N. Y... 134% 15 
Glens Falls 

Arthur Atkins & Co., N. Y.... 40 42 
Globe & Rutgers 

Arthur ‘Aaiies Ce We WG iizcccde 1570 1600 

Curtis & Sanger, N. See ee 1560 1600 
Great American 

Cimtom Grete, I. Wi. cc cecccces 301 305 

Arthur Atxins & Co., N. Y........ 304 307 

J. he eee, 10, @ Ce, NY. ees 300 305 
Hanover Fire 

Arthur Atkins & Co., N. Y........ 211 216 


Harmonia Insurance gd Stock) 


Arthur Atkins & Co., N. Y........ 42 46 
J. me paee, Ir... & Co., N.Y... oc 43 47 
Home Insurance 
Clinton Gilbert, N. Y............. 79 83 
. &. Rice, Jr., "& oe" eee 382 386 
Arthur Atkins & Co., ME Wins oi cace 379 383 
Homestead 
J, Ba ee, en & Co., Ni Ve 008% 28 30 
Importers & Exporters 
Arthur Atkins & Co., N. Y........ 70 
Curtis & Sanger, N. se ORS | 70 75 
Independence Ind. Ins. Co. 
McCown & Co., Phila. and N. Y... 300 330 
are yy Co. of St. Louis, Pfd. 
A. & J. Franx Co., Cincinnati...... 2% 3 
Inter-Southern Life . 
A. & J. Frank Co., Cincinnati...... 2% 3 
Insurance Co. of North America 
McCown & Co... Pala... cccccs 54 56 
Insurance Securities Co., Inc. 
(Union Indemnity Group) 
Gilbert Elliott & Co., N. Y........ 20 22 
tLumbermen’s Ins. v 
McCown & Co., Phila. and N. Y... 85 95 
Maryland Casualty 2 
Curtis @ Sasteer, Ni Yoo. sc eccc es 103 105 
Milwaukee Mech. 
Arthur Atkins & Co., N. Y........ 33 36 
Curtis & Sanger, N. RE ie aay 3414 36 
Missouri State Life 
A. J. Frank Co., Cincinnati........ 96 98 
National Surety a 
a ee. Oe ere ee 242 245 
New Jersey Fire Insurance 
Arthur Atkins & Co., N. Y........ 35 39 
New York Cas. 
Arthur Atkins & Co., N. Y........ 89 94 
Niagara Fire i 
Arthur Atkins & Co., N. Y........ 245 252 
North River 
Asthur Athine Co., N. Y.... 2.000 124 
-— National Life ’ 
A. & J. Frank & Co., Cincinnati.... 33 
Philadelphia Life ‘i 
McCown & Co., Phila. and N. Y... 13% 15 
Reliance ; : 
McCown & Co., Phila............. 22% 23% 





Stuyvesaat 
Arthur Atkins & Co., N. Y........ 185 
U. S. Fire 
Arthur Atkins & Co., N. Y........ 169 174 


U.S. Merchants and ~~ 


Arthur Atkins & Co., : SAA 265 272 
Curtis & Sanger, N. ve Ce Be Bae 267 275 
Bid Offered 

Victory Insurance 

McCown & Co., Phila. and N.Y... 2214 2316 
Westchester Fire 

Citnton Githet tN. Vii ideas 431% 446 
Asthur Athine & Co., Ni VY... oc cacces 4334 4444 


*Stock dividend. 
tNew stock. 


HARTFORD STOCKS 
*Aetna Casualty and Surety 


Conning & Co., Hartford.......... 710 ars 

Markham & Company . ema abs ciate 710 725 
*Aetna Insurance (Fire) 

Curtis & Sanger, N. Y............ 508 515 

Conning & Co., Hartford.......... 505 515 

Markham & Company haa ae aer a ae 505 515 
*Aetna Life Stock 

Curtis & Sanger, N. Y............ 535 545 

Conning & Co., Hartford.......... 540 550 

Markham & Company............ 540 550 

Roy T. Barnes & Co., Hartfoid.... 550 555 
hema Life (Full Paid Receipts) 

Conning & Co., Hartford.......... 540 550 

Markham & Company THER ss eenees 540 555 
Automobile Insurance 

Conning & Co., Hartfo.d.......... 250 270 

Markham & Company Bekele ear de 250 275 
Conn. Gene al Life 

Conning & Co., Hartford.......... 1650 1700 

Markham & Company Seem idiawde ee 1650 1700 
*Hartford Fire 

Conning & Co., Hartford.......... 508 515 

Markham & Company............ 505 515 
Hartford Steam Boiler 

Conning & Co., Hartford.......... 635 645 

Markham & Company _ eee re 640 650 
National Fire 

Conning & Co., Hartford.......... 740 750 

Markham & Company “Sore rerr ee 740 750 
*Phoenix Insurance 

Conning & Co., Hartford.......... 507 515 

Markham & Company peer eee 505 515 

Curtis & Sanger, N. Y...........- 510 518 
Travelers Insurance 

Conning & Co., Hartford.......... 1200 1210 

Markham & Co., Hartford......... 1200 1210 


NEW ENGLAND STOCKS 
American Investment Securities Co. 
Chas. A. Day & Co., Inc., Boston. . 84% 9 
Boston Casualty 


Chas. A. Day & Co., Inc., Boston. . 16 25 
Boston Insurance 
Chas. A. Day & Co., Inc., Boston. . 450 460 


Capitol Fire Ins. Co. 
Chas. A. Day & Co., Inc., Boston: 


POOMNNOG 6.4.05 00 ceeckeawee ae 95 
ee RR err a ae ree 280 
Columbian National Life Ins. Co. 
Chas. A. Day & Co., Inc., Boston. . 195 
Conveyancers Title Ins. Co. 
Chas. A. Day & Co., Inc., Boston. . 100 
Mass. Bond & Ind. Co. 
Chas. A. Day & Co., Inc., Boston. . 250 260 
Mass. Title Ins., pfd. 
Chas. A. Day & Co., Inc., Boston. . 45 55 


New Hampshire Fire 
Chas. A. Day & Co., Inc., Boston. . 340 360 
Old Colony Insurance 


Chas, As Day & Co., Inc. Boston... 265 
Providence Washington 
Chas. A. Day & Co., Inc., Boston. . 340 360 
pringfield Fire & Marine 
Chas. A. Day & Co., Inc., Boston. . 500 510 
United Life & Accident Insurance 
Chas. A. Day & Co., Inc., Boston. . 46 


Garfield Casualty Becomes Twentieth 
Century Life 


The Garfield Casualty Company of Washing- 
ton, Ill., has been purchased by C. H. Boyer and 
his associates, and its name has been changed 
to the Twentieth Century Life Company, its 
headquarters being moved to Chicago. The 
capital has been increased to $300,000 and the 
surplus to $300,000, and the company will spe- 
cialize in monthly premium health and accident 
insurance and weekly premium life, health and 
accident and intermediate life. Mr. Boyer is 
president and general manager and Mrs. C. H. 
Boyer is assistant general manager. Other 
officers are J. C. Driever, vice-president and 
treasurer: Harold D. Foster, secretary, and 
Donald F. Campbell, actuary. 


33 











Vl 








\ 


Curtis & Sanger 


New York and Boston 
Stock Exchanges 


49 Wall Street 


33 Congress Street 


We are interested in the 
following: 


INSURANCE 
STOCK 


AETNA INSURANCE 

BANKERS & SHIPPERS 
FEDERAL INSURANCE 
FIDELITY & CASUALTY 

GLOBE & RUTGERS 

GREAT AMERICAN 
IMPORTERS & EXPORTERS 
INS. CO. OF NORTH AMERICA 
MARYLAND CASUALTY 
MILWAUKEE MECHANICS 
NATIONAL SURETY 

U. S. MERCHANTS & SHIPPERS 
U. S. FIDELITY & GUARANTY 
WESTCHESTER 
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Members 


New York 


Boston 
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EQUITABLE INCOME CHECKS POPULAR 
IN TRADE CIRCLES TOO 






































table Income Checks coming through to various families month after month. I’ve 
been so impressed with the simplicity and soundness of Equitable Life Income Insur- 
ance that I took out a policy for my own family a short while ago.” 


| “Always glad to cash it for you, Mrs. Barnes. I notice quite a few of these Equi- 








THE EQUITABLE LIFE ASSURANCE 
SOCIETY OF THE UNITED STATES 
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There Is Nothing Like a Good Foundation 


- By WititAm C. Morton 


Registrar, Life and Casualty Insurance Company of Tennessee, Nashville 


The strength and the power of most of the 
material as well as the spiritual things of this 
life depend very largely upon the foundation 
upon which they rest. The permanency of an 
office building is largely determined by the 
foundation upon which it rests. Bridges can 
only be permanent in so far as they have the 
proper foundation. About these things there 
can be absolutely no doubt. They are simply 
indisputable truths that are to be verified in the 
lives of all men. And likewise through the 
entire catalogue of human achievements. The 
foundation is the thing that counts. Build on 
the right foundation and build the foundation 
as it should be and nothing but success will at- 
tend you. And what is true of what we are 
pleased to call the physical things of life is 
also true of the higher qualities in the realm 
of accomplishment. For instance, in the insur- 
ance business it can not be denied that a proper 
foundation is not only a great help toward ac- 
complishing success but that it is absolutely 
essential to permanency in the business. If 
you doubt this, undertake the duties incident to 
the debit in a haphazard manner, in a “hit-and- 
skip’ way, forget the meaning of punctuality 
and the necessity of good collections and the 
value of the cold canvass, and you will certainly 
be building on a foundation that will not stand. 
Others have tried and know. And the greater 
part of wisdom is in learning from the lessons 
of others in order that we may avoid a repeti- 
tion of them. And one of the sure foundations 

_for the building of a real good debit is to 
grasp the lessons that others have taught us. 
If you are new in the business and have just 
taken over a debit that some one else has had, 
it is certainly obvious that you should know 
why the other fellow gave it up. Was he finaled 
and why? What condition did he leave it in 
and if in a bad condition why is it found that 
way? Could he have avoided the fate that 
was his? How may I profit by his mistakes 
and how may I avoid the mistakes that caused 
him to have to give it up? Am I equal to the 
responsibility? That these questions deserve 
consideration on the part of the new man, I 
attempt not to prove because they need no such 
effort. And I would certainly like to drive the 
thought home that we should not only profit by 
our own mistakes but also from the mistakes 
that others have made. This is especially true 
when we succeed some one else in any line of 
employment. And I have always maintained 
that it is better to follow a good man in any 
line of employment than a failure because our 
efforts, if successful, will be magnified many 
fold. And that does not mean that they will 
not be magnified if we follow a man who has 





failed and we really “deliver the goods” but it 
is decidedly better to follow a good man. Suc- 
cess is much easier attained following a good 
debit man who has voluntarily resigned or who 
has perhaps retired from business than the 
other type because of a good foundation. Give 
a man a good foundation plus initiative, sincerity 
and helpfulness and he can not help but succeed. 

One of the things that will help to have the 
right foundation is accuracy. People appreciate 
the accurate man. The accurate man does not 
deal in abstractions and guesses but he deals 
in “I knows” and other positive terms. He 
knows what he is about and why he is about 
it. It is a pleasure to buy insurance or any 
other service from the man who knows “his 
stuff.” The man who does not know the mean- 
ing of accuracy deals in such terms as “I guess,” 
“perhaps,” “maybe so,” “suppose,” “I think,” 
“I reckon,’ “I would not be surprised” and 
other such vagaries. A man can not succeed 
under such circumstances because they do not 
beget confidence and without the confidence of 
our clientele we can not make a success of any- 
thing. Perhaps the greatest reason for being 
accurate is that it is the trademark of char- 
acter. And where character is lacking, the 
very foundation upon which the great institu- 
tion of life insurance has been built and main- 
tained is literally destroyed. I had rather have 
a debit man who possessed character with little 
ability than to have a man with all kinds of 
ability without any kind of character to back 
it up. Character is really the making of the 
man. Build on character and you will be able 
to build a debit that will be able to stand 
through almost any kind of an epidemic or 
other disaster. And by building on character, 
I mean, that you will serve your policyholders 
and treat the company that employs you in 
just the way that you wish them to treat you. 

But the foundation, as important as it is, is 
not all of it, by any means. It not only takes 
a good foundation built on character and right 
principles but it takes the will power on the 
part of the agent to keep it that way. You 
must constantly be in the attitude of “I will.” 
But I now really am inclined to believe even 
before you are ready to grit your teeth and 
say “I will” that you must also have said “I 
can.” And that means confidence. Get it into 
your own mind that you can and you will then 
be able to do. No man can will a thing that 
he does not believe in sufficiently to demonstrate 
to others. Self-confidence is certainly one of 
the’ stones in the skyscraper called success. Be- 
lieve in yourself and your own possibilities. 
Take a sturdy grip on yourself and see how 
much easier it will be. The man who has 


35 


sufficient confidence in himself will have less 
trouble getting others to believe in him. And 
the one who has a small opinion of himself 
will find that he reflects that same thought into 
the minds of others. And life is not much else 
but a reflector in which our characters and our 
destinies and thoughts are reflected into the 
lives of others. Other people usually see in 
us about what we see in ourselves. If we are 
not what we ought to be and people find it out, 
we may squirm and say that it is not so, but 
there seems to be a little silent monitor within 
us that gives us the lie just as fast as we deny 
what we know that the other fellow knows. We 
may not be appraised by our fellowman as 
much as we think we are entitled to but their 
appraisal of us will usually prove to be about 
correct when the final tabulation is made. 

I can think of no more sublime spectacle than 
that of the man going straight to his goal, cut- 
ting his way through difficulties, and surmount- 
ing obstacles which dishearten others as 
though they were stepping stones! And while 
they do it, the world sits by and gasps and 
often time ask: “I just wonder how they did 
it?” The answer can probably be summed up 
in the words of the poet when he said: “Suc- 
cess is not attained by sudden flight, but they, 
while their companions slept, were toiling up- 
wards in the night.” The habit of burning the 
“midnight” oil is one that needs to be recultivated 
by the debit men of the present day. Abraham 
Lincoln went to the White House by burning 
the midnight oil and after he got there he 
carved his own name in the history of the 
world that is just as illuminating to-day as it 
was at the time he was making his hardest 
“licks” as a rail splitter. All insurance men, 
regardless of their rank or title should remem- 
ber the struggles of Lincoln and resolve to 
press on. 

What the insurance world wants to-day is 
young men like Grant who “propose to move 
immediately” upon the enemy and “to fight it 
out on this line if it takes all summer’; young 
men who can devote themselves to some one 
overmastering purpose, one unwavering aim, 
with an exclusiveness of application, a pure 
blindness of attachment to the insurance pro- 
fession which will make them forget, at least 
for the time being, that any other career could 
be the least bit desirable. The great failures 
of life are those who are aimless, purposeless, 
indifferent, blundering, shiftless, and half- 
hearted. They have no trend of purpose run- 
ning through their work, unifying their efforts, 
or that in any way is giving much direction to 
their lives. But you can just reverse the fail- 
ure and glance at the two-fisted he man, the 
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real debit man and you will behold a man with 
an all absorbing purpose within him that in- 
stantly excites admiration, because his very 
efforts lifts him above the leanness and the 
meanness, the ¢heapness and the pettiness, 
which are the curse of most of our failures. 
The successful man lives and breathes an at- 
mosphere that is akin to the sublime. He 
breathes a wholesome atmosphere, and his com- 
pany is always appreciated. There is a moral 
sublimity in everything that he does because 
their is an aim in it; there is directness; there 
is explicitness, straghtforwardness; there is 
meaning and, best of all, there seems to be an 
actual contagion in everything that he does. If 
you want to copy after some one, imitate this 
type of man and you will be building on the 
right foundation. 

It has been said by some one whose name I 
do not recall that “great minds have purposes, 
others have wishes” and that “the most suc- 
cessful people are those who have but one ob- 
ject and pursue it with great persistence.” And 
fellow insurance men, I thoroughly believe that 
statement. Have great purposes and persist 
in those purposes until you reach the very top 
of the ladder or die in the attempt. No man is 
a failure who fails doing his best. The quitter 
is the worst failure of all. Stick to your bush 
and never “give up the ship.” 

Speaking figuratively, I actually believe that 
that whole string of habits—attention, method, 
patience, self-control and all the others—so in- 
dispensable to success—can be rolled up and 
balled, as it were, in the one word, “concentra- 
tion.” Certainly concentration is a part of every 
real foundation that survives. Learn to con- 
centrate and you will also be able to penetrate. 

I can not speak too highly of continued pa- 
tience and self-confidence. Do not become dis- 
couraged because you think your efforts are un- 
appreciated. Profit from the lessons of history 
and especially the lives of others who had a 
right to become discouraged but did not. His- 
tory informs me that the art of enameling was 
one time lost to the world and was absolutely 
forgotten by men. But there was a man by the 
name of Paliss, who determined to rediscover 
the art. People made all manner of fun of 
him and even said that he was insane but that 
did not move him. But he persisted and every 
home is to-day able to enjoy the fruit of his 
labors because he would not be “downed.” 
There is more truth than poetry in that old 
statement that “You can not keep a good man 
down.” The good man refuses to be kept down. 
True he may get down but he rises bigger and 
better every time he falls. And that is exactly 
the type of men that we need on the debit. Do 
not get discouraged just because you have a 
bad day or a bad week. Forget all about it 
and resolve that you will not have another one. 
Do not ponder over your failures. Rejoice over 
what little you have already accomplished. That 
is the psychological way to succeed. And then 
we are reminded of Stephenson. What did he 
care if people did ridicule the idea of steam 
for locomotion? He cares nothing about that 


but went ahead and “stuck to his bush” and 
now I am sure it is not necessary to remind 
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you of the comforts that are ours in the modern 
Pullman because the steam power that he per- 
sisted in perfecting is the indirect or direct 
cause of such comfort. A power stronger than 
his own, and outside himself, holds an earnest 
man in his orbit as the stars are held in their 
courses. 

Another thing that the debit needs is men 
who point in a definite direction, who have 
some true aims. These are the kind that in- 
variably succeed. If we go into a factory 
where they make mariners’ compasses, we can 
see many of the needles before they are mag- 
netized and they point in one direction as well 
as another. They are minus any definite aim. 
But when they have been magnetized, they will 
forever afterwards point to the magnetic pole 
at the North. From then on, they are abso- 
lutely loyal. And that contains a thought that 
is indeed worth while to the debit man. Mag- 
netize yourself, sell yourself on the merits of 
insurance and you will have no trouble in being 
loyal to your company and their policyholders. 
Become a magnet and you will always be able 
to point in the right direction and that should 
be toward the great Magnet at the North 
called success. 

Have a definite idea and live and die by that. 
And do not forget this thought: Every man 
with an idea, with an overwhelming purpose, 
usually has a minority of one—only one man 
who believes it; and that is himself. But na- 
ture herself is the greatest umpire in these 
kind of games where only the fittest survives. 


Trick Phrases Should Be Taboo 


Trick phrases do not get a good hearing for 
the life underwriter and should be taboo, ac- 
cording to E. J. Berlet, general agent in Phila- 
delphia for the Guardian Life, in an address 
given at the January meeting of the Life Un- 
derwriters Association in Camden, N. J., held 
just recently : 

“The fine old institution of life insurance 
needs no such entrance,” he said. “A carefully 
worked-out pre-approach takes the cold out of 
cold canvass and lifts you above being a mere 
purveyor of policies. True service in life in- 
surance anticipates the specific needs of a pros- 
pective client and always assures a courteous, 
considerate hearing, eliminates competition, and 
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ties the client more definitely to the under- 
writer, and results in bigger business.” He 
continued : 


Be positive, not negative, in your approach. 
Let the prospect feel that you expect to do 
business. Do not ask questions but make 
definite suggestions of value. Questioning is 
dangerous. An interrogation may lead to nega- 
tion. When the attempt is made to cripple 
your approach with “life insurance costs too 
much” counter with “on the contrary it costs 
nothing, it is all a question of how much you 
can, or will, save.” 


Use trust company advertisements, checks 
drawn in the wife’s name as monthly income 
(12 of them, one for each month), pictures of 
the prospect’s children, etc., as canvassing docu- 
ments. They rivet attention to your proposal 
and suggestions, and are of great help in arous- 
ing and maintaining interest. 


A simple approach which always takes well 
with all types of prospect—big, average, or 
small, is this “is the gate locked on your life 
insurance policies?” Follow this with sug- 
gestions as to the value of contingent bene- 
ficiaries in cutting down death taxes and estate 
administration costs. In conclusion, Mr. Ber- 
let suggested that after all is said perhaps the 
see thing in approach is to always be your- 
self. 





OPPORTUNITY 


Your chance is here right now to get 
in on a direct Home Office contract with a 
Company that’s on the go. 

We have increased our business nearly 
10U% each year since 1917 (except for 
one year) bespeaking life in the organiza~- 
tion, an excellence of its policies and un- 
failing service to policyholders. 

Our Company is doing business in 
Michigan, Indiana, Illinois, Missouri, 
Kansas, Pennsylvania and California and 
has many good openings for men of 
character. 

Specialized disability protection for 
business and professional people and 
other A, B, and C risks, with a separate 
department for Educational folk and 
Nurses. 

We are not interested in ‘‘shifters’”’ but 
if you want a permanent connection, like 
112 of our representatives now have, 
write to the Agency Department with 
full particulars in first letter. 


INCOME GUARANTY COMPANY 
(Stock Company) 


SOUTH BEND INDIANA 
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PRUDENTIAL NOTES 


Many Agents Promoted to 
Assistancies 








RECORDS MADE DURING THE YEAR 





William E. Quinlin of Philadelphia Has 
Served Company for Thirty-Five 
Years 


Crowning his work of the year with the at- 
tainment of a silver merit button is the accom- 
plishment of Agent Lester S. Hepler, Dubois, 
Pa. Mr. Helper is a consistent writer of both 
industrial and ordinary, with the Prudential 
Insurance Company of America, Newark. 

Another Dubois agent who is giving promise 
is Arthur G. Nelson, located at Ridgway. He, 
too, has just been awarded a silver merit but- 
ton for ordinary, while the industrial places 
him among the district leaders. He has had 
only eighteen months’ experience in the insur- 
ance business. 

In recognition of their excellent work the 
following Ohio representatives have been ad- 
vanced to the position of assistant superintend- 
ent: John F. Bolles, Cleveland 2; Francis P. 
Seaman, Cleveland 6; Charles Gotti, Youngs- 
town; Leonard W. Donnelly, Toledo 12; Wil- 
liam B. Harden, Springfield, and Frank J. 
Riehl, Cleveland 1. 

The following men have been recognized by 
the company for their long and faithful ser- 
vice by being advanced to a higher class in the 
Prudential Old Guard: Agents Stephen F. 
Ryan, Dayton 1, and Frank Skala, Cleveland 
4, and Assistant Superintendent Arthur J. 
Hauck, Columbus 2, enter Class B, denoting 
ten years of service. Cornelius L. Welsh, To- 
ledo 1, enters Class C, having been with the 
company fifteen years, and John C. Rudabeaux, 
assistant superintendent, Toledo 1, enters Class 
E, having served the company for twenty-five 
years. 

Patrick L. Hennigan, connected with the 
Wilkes-Barre 2, Penna., district, who is one 
of the Prudential’s top-notch agents, has estab- 
lished an enviable record in ordinary produc- 
tion. Forty-eight of the first fifty weeks of 
1926 find his account credited with ordinary. 


* Robert H. Kocher, superintendent of the 
Shamokin, Penna., district, recently completed 
twenty years of faithful service with the com- 
pany. In recognition thereof he received the 
gold locket and certificate denoting his entrance 
to Class “D” of the Prudential Old Guard. 


William E. Quinlin, superintendent of the 
Pottsville, Penna., district, recently completed 
thirty-five years of continuous service with the 
company. The occasion was celebrated with a 
business meeting and dinner was given at the 
Schuylkill Country Club, Orwigsberg. Repre- 
sentatives from the home office, also members 
of the Reading, Penna., staff, together with 
the entire Pottsville force, were present. The 
gold locket and certificate, signifying Mr. Quin- 
lin’s entrance into Class “G” of the Prudential 
Old Guard, were presented by an officer of the 
company. A basket of thirty-five roses was 
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tendered by a member of the agency force in 
behalf of the coworkers. 

James Dawes, an agent of the York, Penna., 
district, and Charles M. Souders, of the Easton, 
Penna., district, recently completed twenty 
years of service with the company. In recog- 
nition thereof, they received the gold locket 
and certificate of Class “D” in the Prudential 
Old Guard. 

Superintendent O. A. Woods, of the Phila- 
delphia 11 district, has twelve agents who thus 
far this year have each issued to their personal 
credit more than $50,000 of ordinary insurance. 
It is these large producers who have helped 
to keep Philadelphia 11 among the leaders in 
this branch. 

Agent J. B. MacMichael, of Philadelphia 3, 
is the largest individual producer in ordinary 
business in Division “D”, whch position he has 
steadily maintained during the present year. 
He is now nearing the half-million mark. 

Agent Charles Peterson, of Racine, Wis., 
has been advanced to the position of assistant 
superintendent in the same district. 

Agent Henry R. Stenholm of St. Paul 1, 
has been appointed an assistant superintendent 
in the same district. 

Membership in Class “A” of the Prudential 
Old Guard has been awarded to Agents Claude 
A. Stulz, of Minneapolis 1; Arthur J. Lodge, 
of St. Paul 1; Arthur J. Pfost, of Racine, and 
Clarence E. Anderson, of St. Paul 2. 

Assistant Superintendent Ferdinand Sammel- 
son, of the Minneapolis 1 district, is now a 
member of Clas “G” Prudential Old Guard. 

General Assistant Louis F. Schurger, of St. 
Paul 1, has advanced to Class “H” membership 
in the Prudential Old Guard. 

Agents J. F. Kelly and C. A. Carstens, of 
Rochester 2, are the leading agents in the dis- 
trict as regards industrial increase. 

William Wright, Jr., has been promoted to 
the position of assistant superintendent in the 





A Firm Foundation 


With more than three-quarters of a 
century of success and achievement back 
of it, the Massachusetts Mutual is in a 
position to progress along lines that have 
been thoroughly tested. 

This position is made more desirable 
because of the maintenance of principles 
and practices of high character which 
have molded the three divisions of the 
Company—Home Office, Field Force, 
and Policyholders—into an organization 
whose reputation for stability and fair 
dealing is universal. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


Organized 1851 
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Utica district and G. G. Lesch in the. Buffalo 


district. 

Members of the Prudential Old Guard who 
have recently been advanced to a higher class 
are: Assistant Superintendent J. G. Nesbitt, 
Schuylerville; Class C, and Agents G. M. 
White, Olean, Class D, and L. De Gironimo, 
Utica, Class B. 


We Are Apostles of Thrift 

Thrift is a magical word. It is the Aladdin 
Lamp that if frequently burnished solves many 
of our national and economic ills. It is a word 
of vital importance to the American people and 
of national importance at the present time. 

We are a spendthrift nation, earning more 
and spending more than any other nation on the 
face of the globe. Therefore, any means that 
promotes thrift and savings should be enthu- 
siastically supported, from a philanthropic and 
economic standpoint. 

Life insurance is one of the mediums which 
inculeates and advances thrift. The regular 
deposits of life insurance premiums is one of 
the secrets of successful savings and they are 
deposited regularly because they -are collected 
regularly. 

We are all creatures of habit and the habit 
of saving through the medium of life insurance 
protection soon becomes second nature and we 
budget ourselves with our deposits. The lapse 
ratio on savings deposits in the banks is un- 
questionably as high or higher than the ratio 
on life insurance contracts and there is a rea- 








Know the facts 


Your judgment can be 
only as good as your 
information. 


Do you know — 


Mutual Trust is one of the few 
purely mutual “old line’ com- 
panies in the United States operat- 
ing on the “full level premium 
reserve basis’’. 

Juvenile Endowments are written 
as low as date of birth? (Regular 
policies to children over ten). 

A Preferred Risk Ordinary Life 
policy is written on an usually 
low premium for business and pro- 
fessional men? 

An “old age” Income Endowment 
policy providing a life income of 
$10.00 a month per each $1,000 of 
insurance, is issued. Income com- 
mences at age 65. 


Correspondence Invited 


MUTUAL TRUST 
LIFE INSURANCE COMPANY 


CARL A. PETERSON, Vice-Pres. 
A. E. WILDER, Dir. of Agencies 


The Chicago Temple — Chicago 
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son. If you miss a bank deposit no one makes 
it unpleasant for you, but if you fail to deposit 
a life insurance premium someone calls your 
attention to the fact. The average length of 
life of our savings deposits in banks, good, bad 
and indifferent, is about six months. Contrast 
this with the average length of life of our 
insurance contracts. 

The result of a just analysis should be over- 
whelmingly in favor of life insurance. The 
mat: who says, “I’ll put my money in a bank,” 
seldom practices what he advocates, and if he 
does usually draws it out for the slightest pre- 
tense. 

Only a small minority are successful volun- 
tary savers. Consequently the great majority 
save through obligation and life insurance im- 
poses that obligation. It is our task to create 
the impression that life insurance is a savings, 
not an expense. National thought will soon 
be directed toward thrift. As life insurance 
men. we are apostles of thrift and should make 
the most of our opportunities. 

—C. B. Choate, Superintendent, Western 
and Southern Life Insurance Company, 
Grand . Rapids, Mich., Western and 
Southern Field News. 


“INSURABILITY—PROGNOSIS AND 
SELECTION” 

This Fine New Work Discusses Compre- 
hensively Factors Affecting Selection 
of Risks for Insurance and Ap- 
praisal of Claims for Indem- 

nity 

“Insurability,” the new book by Dr. Harry 
W. Dingman on the value of human life, has 
a field much larger than insurance, important 
as the insurance field is and responsible though 
it be for the book being written. 

The value of the applicant’s life must be 
shown before insurance protection is granted, 
either for life insurance or disability. But 
possession of unimpaired physical and mental 
integrity is primary. Capability of qualifying 
for insurance depends upon the value of the 
life, even as capability of qualifying for recog- 
nition in the commercial or industrial world. 
Indeed, sound health determines very largely 
the domestic and social life of the individual. 

It follows, then, that the insurance student, 
whether in the field or the home office, who un- 
derstands thoroughly the principles upon which 
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insurability is determined, must have a keen 
understanding of mankind. The field man who 
understands man can sell him. The home of- 
fice man who understands man can evaluate 
him. 

“Insurability,” in its broadest sense, is a 
study of man and the value he has in the 
scheme of things. It is not a matter of physical 
condition merely. It is a question of economic 
value which depends upon physical condition 
and mental capacity, and temperament, and op- 
portunity, and happenstance and many things. 

The money value of a man of 20 is a matter 
of futures. The money value of a man of 60 
is, largely, a past affair. Heredity and environ- 
ment will tell much of what may be expected 
in the young man, even as it will explain much 
of what has happened to the older man. But 
there enter, also, factors more directly ascrib- 
able to the individual, such as occupation, 
habitat (geographical place of residence) and 
habits. All of which factors must be appraised 
if we would assess the value of the man. 


It is an interesting study appraising our fel- 
low man. Subconsciously we do it every day 
in business relationships. More thinkingly we 
can do it if we know the principles of human 
life evaluation as expounded in “Insurability.” 
Descriptive as is this title to insurance men, 
the broader term “Human Life Values” might 
well be applied to designate the field it covers 
for physicians and public health students, and 
those interested in human economics. This 
valuable and enlightening book is about to be 





INSURANCE FABLES 
New Series 
28. DEATH AND THE 
RHINOCEROS 
By WILLIAM ALEXANDER 
“I have no fear of Death, cried Mr. Rhinoceros, “I’m as tough as a 


pine knot.” 


But when Death called to see him he trembled, and fell on his knees, 


and begged Death to go away. 


“Too late,” said Death as he took aim and fired. And that was the 


end of Mr. Rhinoceros. 


APPLICATION 
Health and strength are no protection against accident. 
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published by The Spectator Company, its price 
being $15. It will be found of great service to 
medical directors and examiners, adjusters, un- 
derwriters and students, in the fields of life, 
accident and health insurance. 


Negroes Carry Large Aggregate of 
Insurance 

According to a report prepared for the Na- 
tional Negro Insurance Association, there was 
life insurance in force on negroes in 1925 to 
the amount of $1,399,000,000, of which $18o,- 
246,500 was in companies operated by negroes, 
and the remainder in companies conducted by 
white men, one of these having $900,000,000 in 
force on negroes. 
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DALLAS © 
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29 S. LA SALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
MORTON BIGGER, Secretary 
C. W. SIMPSON, Medical Director 
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EDITORIAL 


MARINE BUSINESS IN 1926 


eV 
Inland Marine Floater Business in Turmoil and Ocean Marine 
Unsatisfactory—Encouraging Prospects for Coming Year 


Very little gnashing of teeth accompanied the 
exit of- 1926, as far as marine underwriters 
were concerned. While the past year did not 
witness many serious losses, it probably will 
not prove to be a very prolific money-making 
period. The business as a whole, nevertheless, 
is on a sounder footing and underwriters are 
looking to 1927 with a great deal of hope and 
optimism. 

One of the best things that could possibly 
have happened to the marine business was the 
unmasking of the evils running rampant in the 
inland marine floater field. In last month’s 
issue of the Fire Insurance Monthly Bulletin, 
we stated that “inland marine floaters, contain- 
ing practically every form of coverage, are be- 
ing written on specific location and at cut- 
throat rates—at rates so low that the cost of the 
entire coverage including fire, inland marine, 
sprinkler, theft and tornado is lower than the 
specific rate of the building for fire.” 

Cut-rate competition in this line has aroused 
serious dissension in legitimate fire insurance 
circles and underwriters, sincerely interested in 
the welfare of the business, are viewing with 
satisfaction the proposed investigation of James 
A. Beha, Superintendena of Insurance of New 
York State. Just what action New York’s 
chief insurance official will take is not as yet 
definitely known, but we feel that the death 
knell of abuse in this field has been sounded. 
Brokerage houses which were formerly view- 
ing the situation with a great deal of pessim- 
ism have been injected with optimism by the 
news of this investigation. The reform of the 
inland marine floater business should be con- 
ceived by the companies themselves and some 
plan evolved to check this menace. Company 


officials are anxious to clear up the scandal and 
we expect to see the controversy settled without 
the official intervention of Superintendent Beha. 
Any plan offered by insurance executives which 
will curtail the evils now existing in the inland 
marine floater business, will receive the whole- 
heaterd approval and co-operation of the New 





York Superintendent of Insurance. Co-opera- 
tion between the State Department and the in- 
surance companies, is, in the last analysis, half 
the solution. 

Though ocean marine business did not have 
a very favorable inauguration in 1926, the lat- 
ter part of the year showed a marked improve- 
ment, the volume of ocean marine premiums 
noting a slight increase. The year, as a whole, 
was not satisfactory, due perhaps, indirectly 
to the remaining effects of the chaos in the 
mercantile business of 1926 and 1921. In- 
crease in premium volume in 1927 is not ab- 
solutely certain, but foreign commerce, which is 
the backbone of the ocean marine business, is 
picking up and gives every indication of con- 
tinuing to improve. While the pre-war status 
in foreign commerce has not as yet been 
reached, things are slowly readjusting them- 
selves and progress is being made. South 
American trade is improving rapidly and many 
underwriters are concentrating in that direction 
for 1927, with the hope that the business will 
continue to improve. Competition in this line 
is also being placed on a firmer basis and, while 
the next few years are not entirely devoid of 
complications, the trend of affairs is gradually 
beginning to assume a rosy hue. 

The consensus of opinion notes a decided 
improvement in hull business during the past 
year, with American underwriters fighting in- 
adequate rates. Rather than accept risks at in- 
sufficient rates, underwriters in this country are 
letting the business go to London. This should 
have a beneficial effect on the underwriting loss 
ratio, though the results of the past year are 
still problematical. 

A tendency to increase the rates on unprofit- 
able risks was one of the features of the 1926 
marine business; though rates in general were 
held at the same low level, indications favor a 
slight advance with sounder underwriting in the 
foreground. The marine business of the future 
is pregnant with possibilities and 1927 looms 
bright and encouraging. 
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JAPANESE FIRE AND MARINE INSUR- 
ANCE IN 1925 
The following table compiled from Japanese 
Government statistics and covering the year 
1925, shows the net premium income and the 
profit and loss balance of Japanese insurance 
companies doing a fire and marine business: 


Net Profit 
Premium and Loss 
Income Balance 

Yen Yen 
CO a 6 cadvacceneecnnsdas 1,867,295 565,236 
Dai-Nippo Re—F.M........... 712,264 207,064 
Ls kc cbcawedevaeesns 2,367,910 357,412 
Re  Sckawedidceeusacag 1,448,486 356.139 
ROME +o cexencciceucacksen 3,166,234 952,532 
Mitsubishi—M.F. ...........- 2,712,730 547,577 
jp aes 3,524,858 2,114,362 
Nippon Fire—F. ...........-- 5,662,933 1,584,672 
Nippon Marine—M. .......... 3,457,513 1,449,207 
Cer sin cewikis cctcncsios 5,876,384 628,101 
Tatsuuma—M.F. ............. 1,689,214 158,252 
TOMER cuccecadcessuaceea 3,130,414 474,687 
Tokio M. & F.—M.F.......... 17,038,031 9,453,547 
TORSO PWR. soccccscccsaes 3,158,617 1,252,992 
Yokohama—F.M. ..........02- 5,504,655 1,550,007 





BOG Sid dsdcatanncacdoenes 61,317,538 21,651,787 


FINNISH FIRE INSURANCE BUSINESS 
IN 1925 
A Finnish journal “Vakuutussanomia” pre- 
sents the following figures concerning the 1925 
business of Finnish fire insurance companies: 


Gross Premiums Gross Losses 





Companies Fmk. Fmk. 
i. oecceae 40,479,524 24,672,737 
POM eck evdkowndacs 12,967,822 7,218,097 
ROS os eéasaensanes 12,113,924 7,304,579 
Nh ck deudiedede 10,333,295 6,500,000 
EO cc acsadaawaged 2,827,646 1,134,392 
LC Se eine 2,025,828 1,222,682 
TU kc coredcusawaws 1,440,071 443,760 

| Lee ee Fmk. 82,188,110 Fmk. 48,496,247 


Concerning these figures, the Scandinavian 
Shipping Gazette, in its issue of Oct. 29, 1926, 
says: “Unfortunately, however, even these 
moderate statistics are by no means spotless, 
as the figures of Imatra and National also con- 
tain the premiums and losses of the marine and 
miscellaneous business. Further, the claims ex- 
perience of the National is a rough estimate, 
the company only publishing net figures for its 
claims experience.” 
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NEW AND RETIRED COMPANIES 


Fire and Marine Insurance Companies Which Have Been 
Organized, Projected or Retired During 1926 


Below will be found lists of fire and marine 
insurance concerns which were organized or 
projected in the United States during the year 
1926, including stock and mutual companies, 
and Lloyds and reciprocal underwriters’ asso- 
ciations, and also those which have retired 
from business during the past year. It will be 
observed that the new concerns organized or 
projected number sixty-seven, against stock 
and mutual companies, reciprocals and Lloyds 
retired to the number of twenty-two. 

A comparison of the figures given below with 
those for 1925 reveals that there were five 
more retirements of stock companies in 1926 
than in 1925. Four mutual companies gave up 
business in 1926 as against three in the pre- 
vious year. Five Lloyds and Reciprocal or 
Inter-Insurance Associations retired during the 
past year, an increase of two over 1925. 

It is also interesting to note that there were 
only thirty-three new and projected stock com- 
panies during 1926 as against fifty-one in 1925. 
The number of new and projected mutual com- 
panies, however, in 1926 outnumbered those in 
the previous year by six, the figures being 
twenty-nine and twenty-three. 


Fire Insurance Retirements in 1926 
Stock CoMPANIES 

Abeille, Paris; withdrew from United States. 

American Fire Insurance Corporation, New 
York; merged into American Reserve Insur- 
ance Company, New York. 

American Geenral, Chicago, IIl.; liquidated. 

Anchor, New York; merged with American 
Equitable Assurance Company, New York. 

Assurance Company of America, New York; 
merged with Northern Insurance Company of 
New York. 

Atwood Fire, New York; reinsured in 
American Equitable Assurance Company of 
New York. 

Consolidated Assurance Company, London; 
retired from United States. 

Ozark National Fire, Morrilton, Ark.; re- 
insured in Home Fire of Little Rock, Ark. 

Cuban National, Havana, Cuba; withdrew 
from United States. 

Rockingham Fire, Leakesville, N. C.; rein- 
sured in North Carolina Home, Raleigh, N. C. 

Sterling Fire, Indianapolis, Ind.; liquidated. 

Union Reserve, New York; merged into 
American Reserve Insurance Company, New 
York. 

United Merchants, Jersey City, N. J.; dis- 
solved. 

Mutuat CompANIES 

Fidelity Mutual Fire, Newark, N. J.; re- 
ceiver appointed. 

Florida Mutual Fire, Tampa; reinsured in 
Southeastern Fire Insurance Company, Tampa. 

Indiana Mutual Automobile, La Porte, Ind.; 
receiver appointed. 

Integrity Mutual, Chicago, Ill.; reinsured in 
Ohio Millers Mutual, Columbus, O. 





Lioyps AND RECIPROCAL OR INTER-INSURANCE 
ASSOCIATIONS 

Automobile Insurance Exchange, Seattle, 
Wash. ; liquidated. 

National Automobile Insurance Association, 
Indianapolis, Ind.; in hands of receiver. 

Olds & Stoller Inter-Exchange, San Fran- 

cisco, Calif.; in hands of receiver. 

Standard Automobile Insurance Association, 
Vincennes, Ind.; in hands of receiver. 

Union Indemnity Exchange of California, 
San Francisco; taken over by California In- 
surance Department. 


New and Projected Stock Companies 


Name and Location of Company Capital 
Acme Fire Ins. Co., Los Angeles, 

ahh Sis oe as edo weanaenes $2,000,000 
Alexander Hamilton Fire Ins. Co., 

St Petersbtite. Fila. ...<. 6660s. 1,000,000 
Ajax Fire Ins. Co., Newark, N. J... 100,000 
American Lloyds, Inc., New York.. 300,000 
American General Ins. Co., Houston, 

BER ciara ae emcees eh ais 200,000 
Atlantic Fire Ins. Co., Miami, Fla.. 1,000,000 
Colonial Fire Ins. Co., Jersey City, 

ENGI osuicaWecalecn eae skeen 500,000 
Costomin Ins. Co., Columbia, S. C... 100,000 
Delaware Valley Fire Ins. Co., Tren- 

SOT MON 9 oa oie cstsnioease:aetaie'e’s 500,000 
Empire State Fire Ins. Co., New 

BRE ae OE SR CSS REE 
First National Ins. Co. of California, 

SAH NANGIECO Sessa Sees occas 500,000 
Fort Dearborn Auto. Ins. Co., Chi- 

a eee oe eee inc ee 100,000 


Gaspee Fire Ins. Co., Providence, 
Integrity Insurance Co., Fort Worth, 
ORS oda coi apnebiwe enue cas 1,000,000 


Jackson Fire Ins. Co., Sumter, S. C. 100,000 
Jefferson Insurance Co., New York. 200,000 
Kyodo Fire Ins. Co., Osaka, Japan.. ....... 
Mayflower Fire and Marine Ins. Co., 

DIEWEEK MAN Sco hewwss sees eess 1,000,000 
Mid-West Fire and Automobile Ins. 

Go. ~Abberdeen:- Noni. ciescisiss oss 250,000 
North American Insurance Co. of 

Temas: Ags TOK 66 cdiin conacs 200,000 
Ohio General Fire Ins. Co., Akron, 

PERG ssi pesiguainstordsoe er teon welts 500,000 
Pacific Coast Fire Ins. Co., Van- 

Gouvers Ba Go sGanadanc<s<cc0is secvesic 
Pan-American F. and M. Ins. Co., 

San) Antonio Deke. s<isass sous 1,000,000 
Pioneer Equitable Ins. Co., of Ind., 

Indiana pon: TAG: <25:<.02:6 visio 100,000 
Republic Auto Ins. Co., Detroit, 

MCR. «2bai onto dan arate hain 400,000 
Southeastern Fire Ins. Co., Tampa, 

iia 2s acewsies eee coal ah wes 100,000 


Southwestern National Fire Ins. Co., 
Bid (OM es. cecepecisewnde saa: 
Trinity Fire Ins. Co., Dallas, Tex... 650,000 
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es eeeee 


Universal Auto. Ins. Co., Dallas, 
PES neva ares. cal atae ate Pane 
Utility Ins. Co. of Dallas, Tex...... 
Waterloo Ins. Co., Des Moines, Ia. . 
Western Fire Insurance Co., Fort 
SORE NIN siciaig shale osina sees 
William Penn Fire Ins. Co., Phila- 
GetGHia, “ROHR. oid c nceee sais o ‘ 


100,000 


New and Projected Mutual Companies 


Alliance Mutual Fire Ins. Co., Newark, N. J. 

Automotive Mutual Ins. Co., Tulsa, Okla. 

Central Mutual Ins. Co., Chicago, IIl. 

Coweta Mutual Fire Ins. Co., Newman, Ga. 

East Rockingham and Page Ins. Co., Louray, 
Va. 

Empire Mutual Fire Ins. Co., Flint, Mich. 

Evangelical Mutual Fire Ins. Co., Elgin, Ill. 

Grange Mutual Ins. Protective Assn. of Colo- 
rado, Denver. 

Guaranty Mutual Fire Underwriters, Dallas, 
Texas. 

Hartland-Cicero Mut. Hail and Tornado, Ap- 
pleton, Wis. 

Home Mutual ,Fire Ins. Co., Buckhannon, W. 
Va. 

Homestead Fire Ins. Co. of St. Louis. 

Johnson County Mutual Fire Ins. Co., Vienna, 
Ill. 

Lewiston Mutual Fire Ins. Co., Lewiston, Me. 

Michigan City Mutual Ins. Co., Michigan City, 
Mich. 

Midwest Mutual Fire Association, Des Moines, 
Iowa. 

Motor Transit Mutual Ins. Co., Chicago, III. 

Mt. Carroll Mutual Fire Ins. Co., Mt. Carroll, 
Til. 

National Co-operative Hail Assn., Omaha, 
Neb. 

Pennsylvania Motor Federation Mutual Ins. 
Co., Philadelphia. 

Peoples Mutual Auto Ins. Co., Beaver Dam, 
Wis. 

Pioneer Mutual Automobile Ins. Co., Muskogee. 
Okla 

Pheenix Mutual Auto-Insurance Co., Muskogee, 
Okla. 

Pheenix Mutual Fire Ins. Co., Newark, N. J. 

Plains Mutual Ins. Co., Forrest, New Mexico. 

Public Mutual Fire Ins. Co., Dallas, Tex. 

Remsen Mutual Fire Ins. Assn., Remsen, Ia. 

Rockcreek Township Farmers Mutual Ins. Co., 
Uniondale, Ind. 

Slavonic Mutual Fire Ins. Co., Houston, Tex. 

Valley Mutual Ins. Co., Roswell, New Mexico. 


New Lloyds, Reciprocal and Inter-Insur- 
ance Associations 


Farmers National Ins. Underwriters, Kankakee, 
Ill. 

Midwest Lumbermens Inter-Insurance Ex- 
Change, Lincoln, Neb. 

Preferred Underwriters of New York, New 
York. 

Valley Auto Insurance Exchange, Saginaw, 
Mich. 
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AMERICAN EQUITABLE ASSURANCE 
COMPANY 
New York, N. Y. 

Automobile Business on Pacific Coast Sold 

The American Equitable Assurance Company 
of New York, N. Y., has reinsured its auto- 
mobile business on the Pacific Coast, amounting 
to about $100,000, in the Associated Industries 
of San Francisco. Though the American Equi- 
table does not do an automobile business in any 
other part of the country, it has participated in 
this field on the Pacific Coast for approximately 
eighteen months. The desire of officials to 
make the company’s operations throughout the 
United States uniform, was it is said, the mo- 
tive prompting the sale. 


AMERICAN LLOYDS 
Duluth, Minn. 
Expected to Start Operation Soon 

The American Lloyds of Duluth Minn., 
which has been in the process of organization 
since 1925, is expected to begin business in the 
near future. Milton McCabe, secretary and 
treasurer of the International Elevator Com- 
pany, has been elected president, and Peter 
Eimon, of the Eimon Mercantile Company, has 
been made vice-president. The position of un- 
derwriting manager is held by George B. Ray, 
formerly of the Commercial Union, who is also 
vice-president of American Lloyds. The as- 
sistant secretary is C. H. Bagley, president of 
Bagley & Co., and the position of assistant un- 
derwriting manager is held by Frank E. Bush, 
formerly affiliated with the Continental at Du- 
luth. 

This association is strictly a Lloyds propo- 
sition and will confine its operation to the Mid- 
dle Western States until growth of business 
warrants a countrywide expansion. The con- 
cern is patterned after the London Lloyds ex- 
cept that the underwriting subscribers are com- 
posed of many small subscribers together with 
a few large ones. Each subscriber participates 
in the underwriting of each separate undertak- 
ing in that proportion that the amount of his 
subscription paid in bears to the total amount of 
all subscriptions paid in on the day the policy 
was underwritten. Each subscribing under- 
writer deposits with his power of attorney in 
trust in the City National Bank of Duluth from 
$100 to $5000 in quick negotiable securities that 
will be acceptable to the insurance department, 
as underwriting capital, surplus or guarantee 
fund. The interest on such trust deposits ac- 
crues directly to each subcribing underwriter. 
At the same time that such subscription is made 
and securities deposited the subscribing under- 
writer deposits $25 in cash for each $100 unit 
of securities deposited, the latter cash payment 
being for organization expenses and attorneys’ 
fees. 

The company proposes to operate on the 
stock plan charging full rates only and paying 
Union Graded Scale commissions. The assured 


or policyholder does not participate in the 
profits, all such profits going to the subscribing 
underwriters. 


ATWOOD FIRE INSURANCE COMPANY 
New York, N. Y. 
Outstanding Stock Sold—Capital and Sur- 
plus Reduced 

Henry I. Brown, president of the Atwood 
Fire Insurance Company of New York, N. Y., 
and his associates have sold the entire out- 
standing stock of the company to the Corroon 
& Reynolds organization. The capital and sur- 
plus have been reduced from about $900,000 to 
$300,000 and it is planned to merge the company 
with the Knickerbocker Insurance Company of 
New York as soon as prerequisite legal moves 
are completed. 


GUARANTY FIRE INSURANCE 
COMPANY 
Providence, R. I. 
Directors Increase Capital to $750,000 

The board of directors of the Guaranty Fire 
Insurance Company of Providence, R. I., have 
recently voted to increase the paid-up capital 
from $400,000 to $750,000. As the authorized 
capital is $1,000,000 the approval of the stock- 
holders on this increase is not necessary. 
Thirty-five hundred shares of new stock will 
be isued to stockholders at $200 a share, par 
value $100, thus increasing the surplus by $350,- 
000. 
Full payment on the new issue will be due on 
January 15, but as some stockholders have be- 
fore December 31 made their payments, the 
company receiving $105,000 on capital account 
and an equal amount on surplus account, the 
annual statement of the company, as of Decem- 
ber 31, 1926, showed a paid-up capital of $505,- 
ooo. 

The Guaranty Fire, which was organized in 
1925, and is one of the three Rhode Island com- 
panies of which E. G. Pieper is president, as 
of December 31, 1925, had total admitted as- 
sets of $901,557, net premiums of $178,626 and 
a total income of $580,725 (including $400,000 
surplus paid in). 


NEW BRUNSWICK FIRE INSURANCE 
COMPANY 
New Brunswick, N. J. 

Company to Enter Million-Dollar Class 

At a special meeting of stockholders of the 
New Brunswisck Fire Insurance Company of 
New Brunswick, N. J., the recommendation of 
the board of directors thta the capital be in- 
creased to $1,000,000 was approved. The pres- 
ent “authorized” capital is $400,000 and the 
“outstanding” capital is $300,000. It is under- 
stood that the new issue when completed will 
be sold at $20 per share, par value, $10, thus 
providing an equal amount for surplus. 

The resolution recommending the increase, 
is in the following terms: “Resolved that it 
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is advisable that the authorized capital stock 
of this company be increased from $400,000 to 
$1,000,000, said additional $600,000 to consist 
of 60,000 shares of par value of $10 each.” 

According to a notice sent to stockholders 
dated December 23, the increase in capital “is 
simply for the purpose of restoring the ‘au- 
thorized’ capital to where it stood before the 
decrease in 1922, and permit the directors to 
increase the ‘outstanding’ capital from time to 
time, up to $1,000,000, whenever, in their judg- 
ment, conditions warrant an increase, thereby 
avoiding amending the charter every time an 
increase is deemed advisable.” 


MERCURY INSURANCE COMPANY 
St. Paul, Minn. 
Company Increases Capital 

The Mercury Insurance Company, of St. 
Paul, Minn., is increasing its capital stock 
from $500,000 to $600,000. Stock is being is- 
sued at a price which will provide an additional 
$300,000 to surplus account. The new issue will 
be purchased by the St. Paul Fire and Marine 
Insurance Company, which owns all the stock 
of the Mercury Insurance Company. 


PEOPLES FIRE INSURANCE COMPANY 
Frederick, Md. 
Stock Repurchased by President Coblentz 
The stock of the Peoples Fire Insurance 
Company of Frederick, Md., which Emery L. 
Coblentz, president of the concern, sold to Cor- 
roon & Reynolds in 1924, is going to be repur- 
chased under an agreement recently entered into 
between the parties. From the point of view 
of the company, the resale will have a beneficial 
effect; as the business of the Peoples Fire In- 
surance Company is received, to some extent, 
from the agencies of the Eastern Underwriters 
Association and the other companies under the 
management of Corroon & Reynolds have de- 
cided not to join the association. The resale, 
therefore, will tend to harmonize and preserve 
the agency plant of the company. 


PENNSYLVANIA MOTOR FEDERATION 
MUTUAL INSURANCE COMPANY 
Philadelphia, Penna. 

New Company May Issue Policies on 
Either Participating or Non-Partici- 

pating Plan 

With a cash premium being paid in either 
event, policies may be issued on the participat- 
ing or non-participating plan according to the 
by-laws of the Pennsylvania Motor Federation 
Mutual Insurance Company of Philadelphia, 
Penna., which also provides that each and 
every member must assume an additional con- 
tingent liability equal to the specified premium. 

This new mutual was licensed and began 
business on May 21, 1926, transacting automo- 
mobile, fire, theft, collision, property damage 
and tornado insurance. The management of 
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the concern is under the supervision of its sec- 
retary and treasurer, James T. Haviland, who 
is vice-president and manager of the Eastern de- 
partment of the Lumbermens Mutual Casualty 
Company and the American Motorists Insur- 
ance Company. 

The officers of the new company are as fol- 
lows: President Robert P. Hooper, director 
of the Keystone Mutual Fire Insurance Com- 
pany and vice-president and treasurer of 
Hooper Sons Manufacturing Company, Phil- 
adelphia; Vic@President Daniel R. Reese, 
counsel for the Delaware and Lackawana Rail- 
road, Scranton, Penna.; Vice-President Charles 
C. Richardson, Bessemer & Lake Erie Railroad 
Company, Greenville, Penna.; and Secretary- 
Treasurer James T. Haviland. 

In addition to the officers of the company, the 
board of directors is composed of the follow- 
ing members: Kane S. Green, president of the 
Automobile Club of Philadelphia; James S. 
Kemper, president of the Lumbermens Mutual 
Casualty Company, the American Motorists In- 
surance Company and the National Retailers 
Mutual Insurance Company; C. A. L. Purmort, 
president of the Ohio Underwriters Mutual In- 
surance Company and secretary of the Central 
Manufacturers Mutual Insurance Company; H. 
G. Kemper, vice-president of the Lumbermens 
Mutual Casualty Company, the American Mo- 
torists Insurance Company and the National 
Retailers Mutual Insurance Company; and E. 
I. Atlee, president and treasurer of the Phila- 
delphia Manufacturers Mutual Insurance Com- 
pany and secretary-treasurer of the Standard 
Mutual Fire Insurance Company. 


SECURITY INSURANCE COMPANY OF 
NEW HAVEN 
New Haven, Conn. 


Authorized Capital to Be Increased to 

$3,000,000—Roth Elected President 

At the annual meeting of stockholders of the 
Security Insurance Company of New Haven, 
to be held on January 31, 1927, the recommen- 
dation that the authorized capital of the com- 
pany be increased from $2,000,000 to $3,000,000 
will be voted upon. When the capital increase 
is consummated the amount of capital will be 
equal to the limit permitted by charter. 


The notice sent to stockholders concerning 
the proposal states that “the continuous expan- 
sion of the company’s business makes it advis- 
able that the directors be vested with power to 
issue the remainder of the authorized capital, 
and 40,000 additional shares at not less than 
$50 will be issued as the directors deems for 
the best interest of the company.” 


At the present time the company has an out- 
standing paid-up capital of $1,500,000 and, as 
of December 31, 1925, total admitted assets of 
$10,179,904, a net surplus of $2,486,230 and net 
premiums of $5,686,584. 

The proposed increase in capital will, it is 
understood, have no effect whatsoever on the 
previous authorization, of which 20,000 shares 
still remain unissued. 


Victor Roth, vice-president and general man- 
ager of the Security, and president of the East 





and West Insurance Company, was recently 
elected president of the Security Insurance 
Company to fill the vacancy caused by the death 
of John W. Alling. Mr. Alling’s place on the 
board of directors will be assumed by Burton 
Mansfield, former insurance commissioner of 
Connecticut. 





TRINITY FIRE INSURANCE COMPANY 
Dallas, Texas 
Capital Stock Increased 

The Trinity Fire Insurance Company of 
Dallas, which was formed about a year ago 
by R. A. Belknap, of Dallas, and J. E. Jarratt, 
of San Antonio, to write fire and marine in- 
surance has recently voted to amend its charter 
so that the capital stock can be increased from 
$500,000 to $650,000. It is the intention of the 
officials to increase the capital to $1,000,000 in 
the future. 


UNITED MERCHANTS INSURANCE 
COMPANY 
Jersey City, N. J. 
Company to Be Liquidated 

Plans for the liquidation of the United Mar- 
chants Insurance Company of Jersey City, 
N. J., have been completed by the Corroon & 
Reynolds organization which purchased the en- 
tire outstanding stock of the company last 
July. The American Equitable Assurance Com- 
pany reinsured the entire business of the United 


“Merchants subsequent to last year’s sale, in 


conformity with the plans motivating the pur- 
chase, and the business is now being renewed in 
the United Merchants Underwriters of the 
American Equitable. 


NEW ENGLAND FIRE INSURANCE 
COMPANY 
Pittsfield, Mass. 
Examination by the Massachusetts Insur- 
ance Department 


A report of the examination by the Massa- 
chusetts Insurance Department into the condi- 
tion and affairs of the New England Fire In- 
surance Company of Pittstield, Mass., was re- 
cently filed with Commissioner Wesley E. 
Monk. The report, which is dated December 
I, 1926, is as follows: 

A report of the regular triennial examination 
of the New England Fire Insurance Company, 
of Pittsfield, Mass., which includes a statement 
of the financial condition at the close of busi- 
ness November 10, 1926, is herewith respect- 
fully submitted. 





Income 
Det QUOURIMINE S66 see-c tiene sece<wus $ 192,789.20 
Gross interest on 
Mortgage loans ........ $10,426.67 
Bonds and stocks....... 29,117.32 
Bank deposits ......... 1,176.49 40,720.48 
BOctOWed SURF 6 oxce'o 65 ss5c ne cesmss 350,000.00 
Gross profit on sale or ma- 
turity of 
MER: -«sécth diewaween $ 3,719.50 
BOERS oan s 0 55wSh 5645 28,610.20 32,329.70 
ROL: GE dss sia Kseseneecue $ 230,260.98 
Ledger assets, December 31, 1925..... 891,008.61 
Dated) «coon ciate ean aes $1,121,269.59 
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Disbursements 
Net losses paid......-sccseeecces ese 106,937.44 
Loss adjustment expenses......+..-- 2,444.16 
Commissions ..+-e+e+eeeeeeeseereres 40,880.36 
Field supervisory expenses.........++ 6,694.47 
Salaries and fees—directors, officers 

OU CIOEME. 6c cccicecscoveevntnckses 17,088.53 
eee eee Wore Ire x eee ee 1,563.25 
Furniture and fixtures...........+++- 846.54 
Maps, including corrections........... 36.90 
Inspections and surveys, including un- 

derwriters’ boards and tariff asso- 

BR Oe Pee rere ro or 354.00 
FGGRT al CARES. ois. cceisieeen se 5 0u ole Caren ece 855.03 
Other taxes, licenses and fees........ 2,547.19 
Postage, telegraph, telephone, exchange 

BNE CEPTOOS asc cc ccccceccecvasiees 1,728.38 
Legal expenses ....... pec sccvensesces 785.44 
Advertising and subscriptions, $1,767.- q 

61; printing and stat’y, $2,343.36.. 4,110.97 
Settlement of reinsurance contract.... 26,697.04 
EURO, CIE. doce cae tiscedacntedees 3,476.44 
Sundries ....-ssceecseeccecccceceees 821.51 
Borrowed money repaid...........+. 125,000.00 
Interest on borrowed money.......... 341.67 
Dividends to stockholders............. 33,750.00 
Gross loss on sale or ma- 

turity of 

Rr ae ear $ 372.81 

MEE, as Cou eerrane cos 8,834.40 9,207.21 
Gross decrease by adjustment in book 

VENUE OE, QUOEIE 6 < circcccsasc ences 850.00 

Total disbursements ...........+. $ 305,255.81 
AMER sain ssid Scsiesis weiss stre aces $ 816,013.78 
Ledger Assets 
Mortgage loans on real estate........ $ 304,300.00 
Book value of bonds...... $119,426.25 

RROD. ./.6'n'nd 4 SN eae eer 402,116.51 521,542.76 
Deposits in trust companies and banks 

DE SURGEON. o.5'sic:c.cce's ois b ac tucwaas eine 40,833.61 
SUSPENSE 2... cece cecvescrecccccesses 1,925.00 
Funds deposited with treaty companies. 3,424.20 
Agents’ and companies’ balances (net). 56,011.79 

Wetel ‘ledger GaGOtSs 5 56 sesoceccicis $ 816,013.78 
Non-Ledger Assets 
Interest accrued on 

TRRMORERIOD. 65.6 ce e:d,0:0005.0 $5,463.88 

BONER cor cccscccvcce 1,806.04 

BAU GODOSS oi. 500 00s 65.12 7,325.04 
Reinsurance recoverable on paid losses 3.31 

CORR MEER sa iscidgociesndien Paae etre $ 823,342.13 
Deduct Assets Not Admitted 
SUNNRNE, boo seclnis seek wen $1,925.00 

Agents’ balances _repre- 

senting business written 

prior to August 1, 1926. 1,433.86 
Book value of bonds and 

stocks over market value 45,466.45 $ 48,825.31 

Total admitted assets............ $ 774,516.82 
Liabilities 
eS ae $ 31,882.15 
Estimated expenses of investigation and 

adjustment of losses............... 625.00 
Unearned premiums ................. 8,362.58 
Int. due or accrued on borrowed money 218.75 
Sal., exp. and accounts due or accrued 504.74 
Federal, State and other taxes due or 

MONTUEE, ca grncic se vele's cose e's ccs bo cars 447.32 
Contingent commissions due or accrued 1,262.39 
Due and to become due for borrowed 

MNS? ed OS are E8incwwe or8\GsCaigiee) sine dealers 225,000.00 
Due for reinsurance...............6. 3,027.22 
Due under cancelled treaty........... 26,171.63 

Total liabilities ...............4. '$ 297,001.78 
Capital paid UP........... $300,000.00 ‘ 
Surplus over all liabilities. 177,515.04 
Surplus to policyholders............. 477,515.04 

AMM Saciepssaacewaceccsnwocesen $ 774,516.82 


The company was incorporated in 1920 to 
transact a reinsurance business and until 1925 
derived its entire premium revenue from rein- 
surance treaties. Its experience during this pe- 
riod has not differed from that of the other 
reinsurance companies who have found this 
form of underwriting generally unprofitable. 

During 1925 the directors decided to termi- 
nate practically all the outstanding reinsurance 
treaties, establish an agency force and enter the 
direct writing field. The contract with the for- 
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mer manager whose office was located at New- 
ark, N. J., was canceled, as were also the direct 
treaties reporting to that office. The participa- 
tion in the Eagle Pool, known as Pool A, was 
terminated, as of September 30, 1925; the par- 
ticipation, known as Pool B, as of March 31, 
1925; Pool C, as of December 31, 1925, and 
Pool D, August 31, 1926. Two other treaties 
negotiated by the home office have been recently 
canceled, one as of October 25, 1926, and the 
other on November 5, 1926. 

In connection with the direct, writings, four 
contracts were executed to provide facilities for 
reinsuring the surplus lines and an agreement 
entered into with one of the larger companies 
to cede a certain percentage of the net reten- 
tions. By mutual agreement, the latter com- 
pany was to supervise the underwriting and 
also take care of much of the accounting de- 
tail. The arrangement relative to the under- 
writing is still in effect. 

This examination was begun on June 15th 
at the home office in Pittsfield. The usual veri- 
fication was made of the accounts, records and 
vouchers and a statement. prepared showing the 
financial conditions oi March 31, 1926, that be- 
ing the latest date for which complete returns 
were then available. ‘The assets were verified 
and also such of the liabilities as could be as- 
certained from the home office records. The 
liabilities for “Pool D” and the terminated con- 
tracts handled through the Newark office were 
determined by an inspection of the records and 
accounts kept by the manager. 

The reinsurance contract that involved the 
largest volume of business was assumed De- 
cember I, 1925. Statements showing the pre- 
miums written and losses and commissions paid 
had been received but no report had been sub- 
mitted of the estimated losses outstanding. The 
office in Baltimore, Md., where the loss records 
were kept was, therefore, visited and this com- 
pany’s participation in the reserve for pending 
claims of March 31st drawn off. The experi- 
ence of the first four monihs as disclosed by 
this examination showed a heavy underwriting 
loss that would seriously deplete the company’s 
surplus. Some time after this contract had 
bee entered into, certain information was di- 
vulged that, the company felt, justified it in 
canceling the treaty. As a result of the action 
taken to bring this about, an agreement was 
executed by all ihe parties interested on No- 
vember Ist that not only terminated the existing 
contract without serious loss to this company 
but relieved if of any future liability there- 
under. 

As soon as this transaction was completed a 
further examination of the records and ac- 
counts from March 3ist to November 1oth was 
undertaken and the above staiement prepared 
showing the cordition of the company on the 
latter date. Practically all the previous rec- 
ommendations relative to the installation of 
the necessary records for a direct-writing com- 
pany had been or were in process of being car- 
ried out, and the company should be able in the 
future to compile a statement of its condition 
from the data in its home office. 


Assets 
MortcacE Loans.—On November tIoth the 





company had loaned $304,300 on fourteen first 
mortgages on property located in Springfield, 
Mass. The notes, deeds, and other papers were 
examined in connection with each loan. All 
notes bear interest at six per cent. The interest 
due had been collected in every instance and 
credit has been allowed in the foregoing state- 
ment for the amount accrued as of November 
10th. 

The certificates of valuation had not been 
recorded on the books of the company as re- 
quired by section 63, chapter 175. 

Stocks AND Bonps.—The securities owned 
were examined and counted at the Agricultural 
National Bank in Pittsfield. A portion of the 
bonds and stocks were pledged as security for 
two notes for borrower money, one for $150,- 
ooo and the other for $75,000. The collateral 
for both loans was submitted to your examin- 
ers for inspection. 

The following exhibit shows the amounts in- 
vested in each class of securities and the market 
values allowed as of November 10, 1926: 


Market 

Bonds Book Value Value 
United States Government.. $10,300.00 $10,275.00 
WOAH cog ceca ccewcaekens 9,975.00 10,000.00 
Mescella@eeus 6c ccceeoccsus 99,151.25 97,935.00 


$119,426.25 $118,210.00 








Stocks 
Mitscellameeus cc cccccscccves $402,116.51 $357,866.31 
VGA sa cccccewsvevciases $521,542.76 $476,076.31 


During the past three years the company has 
taken advantage of the investment market to 
realize as great a profit as possible from this 
source as an offset to the losses sustained from 
underwriting and has traded extensively in se- 
curities that would not have been acquired if 
the stocks and bonds had been purchased as 
perinanent investments. 

The values allowed in the above statement 
were based on the market quotations of No- 
vember roth. Credit has also been included 
for the accured interest on the bonds. 

AGENTS’ AND COMPANIES’ BALANCES.—The 
amounts due to and from agents and companies 
were drawn off and the balances due more than 
ninety days and determined and disallowed. 

The large net credit balance was produced by 
recent cancellation of reinsurance portfolios 
for which settlement had not yet been made. 

Liabilities 

Losses.—The reserve set up for pending 
losses includes the estimated amounts due on 
direct contracts as determined from an inspec- 
tion of the home office loss register and claim 
papers and the estimated liability for unsettled 
claims incurred prior to the date of cancella- 
tion on various terminated reinsurance treaties. 

UNEARNED PremMIuMS.—The only premiums 
in force at the close of this examination were 
those written on the company’s own policies. 
Hollerith cards had been purchased for all 
writings, cancellations and reinsurance other 
than so-called “quota” share contract, the lat- 
ter being ascertained automatically. The cards 
were sorted and tabulated by the Library Bu- 
reau at Boston where the results were drawn 
off by your examiner. ‘The amount unearned, 
computed on a monthly pro rata basis, has been 
set up as a liability. 





BorrowED Money.— This represents the 
amount due on the two notes for $150,000 and 
$75,000 respectively, dated November 3, 1926, 
which were referred to in a previous paragraph. 

Att Otuer Liasititirs—The reserves for 
unpaid bills, accrued taxes, commissions, etc., 
were acertained from the records and accounts. 

CapitaL Stock.—An examination of the 
stock ledger and stock certificate books showed 
15,000 shares outstanding of a par value ot 
$20 each. At a special meeting of the stock- 
holders, October 2, 1925, it was voted to reduce 
the former par value to $20 per share and to 
issue five new snares for each old share. The 
directors voted, at a special meeting, December 
7, 1925, to increase the capital from $200,000 to 
$300,000 by issuing 5,000 shares of new stock 
at $40 per share, $20 for capital and $20 for 
surplus. The entire amount was subscribed be- 
fore December 3Ist. 

The capital was ont invested as prescribed by 
Section 63 for about four months during 1925 
and for the same period during 1926. Care 
should be taken that this requirement is com- 
plied with at all times. 

SurpLus.—The $300,000 contributed to sur- 
plus when the company was organized in 1920 
had been reduced to $139,864.67 on December 31, 
1922, the date of the previous examination. The 
requirement that all expenses including com- 
missions be charged off in the year when paid 
and full reserves carried was responsible for 
part of this reduction. The entire amount of 
the decrease in surplus did not represent an 
actual loss to the stockholders on that date. 
During 1925, as stated above, the stockholders 
contributed $100,000 additional surplus. After 
canceling all reinsurance contracts and taking 
credit for all return commissions, the surplus 
on November 10, 1926, was only $177,515.04. 
On that date, the gross premiums in force 
amounted to less than $65,000, of which the 
confpany’s net retention was less than $10,000. 

Having withdrawn entirely from the reinsur- 
ance field which has proved so unprofitable, it 
now remains for the directors to decide what is 
to be the future policy of the company and 
along what lines it is to be developed. 

The stockholders have received dividends 
regularly since the company was organized and 
while the profits from investments might have 
justified such action, the underwriting losses 
were such that a more conservative policy 
would appear to have been wiser and the divi- 
dends waived until a substantial surplus had 
been accumulated. 

Officers 

President, H. Calvin Ford; vice-president, 
Winthrop M. Crane, Jr.; secretary, Carl B. 
Gale. 

Directors 

George B. Adams, Cummings C. Chesney, 
Carl B. Gale, Clement F. Coogan, Benjamin 
M. England, H. Calvin Ford, William H. 
Pritchard, Charles G. Bancroft, E. Elmer 
Foye, Walter C. Kellogg, Winthrop M. Crane, 
Jr., Irving D. Terrey, Kelton B. Miller, James 
R. Savery, George H. Tucker. 

Respectfully submitted, 
KaTHERINE M. O’LEary, 
Chief Examiner. 
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FRAUD 
Great American Ins. Co. of New York vs. 
Suarez, Supreme Court of Florida 
109 Southern Reporter 299 

Fraud must be specifically alleged and 
proved, and where it is set up as a defense 
to a contract, the fraud must be intimately 
connected with the contract or subject matten 
of litigation. If it is such that the contract 
would not have been executed except for its 
perpetration, the fraud is material and viti- 
ates the contract. But if the contract would 
have been similarly executed, regardless of 
whether the fraud was perpetrated or not, 
it is not material and does not invalidate the 
contract. 

The insurance company executed a policy of 
fire insurance covering a certain stock of goods 
in Tampa, Fla., composed of automobile tires, 
tubes and appurtenances in the amount of $5000. 
Five days after the issuance of the policy, the 
stock of goods so insured was destroyed by 
fire and payment having been refused by the 
company, an action was instigated to recover 
under the terms of the policy. 

The jury returned a verdict in favor of the 
insured and a final judgment was entered there- 
on. A motion for a new trial having been de- 
nied, a writ of error was taken to the Su- 
preme Court of Florida. In its plea raising a 
defense of fraud, the insurance company 
stated : : 

“That the contract herein sued upon, called 
a policy, a copy of which is attached to plain- 
tiff’s declaration, among other things, provides 
as follows: 

“This entire policy shall be void, if the in- 
sured (meaning thereby the plaintiff) has con- 
cealed or misrepresented in writing or other- 
wise, any material fact or circumstance con 
cerning this insurance, or the subject thereof, 
or in case of any fraud or false swearing by 
the insured, touching any matter relating to this 
insurance, or the subject thereof, either before 
or after a loss.’ 

“And that the plaintiff fradulently misrep- 
resented a material fact concerning this said 
insurance, in this: That the plaintiff by fraud- 
ulent representation and with the intention of 
defrauding and harming the defendant falsely 
represented to the defendant that the property 
to be covered by said policy, consisting of a 
large number of new automobile tires, and new 
automobile tubes and appurtenances thereto, of 
a value or more than $5000 and the plaintiff 
then and there represented to the defendant that 
the property upon which said insurance was 
then and there secured of the defendant con- 
sisted as aforesaid, of a large number of new 
automobile tires and new automobile tubes and 
appurtenances thereto, of a value of more than 
$5000, and that thereupon this defendant, full 
believing and relying upon said representation 
of the plaintiff and being solely induced by said 
representation of the plaintiff, then and there 
executed the policy to the plaintiff now sued 


upon, whereas in truth and in fact said repre- 
sentation was absolutely false and fraudulent, 
and made by the plaintiff for the sole purpose 
of deceiving the defendant and inducing the de- 
fendant to issue the policy insuring the prop- 
erty aforesaid, and whereas in truth and in fact 
the said plaintiff did not then and there have 
and did not then and there own and possess in 
the premises aforesaid any new automobile tires 
and new automobile tubes and appurtenances 
thereof whatever of a value of more than $5000, 
as represented to the defendant, but, on the 
contrary, all of the so-called automobile tires 
and tubes owned by the plaintiff and contained 
in the premises and covered by said insurance 
policy were old, worn out, and discarded auto- 
mobile tires and automobile tubes and appurte- 
nances, and of practically no value whatever, to 
wit, of the value of $10 and that this defendant, 
relying entirely on said false and fraudulent 
representation aforesaid of the plaintiff, and be- 
lieving the same to be true, was induced there- 
for, and thereby alone induced, to issue the 
policy herein sued upon, all of which fraudu- 
lent and false representations were then and 
there well known to the plaintiff to be false and 
untrue, and were then and there fraudulently 
made to the defendant by the plaintiff for the 
sole purpose of securing the insurance herein 
sued upon, and of this the defendant puts him- 
self upon the country.” 

In pursuing its appeal, the company assigns 
as a cause of error the striking out of the fore- 
going plea and the Court of Appeals in up- 
holding the contention of the insurer and re- 
versing the judgment of the lower court states: 

“Fraud is never presumed, and in order to 
entitle a party to relief either at law or in 
equity on that ground, it is essential that the 
fraud be idstinctly alleged in the pleadings so 
that it may be put in issue and evidence there- 
of given. This rule is applicable as well to 
the pleadings of the plaintiff as to those of the 
fraud be distinctly alleged in the pleadings so 
evidence of fraud will not be received. 

“In alleging fraud, it is well settled both at 
law and in equity that the mere general aver- 
ment, without setting out the facts upon which 
the charge is predicated, is insufficient. 
Whether fraud be allegd in the declaration, 
complaint, or bill, or set up by way of defense 
in the plea, answer, or replication, it is essen- 
tial that the facts and circumstances which con- 
stitute it should be set out clearly, concisely, 
and with sufficient particularity to apprise the 
opposite party of what he is called upon to an- 
swer. 

“The reason for the rule so stated is that 
fraud is a conclusion of law from facts stated, 
and it is a well-settled rule of pleading that 
facts, and not legal conclusions, are to. be 
pleaded. Mere general averments of fraud or 
the fraudulent conduct of a party, without the 
facts, do not constitute a statement upon which 
the court can pronourice judgment. -It is not 
necessary, however, that all the miriute facts 
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WHAT THE RECENT CASES HOLD 

“Where an insurance company issued and de- 
livered a policy of insurance and accepted in 
payment of the premium a promissory note of 
the insured, showing that its consideration was 
the identical policy, the insurance company will 
be held to have waived the provision of the pol- 
icy that it should be valid only when signed by 
the local agent, and a plea of failure of con- 
sideration was no defense to a suit upon the 
note.” (A£tna Ins. Co. vs. Spillers, Court of 
Appeals of Georgia, Division No. 2, 134 South- 
eastern Reporter 791.) 





A policy of fire insurance is invalidated un- 
der its terms where the insured failed to com- 
ply with that provision of the policy requiring 
him to keep his books, concerning stock of 
merchandise, in a fireproof safe and as a result 
thereof one of the essential books was burned. 
(Wright vs. Union Ins. Co. of Indiana, Circut 
Court of Appeals, Fifth Circuit, 13 Federal 
Reporter [2nd] 612.) 





It is error to grant a non-suit, where com- 
pliance with the contract sued upon was proved 
by a fair preponderance of the evidence. (For- 
man vs. Attna Ins. Co., Court of Appeals of 
Georgia, 134 Southeastern Reporter 838.) 





Where a fire insurance policy covering per- 
sonalty provides that the policy shall be void 
if the subject of the insurance is or becomes 
incumbered by a chattel mortgage, such incum- 
brance is a good defense to an action on the 
policy. (Hartford Fire Ins. Co. vs. Jones, Su- 
preme Court of Arizona, 250 Pacific Reporter.) 





Where the agent is not employed by the in- 
sured to collect the claim and the adjuster is not 
authorized to bind said agent to pay the claim, 
an agreement in proof of loss prepared by the 
adjuster, whereby the insured agreed that the 
payment of the claim to the company’s local 
agents should be a settlement thereof, is not 
binding on the insured. (Toffenetti vs. Mellor 
et al., Supreme Court of Illinois, 153 North- 
eastern Reporter 744.) 








tending to establish or confirm the allegation 
should be set forth; a general averment of the 
facts from which, unexplained, the conclusion 
of law arises is sufficient. 

“There is no standard by which it may be de- 
termined whether fraud charged is material. If 
set up as a defense it must relate specifically 
to the contract or the subject matter in litiga- 
tion, and if it can be shown that the alleged 
fraud was such that if it had not been per- 
petrated the contract of insurance would not 
have been executed, then it becomes material 
and would vitiate the contract; but if it be 
shown that the contract of insurance would 
have been executed in the manner that it: was 
if the fraud had not been perpetrated, then it 
cannot be said to ‘have: been material.’ 
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Fire Insurance Stocks 





A REVIEW .OF THE MONTH 

Fire insurance stocks were in greater demand 
during the month of January, with prices 
decidedly firmer. In one or two instances ad- 
vances of several points have taken place. 
Some of the stocks in demand were: Great 
American, Pacific Fire, National Fire and 
Stuyvesant. 

One of the first 1926 reports released for 
publication is that of the Fidelity Phenix Fire 
Insurance Company of New York. Earnings or 
profits from investments were substantially less 
than reported in 1925. A number of other 


changes were also noticeable. Lower earnings 
from investments will probably be the rule in 
most of the reports and not the exception, as 
the high level of the stock market in general 
has reduced the opportunities for remunerable 
investments almost to the minimum. The com- 
pany reports a net income of $3,616,172 after 
expenses, losses and reserves, equal to $18.08 
a share earned on 200,000 shares of stock, par 
value $25, which were outstanding practically 
the entire year. In December a stock dividend 
of 100 per cent was declared payable January 
10, 1927, to shareholders of record December 


Recent Market Quotations 


Div. 
Capital Par Per Div.$ 
Name of Co. Location $ Value Share Dates Bid Asked 
Aetna Ins. (Fire)..... Hartford, Conn... 5,000,000 100 24.00 J-A-J-O 505 515 
Agricultural Ins. Co...Watertown, N. Y. 1,000,000 50 11.00 J-A-J-O 250 sere 
Altiance Ins... 5.055665 Philadelphia..... 1,000,000 10 2.00 T:&¥J. 48 52 
Am. Alliance......... New York....... 2,000,000 100 16.00 J-A-J-O 318 322 
Mit EGE CO. .-0/oi65:c0)s OWES 6/5 < acevs 4,000,000 5 1.00 J-A-J-O 22 24 
Automobile Ins. Co...Hartford........ BOOP O00O TOR) .xcen estess 250 270 
Bankers & Shippers...New York....... 1,000,000 100 10.00 J-A-J-O 285 300 
Boston Ins. Co....... PEGA EAN Foo. .5 <5 2,000,000 100 16.00 J-A-J-O 450 460 
Buffalo: Insiiic% 6.3.6 si Buffalo, N. Y.... 1,000,000 100 12.00 F-M-A-N 330 oe 
Camden Fire......... Camden, N.J.... 2,000,000 5 70 J. &J. 154% 16% 
Carolma: Ind... ...6. 66. Wilmington, N.C. 500,000 10 1.00 Jj. &f. 34 36 
Chicago F.& M...... Oe ae 1,000,000 10 .80 M-J-S-D 10 14 
City of New York....New York....... 1,000,000 100 12:00 J. @f. 280 285 
Continental.......... New York....... 10,000,000 25 6.00 J. &J 136 138 
Detroit F. & M...... OS ae ee 1,000,000 80 8.00 M-J-S-D 150 nee 
Dubuque F. & M..... Dubuque, Ia..... 500,000 100 20.00 Jj. &J. 280 
Fidelity-Phenix...... New York....... 10,000,000 25 6.00 J. &J. 96 98 ; 
Fire Association...... Philadelphia..... 3,000,000 10 Lo eae. 52 531% 
Wise@iietn ss... .s.5:68s65 Newark...5...... 5,000,000 50 11.00 J-A-J-O 218 222 
Fireman’s Fund...... San Francisco.... 5,000,000 25 5.00 J-A-J-O 88 93 
Franklin Fire. ....... Philadelphia..... 1,000,000 25 7.00 J-A-J-O 183 188 
Glens Fails. 25 6/5650. 2 Glens Falls, N. Y. 2,500,000 10 1.60 J-A-J-O 40 42 
Globe and Rutgers... . New York....... 3,500,000 100 36.00 J-A-J-O 1570 1600 
Great American...... New Vork:. << :.. 12,500,000 100 16.00 J-A-J-O 300 305 
‘Hanover Fire........ New York....... 1,500,000 50 5.00 J-A-J-O 211 216 
Hartford Fire........ Hastiord. ......... 10,000,000 100 20.00 J-A-J-O 505 515 
Home Ins. Co........ New York....... 18,000,000 100 18.00 J. &J. 379 383 
Importers & Ex...... New York....... 1,000,000 25 3.50 F.&A. 70 75 
Ins. Co. of N. A......Philadelphia..... 7,500,000 10 2.0) J. &j. 54 56 
Ins. Co. of State of Pa. Philadelphia..... 1,000,000 100 8.00 J.&J. 200 
Marquette-Pittsburgh.Chicago......... 300,000 ) Se ee ae 12 
Mechanics........... Philadelphia..... 600,000 25 2.50 F-M-A-N 60 ae 
Milwaukee Mech..... Milwaukee...... 2,000,000 10 2.20 J-A-J-O 34 36 
National Fire........ Hartiord. ...:.'..< 3,000,000 100 20.00 J-A-J-O 740 750 
National Liberty..... New Vosk.....;.. 1,500,000 50 §.00 D.&J. 417 ee 
National Union...... Pittsburgh...... 2,500,000 100 12.00 J-A-J-O 217 225 
New Hampshire......Manchester...... 2,500,000 100 16.00 J-A-J-O 340 360 
New Jersey.......... Newaek.. «2.6: 1,000,000 20 1.80 F.&A. 35 39 
Niagara Fire......... New York, N. Y. 3,000,000 50 10.00 J-A-J-O 245 252 
Wortnett.. oo o50/65ce New: Yosk:.°..... 1,000,000 100 10.00 J.&J 270 280 
North River... s 6.006 New York....... 2,000,000 25 5.00 J-A-J-O 124 De 
Northwestern Nat’l...Milwaukee....... 1,000,000 100 32.00 M-J-S-D 600 ar 
ON COMMS o6. 5s. c.ce co 1,000,000 100 16.00 F-M-A-N 265 
Pacific Fire.......... New York....... 1,000,000 25 4.00 J-A-J-O 93 97 
Phoenix Fire......... PIGrtiond sc. 05 53 6,000,000 100 20.00 J-A-J-O 505 515 
Prov. Washington. ...Providence...... 3,000,000 100 12.00 M-J-S-D 340 360 
Provident Fire N. H..New York....... 500,000 50 3.00 Jan. 35 Ree 
CMON ios s-5 cricc pae wes New York....... 3,000,000 100 23.38 J. &J 300 a. 
eNO eed ods diet Philadelphia..... 1,000,000 10 2.40 J. &J 22% 23% 
Reelin. oss ie c 8. Hartford: . .i.... 1,600,000 24 6.00 M-J-S-D 81 83 
Rhode Island. ....... Providence. ..... 600,000 100 12.00 J-A-J-O 275 300 
St. Paul F. & M......St. Paul, Minn.... 4,000,000 25 4.00 J-A-J-O 107 115 
Security Ins. Co...... New Haven...... 1,200,000 25 3.00 F-M-A-N 80 85 
Springfield F. & M...Springfield....... 3,500,000 100 16.00. J. & J. 500 510 
Stuyvesant Ins. Co..New York... .... 1,000,000 100 6.00 J-A-J-O 185 ils 
‘Fravelesg . . <463.63:c. « Hartford .« 12,000,000 100 8.33 1200 1210 
United States Fire.... New York....... 2,000,000 20 5.60 F-M-A-N 169 174 
U. S. Merchs. & S....New York....... 1,000,000 100 8.00 M-J-S-D 265 272 
Vittory: 25." es Philadelphia..... 1,000,000 10 2:4 -Ji& Jj. 22% 23% 
Va. Fire & Marine....Richmond.:..... 500,000 25 3.25. Jf.&J. 90 95 
Westchester Fire..... New York......., 1,500,000 10 2.50 F-M-A-N 434%4.. 44% 
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30, 1926, thus increasing the capital stock to 
400,000 shares. On this basis net of $3,616,- 
172, compares with a net income of $3,017,388, 
or $15.08 a share on 200,000 shares in 1925. 

The Guaranty Fire Insurance Company of 
Providence, R. I., has voted to increase its paid-~ 
up capital stock and surplus $350,000, by the 
sale. of new stock to shareholders at $200 per 
share. When this new financing is completed 
the paid-in capital will be $750,000. The 
authorized capital of the company is $1,000,000. 

The Home Insurance Company of New 
York increased its annual dividend rate from 
18 to 20 per cent, and changed the dividend 
dates from a semi-annual to a quarterly asis. 
At the same time an extra dividend of 4 per 
cent was declared for the year 1927. 

The Security Insurance Company of New 
Haven proposes to increase its paid-up capital 
stock from $2,000,000 to $3,000,000. This in- 
crease has been recommended by the board of 
directors, and will be submitted to the share- 
holders for ratification at their annual meeting 
on January 31. The new shares are to be of- 
fered at not less than $50 per share. 

A well-known stock exchange house dealing 
in insurance securities states in its current mar- 
ket letter as follows: “We believe that fire 
insurance companies generally in 1926 will show 
operating results much better than have been 
experienced for the past three years. It will 
undoubtedly be some little time before the final 
results are known for all the companies. Fig- 
ures which have come to hand so far, how- 
ever, are most favorable. We believe that 
these securities as a whole are cheap at pres- 
ent prices and that if money remains easy 
many of these shares will seek higher levels.” 

A comparison of the quotations of a number 
of the leading company stocks as of January 
I, 1927, with those of the corresponding date 
in 1926 reveal a number of interesting changes. 
The averages for the group remain practically 
the same. The Hartford stocks were the prin- 
cipal ones to show losses. Drastic declines oc- 
curred in this group during 1926 which have 
not yet been made up, and which were due to 
special reasons well known to the insurance 
world. 


Bid Bid 

Jan. Jan. 

Name I,1927 1, 1926 
fitna Insurance: 3s. osc! 495 635 
Bankers and Shippers...... 280 285 
Boston Insurance .......... 450 435 
Fidelity-Phenix ........... 194 177 
ic 1) ee eh In arya esa es 190 183 * 
Globe and Rutgers.......... 1,450 1,675 
Great, AmMeriGath «oc < co0 cameo 294 300 
Se Pe ee Nee 200 190 
Efartiord Pires asc eke 495 635 
Home Insurance ........... 378 367 
Insurance Company of N. A. 50 62 
National: Bive:6s «:crciejine-s0% 0 725 785 
INGAMIR oop nana uke kote ean 230 248 
BME accecescuech ates 480 500 
Stuyvesan€’ 2000. 006250288. 180 205 
ERWOEES: 13. SteetiheG bide cds 1,200 1,410 


U..S. Merchants. & Shippers "252 250 
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Recent 


Fire Company Happenings 





At a recent meeting of the stockholders of 
the American Eagle Fire Insurance Com- 
pany of New York, New York, Herbert E. 
Maxson, vice-president of the American 
‘Fore companies, was elected to the board 
of directors. 


The American Fore companies have pro- 
moted assistant secretaries John S. Derby, 
Frank A. Christensen and Summer T. Pike 
to the position of secretaries of each of 
the companies. 


At a meeting of the board of directors of 
the Baltimore-American Insurance Com- 
pany of New York, N. Y., Alfred J. Barrett 
was elected vice-president in addition to the 
position of comptroller which he now holds. 
At the same meeting all the other officers 
of the company were re-elected. 


The Carolina Insurance Company of 
Wilmington, N. C., which is a subsidiary of 
the Home Insurance Company of New 
York, has increased its dividend rate from 
6 per cent semi-annually to 7 per cent semi- 
annually. 


The Camden Fire Insurance Association, 
of Camden, N. J., announces the appoint- 
ment of Thomas L. Rettie to the position oi 
manager of the automobile department at 
the home office. 


The Frankfort Fire Insurance Company 
of Philadelphia, Philadelphia, Penna., re- 
cently declared a dividend of $2 a share, 
which represents a substantial increase. On 
the new basis, the stock will pay an annual 
dividend of $8 per share, the rate formerly 
being $7 per share. The dividend just de- 
clared is payable April 14 to stockholders 
of record on March 31. 


The Glens Falls Insurance Company of 
Glens Falls, N. Y., and the Commerce In- 
surance Company of Glens Falls, N. Y., has 
elected Henry W. Cowles to the position of 
assistant secretary at the home office. Mr. 
Cowles was formerly State agent for both 
companies. 

The Commerce Insurance Company has 
been licensed to do business in North Caro- 
lina with William G. Bottimore of Rich- 
mond, Va., as agent. 


J. C. Bauch is resigning his position as 
Iowa State agent for the Great American 
Insurance Company of New York, N. Y., 
a post he has held for the past nine years. 


Frederick’ H. Wickett, of New York, has 
been elected a director of the Hanover Fire 


Insurance Company of New York, N. Y. 
Mr. Wickett is chairman of the board of the 
Pan American Petroleum and Transport 
Company. 


C. W. Pierce and Charles E. Swan, vice- 
president and treasurer, respectively, for the 
First American Fire Insurance Company of 
New York, N. Y., were elected to the board 
of directors of the same concern at a re- 
cent meeting of the stockholders. 


Frank J. McFadden, secretary of the 
Home Insurance Company of New York, 
N. Y., died on January 21 at the office 
building in New York city from a sudden 
attack of heart failure. 


At a recent meeting of the board of di- 
rectors of the Insurance Company of North 
America, Philadelphia, Penna., Percy W. 
Clark was elected to the position of assist- 
ant secretary, a post he now holds with the 
Alliance. 


The Marquette National Fire Insurance 
Company, of Illinois, and the Pittsburgh 
Fire Insurance Company, of Pittsburgh, had 
their licenses suspended in Pennsylvania by 
former Commissioner Barfod. 


EK. D. Bristline has been appointed comp- 
troller and secretary-treasurer of the May- 
flower Fire and Marine Insurance Company 
of Newark, N. J. 


A. L. Harris, has been appointed Arkan- 
State agent for the Milwaukee and 
Mechanics Insurance Company of Milwau- 
kee, Wis., with headquarters at 315 West 
Markham street, Little Rock, Ark. The 
company also announces the appointment of 
W. R. C. Stewart as State agent for Ken- 
tucky and Tennessee, with headquarters at 
Nashville. 


Sas 


During 1926 the stockholders of the Na- 
tional Guaranty Fire Insurance Company 
of Newark, N. J., have paid in $148,396.75 
to capital account and the same amount 
to surplus account. The paid-in capital as of 
December 31, 1926, was $416,000. 

The National Guaranty Fire has appointed 
William G. Curtis as New Jersey State 
agent for the company, with headquarters in 
the Military Bank building, Newark. Mr. 
Curtis, who until recently was assistant 
manager of the Newark branch office of the 
Standard Accdent, will also represent the 
Independent Bonding and Casualty Insur- 
ance Company of Newark, the running mate 
of the National Guaranty Fire; in the capac- 
ity of New Jersey State agent. , 
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Gustav Kehr, president of the National 
Liberty Insurance Company of America, 
New York, N. Y., has resigned his position 
after fifty-seven years of continuous service 
with the company. Mr. Kehr, subsequent 
to his resignation, was made honorary chair- 
man of the board of directors. George U. 
Tompers, vice-president of the company for 
the last three years, was elected president 
to fill the vacancy, and Benjamin B. Weaver 
will fill Mr. Kehr’s position as active mem- 
ber of the board of directors. Mr. Kehr’s 
resignation also applies to his position as 
vice-president of the Baltimore American 


and the Peoples National Fire. 


The Nippon Fire Insurance Company, 
Ltd., of Tokio, Japan, has made its formal 
application for permission to withdraw from 
the United States. It entered this country 
in August, 1919, and transacted a fire rein- 
surance business through “cster, Fothergill 
& Hartung of New York. 

At a recent meeting of the New York 
Board of Directors of the North British 
and Mercantile Insurance Company of Lon- 
don, England, J. Y. G. Walker, vice-presi- 
dent of the Central Union Trust Company, 
was elected chairman of the board; Russell 
C. Leffingwell of J. P. Morgan & Company, 
was made a member of the finance commit- 
tee, and Lewis B. Gawtry, president of the 
Bank for Savings in the City of New York, 
was elected a director. 


H. A. Carl, Jr., formerly Philadelphia 
suburban State agent, has been elected 
assistant secretary of the Pennsylvania Fire 
Insurance Company of Philadelphia, Penna. 
Mr. Carl will work in conjunction with 
Secretary T. Magill Patterson at the home 
office. 


The Planet Assurance Company of Lon- 
don, England, has increased its capital from 
£100,000 to £300,000. The company, which 
has an authorized capital of £500,000, has 
also entered into an agreement with the Sun 
Insurance Office whereby the Sun undertakes 
the underwriting of the Planet. Frank 
Chaplin, W. M. Prior, D.S.O., and W. W. 
Otter-Barry have been elected to the board 
of directors of the Planet, the last named 
having been appointed managing director. 
G. C. Hast and H. V. Hose have been ap- 
pointed secretary and assistant secretary. 

George Whitney ot the, firm of J. P. 
Morgan & Company has been elected a 
member of the board of directors of the 
Provident Fire Insurance Company of New 
Hampshire to fill the vacancy caused by the 
death of William H. Porter, who was also 
affiliated with J. P. Morgan & Company. 








